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L
ike many businesses across the 

electrical wholesale sector, we are very 

aware of the ongoing skills shortage 

facing our industry.

Recruiting experienced people can be 

challenging, which is why developing new talent is 

becoming increasingly important for the long-term 

health of the sector. With that in mind, we decided 

to invest in apprenticeships through the Electrical 

Distributors’ Association (EDA)’s apprenticeship 

programme.

In December, we welcomed two 16-year-

old apprentices into our business. Taking on 

apprentices straight from school can sometimes 

feel like a leap of faith, but our experience so far 

has been extremely positive. Both of them have 

exceeded our expectations by a mile.

A big part of their early development has been 

the approach taken by our trade counter manager, 

Beata. Instead of giving them the traditional 

“sweeping the floor” type of tasks that many young 

starters might expect, she believed it was better to 

immerse them in the real day-to-day work of the 

business from the start.

They were introduced very early to how the 

system works – learning about invoicing, purchase 

orders and the processes that keep a wholesaler 

running. It was very much a “deep water” approach, 

but always with guidance and support. This meant 

they were learning the real workings of the business 

rather than just observing from the sidelines.

This approach worked extremely well. Rather 

than becoming bored or feeling like they were 

only doing minor tasks, they felt involved and 

important from the very beginning. That sense of 

responsibility helped them build confidence quickly 

and gave them a much better understanding of 

how the business operates.

It has also been interesting to see how different 

their strengths are. Even though they joined at the 

same time, they already show very different skill 

sets. One of them is naturally confident and very 

good at multitasking. He is comfortable speaking 

with customers, answering phone calls, replying to 

emails and helping people face-to-face at the trade 

counter, often all at the same time. He has quickly 

developed the confidence needed to handle 

the fast-paced environment of a busy electrical 

wholesaler.

The other apprentice has a very meticulous 

approach and pays great attention to detail. When 

checking orders or scanning barcodes in the 

warehouse, he is extremely thorough and careful. 

His attention to detail helps ensure orders are 

packed correctly and mistakes are avoided, which is 

essential for maintaining high service standards for 

our customers.

Seeing these different strengths develop so early 

on highlights the real value apprentices can bring 

to a business. They are not just learning – they are 

already contributing in meaningful ways.

The EDA apprenticeship programme has also 

played an important role in making this possible. 

One of the biggest advantages for employers is 

that the EDA takes care of the administration and 

organisation behind the programme. While there 

is a fee involved, it is absolutely worth it. Running 

apprenticeships internally with all the paperwork, 

coordination and requirements would take a lot of 

time, and for many busy businesses that simply isn’t 

realistic.

Through the programme, we know our 

apprentices are supported not only in the 

workplace but also in their theory training and 

development. It gives us confidence that they 

are receiving the right education alongside their 

day-to-day practical experience. For any business 

considering apprenticeships, we would definitely 

recommend it. It can sometimes take time to find 

the right candidates, but it is well worth the effort. 

When you find motivated young people who want 

to learn and grow, the benefits for the business – 

and for the wider industry – are clear.

Our experience since December has shown 

just how valuable that investment can be. Both 

apprentices have integrated well into the team 

and continue to grow in confidence and capability 

every week. Supporting young people at the start of 

their careers is not only rewarding for a business, it 

is also an important step in securing the long-term 

future of the electrical wholesale sector.

Training

Investing in the  

next generation
Mirek Bezdel, director at Fulham-based wholesaler Electrical4Less, shares the 

company’s experience of taking on two EDA apprentices.

Margaret Fitzsimons, CEO at the EDA, 

commented: “The EDA has been running 

apprenticeship programmes for many 

years, and 2e know that the key to success 

is the commitment from the employer. 

We love the approach taken by the 

management at Electrical4Less; Beata and 

the team trusted their apprentices right 

from the start, giving them real, value-

added work and responsibility. This has a 

huge impact on the apprentices, building 

con�dence and making them feel like 

valued members of the team. It also gave 

her the opportunity to assess their natural 

strengths and consider the next steps in 

their career.”

“Instead of giving them the 

traditional ‘sweeping the �oor’ 

type of tasks that many young 

starters might expect, we 

believed it was better to immerse 

the apprentices in the real day-

to-day work of the business from 

the start.”
EDA’s INDUSTRY 
INSIGHT CONFERENCE

2026IT UP
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EDA Board of Management
All experienced senior leaders, the EDA Board represents the interests and views 
of the membership at a strategic level as well as helping to communicate and 
share the work of the Association across the sector.

EDA PRESIDENT

David Moore
Medlock Electrical Distributors

Representing ANEW

Tom Barton
Edmundson Electrical Ltd

Mark Ashworth
ABM Electrical Wholesale Ltd

Representing The IBA  
Buying Group Ltd

Margaret Fitzsimons
EDA

Darren House
Grant & Stone

Representing AWEBB

Andrew Moseley
CEF Limited

Dan Poole
Phase Electrical Distributors Ltd

Representing Fegime UK

Martin Sutcliffe
Stearn Electric Co. Ltd

President’s 
Welcome 

David Moore
Director, Medlock Electrical Distributors
EDA President March 2025 ~ March 2027

Welcome to the latest edition of the EDA Yearbook.

A copy of this publication is sent to every EDA 
business and branch. Please share it with your 
team and keep it as a reference guide to help you 
make the most of your benefits across our 4 pillars 
of work:

n	 Business Community

n	 Industry Insight

n	 Education and Training

n	 Digitalisation

Thank you to those Affiliates that have taken 
advertising space in this Yearbook – we would not 
have been able to produce this publication without 
your support.

On behalf of the Board of Management, thank 
you to every EDA business for your continued 
engagement with the Association. 

I look forward to catching up with you at one of our 
events in the near future.
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Welcome to the EDA Yearbook 2026, highlighting the 
work of the Association and our services to members 
and affiliates.

The EDA has always offered a strong events 
calendar, providing opportunities to come together to 
share information, celebrate and reward excellence, 
and – importantly – build stronger relationships 
across our sector and the first quarter of 2026 was 
no exception: our annual Digitalisation Forum & Data 
Quality Awards, our flagship Annual Awards Dinner, 
the Learning Achievement Awards lunch, and a visit 
to Frankfurt for the huge and inspiring Light+Building 
exhibition. 

As 2026 unfolds, there will be other opportunities 
too, not least of which includes our third large-scale 
biennial conference: Power It Up: EDA Industry Insight 
Conference, Thursday 12 November in Chester. Please 
put that date in your diary.

Also with a mind to the future, the Association 
has recently launched a major campaign to help EDA 
Wholesaler Members recruit the next generation of 
talent: The Future is Electric, Come Join Us is a large 
toolkit of resources which has already been promoted 
widely. If you haven’t yet logged into the toolkit, turn to 
pages 14-17 to find out how your business can attract 
the best pool of talent.

This Yearbook also includes comprehensive 
listings of our wholesaler members and affiliate 
manufacturers, service providers, and solution 
providers. These listings reflect the strength and 

A word from the CEO

breadth of the electrical supply chain and underline 
the importance of collaboration across our sector. 
While our industry continues to evolve with new 
technologies, digital systems and changing customer 
expectations, the traditional electrical wholesale 
channel remains as relevant as ever. Built on trusted 
relationships, technical expertise and local service, 
supply chain partnerships continue to play a vital 
role in supporting contractors and customers across 
the UK. By working together - sharing knowledge, 
supporting innovation and maintaining strong trading 
relationships - we can ensure this channel continues to 
thrive and adapt for the future. 

On a personal note, after many rewarding years 
as Chief Executive of the EDA, I will be taking on a 
new challenge in the shape of a part-time executive 
position. This role will enable me to continue to 
support the Association’s strategic direction and the 
important work we do on behalf of our members, 
whilst handing over to a new CEO who will lead the 
EDA into its next chapter.

In the meantime, thank you to all our members 
and affiliates for your continued support of the EDA 
and for your contribution to this publication.

Welcome to the EDA’s 2026 Yearbook

Margaret Fitzsimons
Chief Executive

A big thank you to our volunteer Boards, Committees 
and Working Groups

The Association relies on input from experts in our Member and Affiliate businesses, 
who volunteer their time to provide valuable insight which underpins our work.

Education and Training Ambassadors
First convened in 2014, this group of senior 
wholesalers represent each of the buying groups 
or a national chain. Their focus is to raise 
awareness of the importance of training and 
professional development.

Affiliate Manufacturer Insight Group
Established in January 2021, there are 12 seats 
in this group drawn from representatives from 
all EDA manufacturers. This group shares vital 
market and sector knowledge, industry insight, 
and emerging trends with the EDA Secretariat. 
Members of the EDA Board of Management also 
sit on this Group.

State of the Sector Survey Group
A group of wholesalers and manufacturers which 
meet virtually each quarter to help us develop our 
quarterly surveys.
 
Product Knowledge Module Working Groups
Working with our Head of Education and Training, 
Tracy Hewett, product experts, typically from EDA 
manufacturers, wholesalers and trade association 
colleagues regularly review the content of our 
product knowledge training modules to ensure 
they are up to date. 

ETIM Working Groups
Working with our Head of Digitalisation, Richard 
Appleton, the ETIM Working Groups bring together 
product specialists, mostly from manufacturers, 
to inform the development of the ETIM standard 
in the UK.

Special mentions must go to:

Apprenticeship Trailblazer Groups
Trailblazer groups are employer-led collectives 
responsible for developing apprenticeship standards that 
reflect the needs of their industry.  The EDA is proud to be 
active members of multiple trailblazer groups, including 
the Level 2 Trade Supplier Group and one focused on 
the development of a new Level 3 Sales Representative 
apprenticeship, as well as contributing to the ongoing 
review of the Level 4 Sales Professional standard.
Our membership in these groups is made up of EDA 
member wholesalers and affiliates from across the 
sector.
 
EDATA Steering Group and 
EDA Data Services Board
The EDATA data pool is managed operationally by the 
EDA but its strategic direction is led by a Steering Group 
of representatives from Wholesaler and Manufacturer 
sponsors. From the Steering Group, the EDA Data 
Services Board is elected. The EDATA sponsors and 
Board representatives are listed on www.eda.org.uk  
in the EDATA section.
 
ETIM UK and Ireland Board
ETIM UK and Ireland is a partnership between the 
EDA and the Builders Merchants Federation. The two 
associations work closely together to champion the 
standard for the electrotechnical sector, and building 
materials, HVAC and plumbing sectors respectively. 
The eight-person ETIM UK and Ireland Board comprises 
representatives from both organisations, as well as from 
the manufacturer and merchant sectors.
You can find the current ETIM UK and Ireland Board 
Members at www.etim-uk-and-ie.org in the About Us 
section.
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Private Housing 
The last two years have certainly been challenging 
for house builders, with affordability the key 
constraint, which is unlikely to be helped in the 
second half of this year by mortgage rate rises since 
the Middle East conflict. The conflict is also likely to 
lead to double-digit product cost inflation, which will 
exacerbate house builders’ site viability problems in 
2026 H2. 

SME house builders continue to face planning 
delays and site viability problems. Plus, they are likely 
to be more affected than the majors by subdued 
demand and cost inflation. Activity in January 
and February was affected by persistent rain, and 
although conditions have been considerably better in 
Q2, we expect demand to slow in the second half of 
the year. Overall, private new housing is expected to 
decline by 7% this year.

Private housing RM&I remains subdued, as 
homeowners with available finance have chosen to 
save rather than spend on large discretionary items 
such as home improvements, and activity is forecast 
to fall by 8%. The exception to this continues to 
be activities such as solar PV and heat pumps, 
which are partly funded by the 
government, and are already 
strong and likely to increase 
further as energy prices and 
security become higher 
priorities.  

Public Housing
In the long-term, public house 
building should benefit from the 
government’s £39 billion Social and 
Affordable Homes Programme, 
which started in April. However, 
near-term, finance is initially likely 
to be slow to come through. We are 
not expecting activity down on the 
ground from it until the end of this 
year or, more likely, the start of next 
year as there are no set grant rates, 
so everything will be determined on 
a case-by-case basis, government 
is expecting 60% of the new homes 
to be social housing, requiring extra 
grant, and the funding cannot be 
used for S106 buying homes. We 
are expecting public house building 
to fall by 4% in 2026. Public housing 
rm&i is likely to be a greater driver 
of growth, with 2% growth forecast for this year

Housing associations and councils continue to 
focus constrained finances on their existing building 
stock; basic living conditions, fire safety remediation 
and decarbonisation. Energy-efficiency retrofit, 
in particular, should benefit medium-term, given 
that homes will need to meet minimum-energy 

efficiency requirements to be able to be let out, 
from 2030. 

Public Non-housing
Public non-housing primarily covers government 
spending in education, health, defence and justice.

Activity is set to see growth both this year and 
over the whole forecast period. The government has 
large increases in medium-term capital investment 
pencilled across its departments, although this may 
be partially constrained by government’s persistently 
poor record of programme delivery and cost 
increases, the latter leading to value being spent but 
industry not seeing the volume at the end. 

Activity on the Schools Rebuilding Programme 
and the New Hospital Programme both appear to be 
accelerating. 

An increase in funding for defence, including 
military housing in new build and refurbishment, 
should also ensure growth. In addition, urgently 
needed expansions of prison, probation, and court 
capacity should also lead to increased sector 
activity. 

Overall, public non-housing is set to rise by 
3.3% in 2026, with growth accelerating over the 
subsequent two years. 

Commercial 
Since the pandemic and greater working from home, 
there has been a structural shift in commercial 
demand towards grade A quality commercial space, 
a ‘flight to quality’. As a result, demand and activity 
for small high-end, high-value refurbishment and 
fit-out remain strong, although clients are becoming 
more cost-conscious as construction and finance 
costs rise. These cost rises remain a very big issue 
for new-build commercial and larger ‘back-to-frame’ 
refurbishment projects, the type of projects that 
historically dominated the sector, worth between 
£100-300 million each. 

Projects that have not already started are likely 
to see investors and developers push back as they 
adopt a ‘wait-and-see’ attitude amid increased 
uncertainty and risk, especially in light of recent 
heightened economic and geopolitical risk.

Student accommodation investment remains 
strong, but projects are increasingly affected by 
delays at the Building Safety Regulator and site 
viability issues. Some high-profile universities 
continue to invest in facilities to attract international 
students, but this has been offset by other 
universities where financial pressures mean that 
the focus is on cuts to courses and staff, 
not investment.

Overall, commercial activity 
is forecast to fall by 3.7% 
this year, then grow in 
subsequent years. 

Construction faces a two-speed recovery as cost pressures 
and public investment reshape the market

Across six major construction sectors, Professor Noble Francis, Economics Director at 
the Construction Products Association (CPA) shares his view of the trends, pressures 
and investment drivers set to shape UK construction activity. From slowing private 
housing demand and cautious commercial investment to accelerating infrastructure 
and public-sector spending, the UK construction market is entering a period of uneven 
growth. Rising costs, planning delays and geopolitical uncertainty continue to weigh 
on activity, while energy, retrofit and major public investment programmes offer the 
sector its strongest opportunities through 2026 and beyond. 
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Industrial 
During the pandemic, there was a temporary spike 
in activity due to Amazon-style smart, high-tech, 
high-value warehouse projects and large one-off 
investments from manufacturers that were capacity-
constrained and enjoying strong demand. Since this 
spike, activity has returned to a new normal level.

Declines in the sector this year are expected 
as there is a pipeline of small and medium-size 
warehouse and factory projects, but few of the larger 
projects.

The main drivers of activity going forward are 
likely to be niche areas such as data centres and 
gigafactories in areas of the country that don’t tend 
to see large construction projects. In particular, 
data centre investment will increase fourfold in the 
next five years, although medium-term concerns 
remain around whether a lack of grid capacity will 
be a key constraint. Gigafactories in Somerset and 
Sunderland are also driving activity, with additional 
projects in the pipeline. Sector activity is also 
boosted by Tata’s 1.5 billion investment in Wales, 
converting its blast furnaces into electric arc steel 
facilities.

Overall, industrial activity is expected to fall by 
2.4% this year before growth from next year.  

Infrastructure 
Infrastructure activity is set to rise this year, with 
finance in place across regulated sectors and 
companies keen to increase activity.

Energy generation and, especially, National Grid 
distribution work continue to grow at double-digit 
rates, despite cost inflation concerns.

Water investment is also rising sharply due to 
the AMP8 five-year spending plan, which started 
last year, but there are increasing concerns about 
the slow pace of delivery despite the finance being 
available.

In rail, work continues on existing HS2 
projects but the key concern remains around the 
government’s HS2 cost-saving ‘reset’, which was 
expected in 2026 Q1 but is now only expected 
towards the end of this year. And these delays are 
likely to mean that the cost of future HS2 projects 
has increased, not saved costs.

One negative infrastructure is road investment, 
which is subdued and declining due to capital 
expenditure cuts and a lack of new projects to 
replace those finishing.

Overall, infrastructure activity is expected to rise 
by 3.2% this year as strong growth in energy and 
water is offset by falls in roads and rail. 

Professor Noble Francis
Noble is the Economics Director at the Construction Products Association, where he oversees 
one of the most respected teams of economists in the construction industry, producing the 
quarterly Construction Forecasts, Construction Trade Surveys and bespoke research.  With 
a Masters Degree and PhD in applied economics, Noble has over 15 years of experience 
producing economic forecasts.  He and his team’s work are regularly featured in the Guardian, 
Telegraph, Financial Times and other national newspapers as well as construction trade press, 
television and radio.
 
In 2018 Noble was also appointed as an Honorary Professor at The Bartlett School of 
Sustainable Construction at UCL.

Throughout the year, the EDA invites Accountant and 
Business Consultant, Peter Hill, of Wilson Partners, to 
deliver practical webinars on business topics. As well 
as this webinar series, Peter is also a regular guest 
speaker at the quarterly Talking Shops Live Online.

Quarterly webinar series for EDA businesses: practical business 
support in an ever-changing business environment

In a challenging and fast-changing business environment, practical advice can 
make all the difference. Through this quarterly webinar series, accountant, business 
consultant and author of Pricing for Profit, Peter Hill of Wilson Partners shares expert 
guidance on sales, growth, risk management, taxation and resilience, helping EDA 
businesses build stronger, more successful organisations.

Peter Hill
Accountant and Business 
Consultant, Wilson Partners

Rewatch previous webinars 
delivered by Peter Hill

EDA Webinars: Practical support in an ever-changing business environment

EDA Webinars: Practical support in an ever-changing business environment

n	 Driving sales in challenging timesEDA Webinars: Practical support in an ever-changing business environment

n	 Protecting your business, credit 
checks, and risk mitigation

EDA Webinars: Practical support in an ever-changing business environment

n	 From surviving to scaling: how to 
grow in a volatile economy

EDA Webinars: Practical support in an ever-changing business environment

n	 Inheritance Tax: a wakeup call for 
business owners

n	 Post budget survival plan: exploring 
the  impact of the Nov 2025 budget

EDA Webinars: Practical support in an ever-changing business environment

n	 What separates a successful 
business from the rest?

JOIN THE LIVE WEBINARS: 
Visit www.eda.org.uk and head to 
our Events section to book your 
place on the next live webinar

https://bit.ly/EDAEvents

ON-DEMAND WEBINARS: 
Access this library of recorded webinars.

https://bit.ly/EDAPracticalBusinessSupport
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As we enter the second quarter of the 21st century, 
the electrotechnical sector stands on the precipice 
of significant change. Advances in technology, 
the relentless march of e-commerce, and the rise 
of hybrid semi-trade retailers have altered the 
landscape in which we operate. Yet, while the tools 
of our trade may evolve, the fundamental role of the 
electrical wholesaler remains as vital today as it was 
over a century ago.

We often hear the term “box shifters” levelled 
at our industry. It is a label that has been applied to 
electrical wholesaling for decades, usually by those 
who misunderstand the complexity of what we do. 
Today, that term is perhaps more accurately applied 
to the digital first organisations and online retailers 
who trade primarily on price transparency and speed 
of logistics with weapons such as “click and collect”.

We must be candid, these new players bring a 
polish and efficiency that demands our attention. 
They offer live stock checks, seamless digital 
transactions, and a service proposition valuable to 
the customer who simply “needs it now.” 

It is imperative that we do not let pride blind 
us to these advances. To compete and grow our 
share of the market, we must adapt and evolve. We 
must adopt the “shiny” efficiencies of digitalisation. 
Transparency, speed, and convenience without 
becoming blinded by them. We must integrate these 
tools without losing the very heart of what makes a 
wholesaler the essential link in the supply chain.

The essential link in the chain: 
The enduring power of the electrical wholesaler

While digital-first retailers offer speed and convenience, 
electrical wholesalers provide deep, multifaceted value 
that algorithms simply cannot replicate. By combining modern 
efficiencies with technical expertise, complex project logistics, and vital 
financial support, wholesalers remain the indispensable architects of the 
electrotechnical sector.

By Margaret Fitzsimons,  
CEO, Electrical Distributors’ Association

While the online algorithm can suggest 
“customers also bought” it cannot replicate the deep 
technical expertise found at our trade counters, 
and the “you will need one of these to go with it”. 
Wholesalers advise on how systems need to work 
and sure that the contractors have the right products 
to install, first time every time. Many of our members 
provide specific, high value services such as lighting 
design, small-scale assembly and configuration of 
complex components. We are the back up for the 
contractor, part of his team. When something isn’t 
working, we use our commercial weight to engage 
the supplier and resolve the issue.

The financial buffer 
We must also recognise our role as finance experts. 
The “box shifters” ask for payment by credit card at 
the point of purchase. The wholesaler, conversely, 
manages credit risk and provides the credit facilities 
that allow the commercial electrotechnical business 
to function. We effectively bankroll projects, bridging 
the gap between outlay and payment that is so 
critical for contractors.

The personal touch 
Perhaps most importantly, we must never undervalue 
the human element. The wholesaler branch is an 
environment where like-minded professionals 
meet, discuss topics, make purchasing decisions, 
share problems, seek advice, and speak a common 
language. Relationships remain at the centre of this: 
you cannot digitise a handshake, and you cannot 
automate the trust built over years of service.

 
The future is electric 
As we face more new challenges, from waste 
recycling and packaging compliance to the 
integration of AI, we do so from a position of 
strength. We are a powerhouse of services, 
expertise, and community support. A position which 
is envied by the new players in our market.

So, no, we are not box shifters. There are 
companies for whom shifting boxes is all they can 
do, and they are very good at it. We should learn from 
their efficiency, but we must never forget that our 
value proposition is far richer. We are the relationship 
between the manufacturer and the installer. We 
are the safety net, the technical consultant, the 
logistician, and the bank. We must communicate 
this offer well. The future is electric, and we are, 
unequivocally, the essential link in the chain.

More than just logistics 
The digital-first players are clear on their 
proposition. Competitive pricing and a fast service 
for the expert who knows exactly what they want. 
But the wholesaler offers something far more 
profound. We are not merely shifting boxes, we are 
the architects of the supply chain.

Consider the logistics of a typical project. A 
contractor may need products from 20 different 
manufacturers. Ordering these online from 20 
separate sources results in a logistical disaster. 
20 separate invoices, 20 different delivery slots 
and 20 vehicles clogging up a site entrance. The 
wholesaler absorbs this complexity. We offer 
services as standard which consolidate those 20 
suppliers into a single delivery, on a single van, 
with a single invoice. We are logistics experts, 
ensuring that deliveries arrive not just quickly, 
but intelligently, even staggered over months, if 
needed, as a project develops. Ensuring supply is 
available exactly when it is needed, not just when it 
is ordered.

The power of expertise 
Beyond logistics, we are procurement experts. 
We do not just stock products, we vet suppliers to 
ensure quality, safety, and fitness for purpose. In 
an era of cheap imports and non-compliant goods, 
the wholesaler acts as a quality filter, ensuring our 
customers get the right products for the job.

We are the conduit for innovation. When new 
technology acts to disrupt the market, it is the 
wholesaler who brings it into the hands of the 
contractor, demystifying the complex and making 
it relevant. We are sales and marketing experts, 
constantly seeking opportunities to grow business 
within local and wider construction projects.
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LET’S LEAD THE CHARGETHE CHARGE

The UK electrical wholesale sector is standing at a 
critical juncture. The industry is currently undergoing 
a once-in-a-lifetime shift, serving as the essential link 
in the supply chain that brings buildings to life 
and makes the nation’s ambitious Net 
Zero targets a reality. From the rollout 
of EV infrastructure and heat pumps 
to the implementation of smart grids, 
wholesalers are the unsung facilitators of the green 
revolution.

Yet, despite this purpose-driven reality, the 
sector is facing a severe, existential dual-threat: 
attracting new talent to the sector and reducing 
the staggering leaver rate of over 60% among new, 
young employees. It is completely understandable 
that traditional branch managers feel overwhelmed 
by shifting workplace expectations, but clinging to 
outdated hiring models is a risk the industry can no 
longer afford.

Recognising this talent drain as a life-critical 
challenge for the industry, the EDA Board issued a 
clear mandate to its experts: equip members with 
the resources they need to attract the wholesalers of 
tomorrow and, crucially, ensure they stay.

Future-proofing electrical wholesaling: 
the EDA’s practical Recruitment & Retention Toolkit

Facing a widening skills gap and a 60% youth drop out rate, the EDA launches  
a practical toolkit to help wholesalers attract, integrate, and retain purpose-driven 
digital native, environmentally savvy Gen Z talent.

“The Future is Electric, Come Join Us”
To combat the outdated image of the sector, the 
EDA has anchored its recruitment drive with a 
powerful, prominent new message: “The future 
is electric, come join us.” This is more than just 
a marketing tagline; it is a direct appeal to a 
generation that desperately wants purpose-driven 
work. It repositions the wholesale branch from 
a traditional warehouse environment to the very 
forefront of the green revolution.

The result is the highly anticipated EDA 
Recruitment and Retention Toolkits. These practical, 
comprehensive, and easy-to-use toolkits are 
designed to help wholesaler businesses understand, 
attract, and integrate Generation Z into their teams.

To understand the mechanics of this new 
platform and the generational shift driving it, we 
spoke with Ian Smith, a Consultant working for the 
EDA, who was tasked with bringing this vital topic to 
life.

“Feedback and insight show that it’s becoming 
increasingly difficult to attract new talent into 
wholesaling and then getting them to stay,” Ian 
commented. “With an over 60% leaver rate for new 
young people being reported by several large players 
in the industry, it’s clear we have a problem. The 
industry perception and visual appeal are not great 
for Gen Z. We are the essential link in the chain for 
Net Zero and offer fantastic opportunities. It’s about 
being able to communicate these stories to the next 
generation.”

RECRUITMENT TOOLKIT:

Scan the QR code to to access  
the EDA’s recruitment toolkit

https://bit.ly/RecruitmentToolKit

Key features of the EDA Recruitment Tool Kit for members include:

n	 Recruiting Guidance: With step-by-step guides, 
suggested onboarding processes, and equality 
and diversity monitoring, members are supported 
at all times.

n	 Recruiting Insight: The toolkit opens with video 
masterclasses from global experts on how to 
recruit for attitude rather than just experience, and 
how to accurately assess Gen Z talent.

n	 Job Adverts & Job Descriptions: Provided in an 
editable Word document format that branches 
can simply download, amend, and use.

n	 In Branch Materials: Physical resources to allow 
the branch to publicise their recruitment activities 
directly to visiting contractors and local footfall.

n	 Social Media Videos: Knowing that Gen Z 
consumes information rapidly, the toolkit provides 
social media recruitment videos and guides. The 
videos feature the “Come join us” messaging and 
are ready for members to deploy directly from 
their own accounts.

n	 Government & Legal Guidance: A comprehensive, 
continuously updated collection of all the latest 
government and legal HR advice.

n	 Interviewing & Job Offer, and Induction: 
Standardised templates and checklists to ensure 
businesses are following best practices and 
remain legally protected throughout the hiring 
process.

Generation Z is the first generation of true digital natives 
to enter the workplace. Standard recruitment practices, 
long text-heavy job descriptions, arduous multi-week 
interview processes, and traditional corporate messaging 
simply do not work anymore. The EDA’s Recruitment 
Toolkit addresses this disconnect head-on. The platform 
is structured to provide an end-to-end overhaul of how a 
wholesale branch seeks out new talent, blending high-level 
strategy with highly practical, grab and go assets.

The recruitment reality
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Clear and consistent user experience
The user experience of both the Recruitment and 
Retention elements of the toolkit respects the busy, 
demanding schedule of the modern EDA member:

Core pillars of the EDA Retention Toolkit for members include:

n	 Team Integration, Growth & Reviews: Cross-
Generational Step-by-Step Guides: Perhaps the 
most vital section, this area features extensive 
content on “Bridging the Gap.” It provides 
actionable advice on integrating Gen Z into 
existing, older teams and developing functional, 
harmonious cross-generational dynamics.

n	 Working Environment & Communications: Deep 
dives into effective leadership communication 
and how to cultivate a modern, inclusive working 
environment that appeals to younger workers 
without alienating older staff.

n	 Retention Insight & Inspiration: video 
masterclasses from global experts on a range of 
retention topics from how to give great feedback, 
to the changing nature of work and how it is 
perceived by different generations. 

n	 Workplace Essentials, EDA Training & 
Apprenticeships: Direct links to mandatory 
legal training alongside the EDA’s extensive 
apprenticeship services and the award-winning 
series of 12 Product Knowledge Modules.

n	 Modern Benefits: Guidance on modernising 
employee benefits using a life-stage approach. 
To retain talent long term, compensation must 
go beyond a basic salary. A pension plan and 
healthcare cover are attractive, but they rarely 
serve as the primary retention hook for a 21-year-
old living in a shared flat. A relevant benefits 
strategy strengthens loyalty, boosts morale 
and crucially helps bridge the gap between 
generations but which benefits should you offer? 
Fact sheets and articles to help you decide.

“The Future is Electric,  
Secure Your New Talent”
Attracting a Gen Z employee is only half 
the battle. Once they are through the door, 
the messaging must evolve. The EDA 
has framed its retention strategy around 
a second, empowering rallying cry: “The 
future is electric, secure your new talent.” 
The shocking 60% drop-off rate indicates a 
profound failure in how traditional businesses 
integrate young talent into existing, veteran 
teams. The EDA’s Retention Toolkit dives deep 
into the psychology of the modern worker to 
fix this.

As Ian points out, “Gen Z is uniquely 
motivated. They are often less interested in 
traditional ladder-climbing and far more focused on 
acquiring tangible skills, knowledge, and purpose.”

Future-proofing electrical wholesaling: 
the EDA’s practical Recruitment & Retention Toolkit

The retention challenge

LET’S LEAD THE CHARGETHE CHARGE

The invisible supply chain of tomorrow
Perhaps the most urgent warning and greatest 
opportunity highlighted by this initiative lies in the 
rapidly approaching era of Agentic AI. This is where 
the recruitment of digital natives transitions from 
a standard HR initiative to a core business survival 
strategy.

Unlike traditional Generative AI, which simply 
answers questions or writes text, Agentic AI refers 
to autonomous algorithms capable of making 
contextual decisions, negotiating parameters, and 
executing complex tasks on behalf of a user.

With the dawning of Agentic AI, the landscape 
of B2B purchasing is about to be completely 
unrecognisable. In the next 10 years, an electrical 
contractor will not spend their evening browsing a 
wholesaler’s website or scrolling through an app to 
order materials for a project. Instead, their AI agent 
will communicate directly with the supplier’s AI agent 
to instantly negotiate prices, check real-time stock 
levels, and arrange delivery logistics seamlessly in 
the background.

If a wholesaler’s digital infrastructure is not set 
up to talk to these external agents, they will become 
completely invisible to the market.

Gen Z employees instinctively understand these 
digital ecosystems. The EDA toolkit positions these 
young workers not merely as warehouse staff or 
junior sales reps, but as the internal champions 
required to audit, upgrade, and manage the digital 
touchpoints that will keep the wholesale channel 
relevant in an AI-driven decade.

In this light, Gen Z employees are the crucial 
translators and navigators for the future of the 
industry. Getting talented young people into the 
business, and empowering them to stay, is the 
foundational step to ensuring a wholesale business 
can adapt, evolve, and thrive for decades to come.

n	 PDF Documents: Function as highly visual guides 
leading with infographics, allowing the reader to 
quickly digest the core concept before committing 
to a deeper dive into the text.

n	 Microsoft Word Documents: Provide ready-to-
use, fully editable templates that strip away 
administrative burden.

n	 Ready-to-go social media videos, and guidance on 
how to AI can help you create your own.

While the immediate goal of the toolkit is to fill 
vacancies and reduce turnover, the ultimate vision 
behind the EDA’s initiative is far more profound. It 
is about future-proofing the electrical wholesale 
channel against a rapidly advancing, highly disruptive 
technological landscape. RETENTION TOOLKIT:

Scan the QR code to access  
the EDA’s retention toolkit

https://bit.ly/RetentionToolKit
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Our Education & Training Mission

To encourage recruitment into  
the sector and provide  
opportunities for individuals  
in EDA businesses to upskill  
and develop professionally from  
the moment they join until they retire. 

ENTRY
LEVEL TRAINEE

1 - 2
YEARS ASSISTANT

3 - 4
YEARS

ASSISTANT
MANAGER

5 - 10
YEARS MANAGER

10 - 15
YEARS

REGIONAL
MANAGER

15
YEARS + DIRECTOR n  Professional Qualifications     n  Ambassador Training     n  Industry Updates

n  Professional Qualifications      n  Business Skills     n  Industry Updates     n  Soft Skills

n  Level 5+ Apprenticeships     n  Business/Management Skills
n  Industry Updates     n  Soft Skills

n  Level 4 Apprenticeships     n  Business/Team Leading Skills
n  Trade Counter Merchandising     n  Soft Skills

n  L2/3 Apprenticeships n  EDA Product Knowledge Modules

n  L3/4 Apprenticeships    n  Product Knowledge   n  Health & Safety
n  Customer Service   n  Trade Counter Merchandising

The Gold Standard: combining royal recognition 
with City & Guilds excellence
Product development in the electrotechnical sector 
continues at pace, alongside changes in legislation. 
As a result, we maintain a rolling programme to review 
and update our 12 EDA Product Knowledge Modules, 
ensuring all training content remains current, relevant, 
and aligned with industry needs.

Over the past year, we have refreshed Lighting 
Introduction and Lighting Systems and Controls, with 
work already underway on Heating and Ventilation. 
These updates would not be possible without the 
invaluable support of our volunteer industry experts, to 
whom we are extremely grateful.

At the end of 2025, the Association collected its 
second Princess Royal Training Award for the training 
modules. A top-tier seal of approval, alongside their 
City & Guilds’ Accreditation, that means your business 
has access to gold-standard training you can trust.

Introducing Workplace Essentials: smarter 
compliance starts here
You have access to a new addition to our training 
portfolio: Workplace Essentials, a suite of compliance-
focused e-learning courses designed to help your 
business meet legislative requirements and maintain a 
safe working environment.

Housed in The EDA Academy, our e-learning hub, 
a number of free on-demand Workplace Essentials 
courses are live, with more in the pipeline. The 
programme has been created specifically for EDA 
businesses using industry-relevant content, scenarios, 

Tracy Hewett
Head of Education & Training
020 3141 7358      tracy.hewett@eda.org.uk

Sabina Shaid 
Education & Training Administrator
020 3141 7359       sabina.shaid@eda.org.uk

Nikki Hunt 
Business Operations Officer
020 3141 7356       nikki.hunt@eda.org.uk

WHAT’S TOP OF MY EDUCATION AND TRAINING AGENDA?

EDUCATION 
& TRAINING

EDUCATION & TRAINING EDUCATION & TR
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and imagery reflecting the UK’s electrotechnical supply chain, making the 
learning more engaging and directly applicable. 

Bite-sized virtual training for EDA wholesalers
Our monthly 30 Minute Masterclasses are now an established pillar of 
our training portfolio giving wholesaler teams easy access to the latest 
product information and innovation — helping to build confidence and 
improve business effectiveness in a format that fits around busy working 
schedules. But did you know that there are two flexible ways for your team 
and business to benefit?

1.	 30 Minute Masterclass Live Webinars: 2.00pm on a Wednesday, every 
month.

2.	 30 Minute Masterclass E-Course: expand your product knowledge, 
uncover new sales opportunities, and add extra value for your 
customers - all completely free for EDA businesses. Choose from more 
than 20 specialist topics, with each Masterclass e-course taking just 
30 - 40 minutes to complete. Learn at your own pace with on-demand 
access - pause, resume, and revisit whenever it suits you.

Unlock talent through the EDA Apprenticeship Service
With over 700 apprenticeships available, there is training to support 
virtually every role within an EDA business - whether you’re bringing in new 
talent or upskilling existing employees. 

Throughout 2026, you’ll hear from us on the latest government 
changes to the apprenticeship landscape. Plus, through our links with 
Skills England we’re working to develop a clear progression route for 
Trade Supplier Level 2 apprenticeship graduates, or those looking to build 
professional sales careers. 

The EDA Apprenticeship Service is open to all EDA business, not only 
wholesalers. If you’re unsure how your business and team can benefit, it’s 
worth an exploratory discussion.
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https://bit.ly/
UnlockEDA_Modules

Be the expert they rely on, not just the wholesaler they buy from

When a contractor walks into your branch, they need to trust that the person behind 
the trade counter has the expertise to solve their problems, recommend the right 
alternatives, and offer genuine insight. While other EDA businesses are investing in 
their team’s knowledge and strengthening their customer relationships, the question 
is: can you afford to fall behind?

Maximising your EDA training portfolio

The electrotechnical supply chain is evolving at an unprecedented pace. In response 
the EDA has created a comprehensive, bespoke training portfolio tailored specifically 
to the unique commercial and technical demands of our sector.

The EDA Academy: a digital-first learning environment

Bespoke e-learning created exclusively  
for EDA businesses
The EDA Academy, with its ever-growing library of 
bespoke training content, should be your first choice 
when considering how best to build knowledge and 
confidence that every business team needs.  

As our sector evolves, so do the expectations of 
its workforce. The EDA Academy’s e-learning reflects 
this shift, representing a significant step forward in 
how we upskill the channel. 

Digitising training for a new generation of talent
Our technical training, the 12 award-winning EDA 
Product Knowledge Modules have been fully 
digitised, featuring video content and interactive 
learning tools. Whilst the modules are also available 
as a textbooks, the decision to turn them into 
e-learning was a strategic one by the Association, 
recognising that EDA businesses need to offer 
engaging, interactive and mobile-responsive learning 
experiences to help attract and retain digitally native 
Generation Z talent. 

Flexible learning formats to support everyone
Around 70% of people choose the e-learning 
option when studying the Modules, the rest opt 
for the physical textbook. This choice reflects our 
commitment to support different learning styles. 

While some learners prefer traditional, tactile 
materials, others benefit from the flexibility of digital 
content. The clear layouts, interactive elements, and 
multimedia formats offered by The EDA Academy 
can better support learners with dyslexia and other 
diverse learning needs.

Here’s an at-a-glance summary of the EDA portfolio. Mix and match the training combination 
you need to turn your workforce into the indispensable experts your customers depend on.

The EDA Academy: saving you money
Access to The EDA Academy is free, and once 
inside there’s an extensive library of free on-demand 
training, including;

n	 30 Minute Masterclass E-Courses:
	 No fluff, no wasted time, just actionable 

confidence-building knowledge-boosting training 
that fits around busy schedules. These bite-size 
short courses (each one takes around 30-40 
minutes) focus on the products sold in the 
wholesale environment.

n	 Workplace Essentials:
	 From Manual Handling through to Managing Stress, 

this series of e-learning courses cover the training 
businesses need to complete (probably annually) to 
ensure a safer working environment, minimise risks, 
and avoid potential legal headaches.

	 Typically, this type of training costs around £15 
per person but the EDA has developed these 
specifically for Members and Affiliates for free. 

Smart training oversight for managers
The EDA Academy’s Manager Dashboard means 
leaders can monitor progress, track engagement, 
identify areas for support, and recognise 
achievements.

The EDA Academy is redefining training for Members 
and Affiliates with a digital-first approach, offering 
flexible, interactive, learning that’s designed to build 
knowledge, skills, and confidence to make teams even 
more effective. 

Product Knowledge Modules 30 Minute Masterclass 
Live Webinars

30 Minute Masterclass 
E-Courses

Workplace Essentials

Overview 12 award-winning mix and 
match modules on the products 
wholesalers sell. 
Mix and match – choose only the 
topics you and your team need
City & Guilds Accredited Programme
Winner of 2 Princess Royal Training 
Awards

High-impact, intensely 
focussed knowledge without 
disrupting the working day.
Product experts from EDA 
Affiliate Manufacturers and 
guests give wholesalers 
product information to drive 
sales

Based on the 30 Minute 
Masterclass Live Webinars, we’ve 
created short E-Courses to help 
you expand your knowledge

Suite of 30 - 40 minute  
on-demand courses to help you 
meet workplace standards such as 
Manual Handling. 

Format E-learning version in 
The EDA Academy OR
Hardcopy text books

Join the live monthly webinars E-learning on demand E-learning on demand

Cost E-learning option £99 +VAT
Textbook option £130 (no VAT)

Free Free Free

Who’s it for? Anyone in an EDA business from 
new recruits to experienced industry 
veterans keen to update and 
consolidate their knowledge.

Wholesaler teams Wholesaler teams Anyone from an EDA business

Where do I 
start?

For more information on the module 
programme, including how to place 
your order, visit
www.eda.org.uk/training-
apprenticeships/modules/
or call the EDA’s training team on 
020 3141 7350

Register: 
www.eda.org.uk/training-
apprenticeships/30-minute-
masterclass-2026/

Log into The EDA Academy or 
request free access here:
https://www.eda.org.uk/training-
apprenticeships/register-for-eda-
academy/
Once inside The EDA Academy, 
navigate to the Learn menu, and 
click on Find Learning.
30 Minute Masterclass E-Courses 
will be listed in the categories on 
the left hand side of the screen.

Log into The EDA Academy or 
request free access here:
https://www.eda.org.uk/training-
apprenticeships/register-for-eda-
academy/
Once inside The EDA Academy, 
navigate to the Learn menu, and 
click on Find Learning.
Workplace Essentials will be listed 
in the categories on the left hand 
side of the screen.
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The commercial argument for this training is 
clear. Time and again, we see that these modules 
pay for themselves in less than 10 working days. 
How? Because confident, knowledgeable staff 
are naturally better at spotting up-selling 
opportunities, closing sales and reducing 
errors. 

Thanks to our research, we asked 
learners to put a value on the benefits of 
the module courses. Using their figures, 
the benefit to businesses from the module 
studies is £52.43 a week. This figure 
reflects the combined impact of fewer 
order errors and increased sales. 

With the e-learning version of the module 
costing just £99 (plus VAT), you can see that 
a module course pays for itself in fewer than 10 
working days. 

Making the business case for the EDA’s Product Knowledge Modules

If you’re not locking-in this measurable positive impact, your competitors certainly are 
because the figures speak for themselves: EDA Modules pay for themselves  
within 2 working weeks. 

Vital knowledge: from new recruits to industry 
veterans
Our product knowledge modules provide a 
high impact, high quality route to drive vital 
expertise directly into your business. A common 
misconception is that our modules are just for 
school leavers or new apprentices. Nothing could be 
further from the truth. 

These modules are equally valid for experienced 
industry veterans looking to update their knowledge, 
as well as the increasing number of professionals we 
see changing careers in their 30s and 40s who need 
to get up to speed quickly. 

The content is so highly regarded that numerous 
Affiliate manufacturers use our modules as a 
cornerstone for onboarding their own new starters.

UK best-in-class training motivates top talent
The quality of this training speaks for itself, we are 
incredibly proud to have won the Princess Royal 
Training Award twice, most recently in 2025.

A legacy of trust and quality 
In 2026 the EDA modules retained their City & Guilds 
Accreditation for the eighth consecutive year.

While driving sales and adding value to contractors 
is the primary goal, there is a secondary, equally 
vital benefit. Which is protecting your own business 
from disruption. Let’s be blunt, if you don’t train and 
develop your staff, you won’t keep them. Failing 
to invest in your team leads to a revolving door 
of talent. The constant churn of recruitment and 
onboarding is a massive disruption that drains your 
time and resources. By developing your people, you 
give them a reason to stay.

ACADEMY
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DECREASE IN ORDER MISTAKES

INCREASE IN SALES

COMBINED
WEEKLY BENEFIT

£52.43

1 2 3 4

76 8 9 10
5

MODULE COURSE PAYS FOR ITSELF
IN FEWER THAN 10 WORKING DAYS

E-Learning Module = £99 +VAT

WEEKLY BENEFIT ONE-OFF COST

ROI:

£52.43 / £99
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Investing in the next generation

Mirek Bezdel, Director at Fulham-based wholesaler Electrical4Less, 
shares the company’s experience of taking on two EDA apprentices.

EDA Apprenticeship Service in action:

This article originally appeared  
in the May 2026 edition of  
Electrical Wholesaler Magazine

With thanks to them and  
our member, Electrical4Less,  
for allowing us to reproduce 
the article here.

Recruiting experienced people can be challenging, 
which is why developing new talent is becoming 
increasingly important for the long-term health of 
the sector. With that in mind, we decided to invest in 
apprenticeships through the Electrical Distributors’ 
Association (EDA)’s apprenticeship programme.

In December, we welcomed two 16-year-old 
apprentices into our business. Taking on apprentices 
straight from school can sometimes feel like a 
leap of faith, but our experience so far has been 
extremely positive. Both of them have exceeded our 
expectations by a mile.

A big part of their early development has been 
the approach taken by our trade counter manager, 
Beata. Instead of giving them the traditional 
“sweeping the floor” type of tasks that many young 
starters might expect, she believed it was better 
to immerse them in the real day-to-day work of the 
business from the start.

They were introduced very early to how the 
system works – learning about invoicing, purchase 
orders and the processes that keep a wholesaler 
running. It was very much a “deep water” approach, 
but always with guidance and support. This meant 
they were learning the real workings of the business 
rather than just observing from the sidelines.

This approach worked extremely well. Rather than 
becoming bored or feeling like they were only doing 
minor tasks, they felt involved and important from the 
very beginning. That sense of responsibility helped 
them build confidence quickly and gave them a much 
better understanding of how the business operates.

It has also been interesting to see how different 
their strengths are. Even though they joined at the 
same time, they already show very different skill sets. 
One of them is naturally confident and very good 
at multitasking. He is comfortable speaking with 
customers, answering phone calls, replying to emails 
and helping people face-to-face at the trade counter, 
often all at the same time. He has quickly developed 
the confidence needed to handle the fast-paced 
environment of a busy electrical wholesaler.

Margaret Fitzsimons, CEO at the EDA, commented:

“The EDA has been running apprenticeship programmes for many 
years, and we know that the key to success is the commitment from 
the employer. We love the approach taken by the management at 
Electrical4Less; Beata and the team trusted their apprentices right from 
the start, giving them real, value-added work and responsibility. This has 
a huge impact on the apprentices, building confidence and making them 
feel like valued members of the team. It also gave her the opportunity to 
assess their natural strengths and consider the next steps in their career.”

“Instead of giving them 
the traditional ‘sweeping 
the floor’ type of tasks that 
many young starters might 
expect, we believed it was 
better to immerse the 
apprentices in the real day-
to-day work of the business 
from the start.”

ewnews.co.uk  
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L
ike many businesses across the 

electrical wholesale sector, we are very 

aware of the ongoing skills shortage 

facing our industry.

Recruiting experienced people can be 

challenging, which is why developing new talent is 

becoming increasingly important for the long-term 

health of the sector. With that in mind, we decided 

to invest in apprenticeships through the Electrical 

Distributors’ Association (EDA)’s apprenticeship 

programme.

In December, we welcomed two 16-year-

old apprentices into our business. Taking on 

apprentices straight from school can sometimes 

feel like a leap of faith, but our experience so far 

has been extremely positive. Both of them have 

exceeded our expectations by a mile.

A big part of their early development has been 

the approach taken by our trade counter manager, 

Beata. Instead of giving them the traditional 

“sweeping the floor” type of tasks that many young 

starters might expect, she believed it was better to 

immerse them in the real day-to-day work of the 

business from the start.

They were introduced very early to how the 

system works – learning about invoicing, purchase 

orders and the processes that keep a wholesaler 

running. It was very much a “deep water” approach, 

but always with guidance and support. This meant 

they were learning the real workings of the business 

rather than just observing from the sidelines.

This approach worked extremely well. Rather 

than becoming bored or feeling like they were 

only doing minor tasks, they felt involved and 

important from the very beginning. That sense of 

responsibility helped them build confidence quickly 

and gave them a much better understanding of 

how the business operates.

It has also been interesting to see how different 

their strengths are. Even though they joined at the 

same time, they already show very different skill 

sets. One of them is naturally confident and very 

good at multitasking. He is comfortable speaking 

with customers, answering phone calls, replying to 

emails and helping people face-to-face at the trade 

counter, often all at the same time. He has quickly 

developed the confidence needed to handle 

the fast-paced environment of a busy electrical 

wholesaler.

The other apprentice has a very meticulous 

approach and pays great attention to detail. When 

checking orders or scanning barcodes in the 

warehouse, he is extremely thorough and careful. 

His attention to detail helps ensure orders are 

packed correctly and mistakes are avoided, which is 

essential for maintaining high service standards for 

our customers.

Seeing these different strengths develop so early 

on highlights the real value apprentices can bring 

to a business. They are not just learning – they are 

already contributing in meaningful ways.

The EDA apprenticeship programme has also 

played an important role in making this possible. 

One of the biggest advantages for employers is 

that the EDA takes care of the administration and 

organisation behind the programme. While there 

is a fee involved, it is absolutely worth it. Running 

apprenticeships internally with all the paperwork, 

coordination and requirements would take a lot of 

time, and for many busy businesses that simply isn’t 

realistic.

Through the programme, we know our 

apprentices are supported not only in the 

workplace but also in their theory training and 

development. It gives us confidence that they 

are receiving the right education alongside their 

day-to-day practical experience. For any business 

considering apprenticeships, we would definitely 

recommend it. It can sometimes take time to find 

the right candidates, but it is well worth the effort. 

When you find motivated young people who want 

to learn and grow, the benefits for the business – 

and for the wider industry – are clear.

Our experience since December has shown 

just how valuable that investment can be. Both 

apprentices have integrated well into the team 

and continue to grow in confidence and capability 

every week. Supporting young people at the start of 

their careers is not only rewarding for a business, it 

is also an important step in securing the long-term 

future of the electrical wholesale sector.

Training

Investing in the  

next generation
Mirek Bezdel, director at Fulham-based wholesaler Electrical4Less, shares the 

company’s experience of taking on two EDA apprentices.

Margaret Fitzsimons, CEO at the EDA, 

commented: “The EDA has been running 

apprenticeship programmes for many 

years, and 2e know that the key to success 

is the commitment from the employer. 

We love the approach taken by the 

management at Electrical4Less; Beata and 

the team trusted their apprentices right 

from the start, giving them real, value-

added work and responsibility. This has a 

huge impact on the apprentices, building 

con�dence and making them feel like 

valued members of the team. It also gave 

her the opportunity to assess their natural 

strengths and consider the next steps in 

their career.”

“Instead of giving them the 

traditional ‘sweeping the �oor’ 

type of tasks that many young 

starters might expect, we 

believed it was better to immerse 

the apprentices in the real day-

to-day work of the business from 

the start.”

Mirek Bezdel, Director, Electrical4Less

Like many businesses across the electrical wholesale sector, we are  
very aware of the ongoing skills shortage facing our industry.

Through the programme, we know 
our apprentices are supported not only 
in the workplace but also in their theory 
training and development. It gives us 
confidence that they are receiving the 
right education alongside their day-
to-day practical experience. For any 
business considering apprenticeships, 
we would definitely recommend it. It 
can sometimes take time to find the 
right candidates, but it is well worth the 
effort. When you find motivated young 
people who want to learn and grow, the 
benefits for the business – and for the 
wider industry – are clear.

Our experience since December 
has shown just how valuable that 
investment can be. Both apprentices 
have integrated well into the team 
and continue to grow in confidence 
and capability every week. Supporting 
young people at the start of their 
careers is not only rewarding for a 
business, it is also an important step 
in securing the long-term future of the 
electrical wholesale sector.

The other apprentice has a very meticulous 
approach and pays great attention to detail. When 
checking orders or scanning barcodes in the 
warehouse, he is extremely thorough and careful. 
His attention to detail helps ensure orders are 
packed correctly and mistakes are avoided, which is 
essential for maintaining high service standards for 
our customers.

Seeing these different strengths develop so early 
on highlights the real value apprentices can bring 
to a business. They are not just learning – they are 
already contributing in meaningful ways.

The EDA apprenticeship programme has also 
played an important role in making this possible. 
One of the biggest advantages for employers is 
that the EDA takes care of the administration and 
organisation behind the programme. While there 
is a fee involved, it is absolutely worth it. Running 
apprenticeships internally with all the paperwork, 
coordination and requirements would take a lot of 
time, and for many busy businesses that simply isn’t 
realistic.
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WISKA UK recently set out to recruit an apprentice 
to support its data analysis function, a role 
designed to bring fresh insight into the business 
and support internal reporting.

However, being in deepest Cornwall has 
historically presented challenges when attracting 
apprenticeship talent. So WISKA decided to work 
with EDA Partner Provider Supplytrain CIC during 
the recruitment process.

‘We act as a bridge between education and 
employment,’ says Phil Golding, Managing Director 
at Supplytrain. ‘Supplytrain is the employer of the 
apprentice on paper, which is how the hosting 
service works.’

Rhiannon Wilson-Rich, WISKA’s Commercial 
Manager, says: ‘Phil guided us through each 
step. Supplytrain advertised the role, screened 
applicants, and presented us with a shortlist of 
suitable candidates who met the requirements we 
had. Phil gave details of each of the applicants 
to help the interview process. Once we selected 
our apprentice, Supplytrain supported us with 
onboarding, funding information, and setting up 
the training schedule.’ 

WISKA’s experience highlights many of the wider 
benefits of recruiting an apprentice: 

n	 Cost-effective talent development With funding 
support from the National Apprenticeship 
Service, apprenticeships are an affordable way 
to develop skilled employees.

n	 Skills tailored to your business Apprentices are 
trained around your systems, processes and 
culture.

n	 Fresh perspectives Particularly in areas such as 
data analysis, apprentices bring current learning 
and digital confidence.

n	 Stronger retention and loyalty Developing talent 
internally often leads to longterm commitment.

n	 Succession planning Apprenticeships help build 
a sustainable pipeline of future specialists and 
managers.

WISKA’s journey also shows the value of working 
with an experienced partner. By managing 
advertising, screening, onboarding and 
compliance, Supplytrain ensured the process was 
smooth from start to finish.

WISKA’s apprenticeship success story Apprenticeship tips from the experts

EDA APPRENTICESHIP 
SERVICE FOR WHOLESALERS

EDA APPRENTICESHIP 
SERVICE FOR AFFILIATES

n	 Run a pilot – take on one apprentice and 
see how it goes. It will be a great learning 
experience on both sides and it’ll help you 
shape the plans for your next apprentice hire.

n	 Be prepared to act quickly - the best 
candidates go fast.

n	 Apprentices are not fully 
formed employees – you mould them 
to your way of working in return for 
time to learn.

n	 Save yourself the hassle of 
HR processes and paperwork 
– when you use the Hosting Service, 
Supplytrain is the employer on paper and 
you ‘host’ the apprentice in your business.

n	 Phil Golding
	 Managing Director, Supplytrain

If you are an EDA  
Affiliate Member and 

you’ve considered hiring an 
apprentice but never done so, 

why not make 2026 the
year you do?

n	 Gen Z (those born between 1997 and 2012) are 
heavily invested in learning, on-the-job-training, 
and getting experience quickly, which makes 
apprenticeships a great recruitment option.

n	 The Apprenticeship Hosting Service is really worth 
consideration as it takes a lot of HR paperwork off 
your hands. EDA Apprenticeships Plus will scope, 
recruit, and provide a full employment service to 
support you and the apprentice for the duration 
of the apprenticeship. We employ the apprentice 
and you host them in your business. The service is 
funded by a monthly fee of approximately 10% of 
their salary.

n	 Made to measure – there is an apprenticeship to suit 
every job role. For example, finance, marketing, sales, 
procurement, could all benefit from apprenticeship 
training. Visit www.instituteforapprenticeships.org 
to search all the standards.

n	 John Henry
	 Managing Director,
	 EDA Apprenticeships Plus

We basically wrote 
our own apprenticeship

for the EDA, which
services the whole trade

supplier sector.

Apprentice aid
Rhiannon Wilson- Rich, Commercial Manager at WISKA UK Ltd, 

with Ewan Ross, an apprentice who joined the company  
with the help of Supplytrain

MORE INFORMATION:
Affiliate Members that want to find out 
more about working with Supplytrain 
can scan the QR code to find out more

www.eda.org.uk/ 
training-apprenticeships/supplytrain-team/

‘Phil guided us through each 
step. Supplytrain advertised the role, 
screened applicants, and presented us 
with a shortlist of suitable candidates who 
met the requirements we had. Phil gave 
details of each of the applicants to help 
the interview process. Once we selected 
our apprentice, Supplytrain supported us 
with onboarding, funding information, and 
setting up the training schedule.’ 
n	 Rhiannon Wilson-Rich
	 WISKA’s Commercial Manager

https://bit.ly/Apprentice-talent

Step-by-step guide 
to using the EDA

Apprenticeship Service.
Free Download:



Javier Garcia 
Head of Systems & Processes /  
Data & Onboarding Manager
07393 171499
javier.garcia@eda.org.uk

Julie Houghton 
Data Consultant
07587 288353
Julie.houghton@eda.org.uk
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Our Digitalisation Mission

To support the sector 
to meet current and future  
business challenges through  
the adoption of digital 
sales channels and digitalised  
business processes.

DIGITALISATION

Our current priorities for EDATA are driven by a 
combination of: 
(a) the need to increase the range of products 
and data quality in EDATA and 
(b) response to external market factors.

With input from the EDATA Steering Group and 
EDA Data Services Board our 2026 objectives 
are designed to address both these factors.

Growing EDATA
At the end of 2025 most of our existing EDATA 
sponsors’ three year contracts expired.  We 
are delighted to announce that the majority 
have renewed for a further three year period 
giving us both the confidence and financial 
backing to move to the next stage of the project.  
We’ve made great progress over the past 
couple of years in terms of both onboarding 
manufacturers and wholesaler adoption so now 
is the time to take this to the next level.

With the help of major wholesalers and 
buying groups we are now looking to recruit 
additional manufacturers taking the total 
to around 250 over the next three years 
representing maybe 700,000 products.  In 
parallel we will be continuing to work with 
wholesalers and our solution provider partners 
to encourage ever greater adoption of EDATA.

Richard Appleton
Head of Digitalisation
020 3141 7350
richard.appleton@eda.org.uk

WHAT’S TOP OF MY DIGITALISATION AGENDA?
The wider environment
We recently published our second digitalisation survey, 
three years after the first.  This focussed on a number of key 
developments which will influence the future of EDATA:

n	 A small but growing demand for product sustainability data

n	 New regulations relating to waste packaging reporting

n	 The increased focus on product data throughout the 
construction sectors resulting from the Grenfell inquiry.

In addition, the advent of AI, barely mentioned three years 
ago, will transform both the creation of product data and 
how it is used within our members’ businesses.  All of these 
must be considered in determining our strategy in addition to 
continuing to meet our original objectives of helping our sector 
to digitalise its sales processes.

The last of these is particularly significant in that we are 
seeing a number of AI based tools emerging which rely on the 
availability of high quality product data and others which will 
help manufacturers create that data.  This takes us back to the 
ETIM standard and the need for product data to be structured 
and standardised, so another priority for 2026 will be further 
development of ETIM, specifically for the UK market, and 
creating wider understanding and awareness of the standard.



30 31
EDA YEARBOOK 2026	 www.eda.org.uk info@eda.org.uk	 EDA YEARBOOK 2026

DIGITALISATION DIGITALISAT
IO

NDIGITALISATION DIGITALISAT
IO

N

One platform, dual advantage, maximum reach

The EDATA data pool is an award-winning central hub where leading  
manufacturer brands share high-quality product information with  
EDA Wholesaler teams in branches and head offices across the UK.

The data pool that’s powering the sector: accelerating to become 
the go-to resource for product data sharing

Built for EDA electrical wholesalers, the EDATA data 
pool is free to access, delivering essential product 
information and high-quality images for hundreds of 
thousands of products - all in one convenient, time-
saving online hub.

With everything in one place, EDATA helps 
wholesalers save time, improve efficiency, reduce 
errors, and deliver better service to customers. 

n	 Fast trade counter product look-up

n	 Bulk data downloads for ecommerce platforms

n	 Dynamic, up-to-date product data sheets

n	 Structured, standardised product information

n	 High-resolution product images

n	 Regular updates direct from manufacturers

n	 Improved data accuracy and compliance

EDATA connects manufacturers with their EDA 
wholesaler customers. Showcase your brand. Share 
accurate data. Reach the entire EDA wholesale 
network - efficiently and consistently.

n	 Direct access to the EDA wholesale network

n	 200+ leading brands already participating

n	 Structured, standardised product data

n	 High-resolution image hosting

n	 Dynamic product data sheet generation

n	 Improved data accuracy across the supply chain

n	 Reduced duplication and manual data requests

n	 Enhanced brand presence

Wholesalers Manufacturers

4 data sets 
in EDATA 
for wholesalers 
to access – with 
more coming in 
the future:

Manufacturer master data: 
the basic data which enables 
the identification of an 
individual product or SKU 
including product descriptions 
and marketing bullets 
enabling manufacturers to 
highlight key selling points.

Technical attributes: 
data structured in 
accordance with 
the ETIM standard 
showing the technical 
and performance 
attributes for each 
product.

Digital assets: 
photos showing the 
product at different 
angles, installation 
and maintenance 
instructions, PDF 
instructions, and 
certificates.

Sustainability and packaging data: 
giving manufacturers the opportunity 
to share information with 
wholesalers about embodied carbon, 
recycled content, energy efficiency, 
WEEE, RoHS and REACH data, battery 
data, packaging sizes and weights, 
and packaging materials.  

70 manufacturers have so 
far achieved the Gold quality 
standard for their product 
data in the data pool.

To achieve Gold quality, manufacturers 
need elements of 3 data categories:
n	 Manufacturer’s Master Data
n	 Digital Assets
n	 Technical Attributes (ETIM)
PLUS;
n	 66% of products need to be Gold
n	 Data must be up-to-date
n	 Your full UK product range (as relevant 

to the sector) must be listed in EDATA
n	 No major breaches of best practice 

70

7 years since EDATA 
launched. From 2020 to 
date, EDATA has grown 
to become the go-to 
data pool for the UK’s 
electrotechnical sector.

2020 20266 software 
providers 
have fully 
integrated 
an EDATA 
feed.

l Agathos Chalice 

l Geddes

l OGL (Profit4)

l Sharp-aX6
l NG15

l B2BE

383 individuals from manufacturers 
have access to EDATA. Once your 
business is subscribed to the data 
pool you can request multiple log 
ins at no extra cost. Sales reps use 
EDATA to support their sales dialogue 
with their wholesaler customers.

383
200+ leading brands for 

wholesalers to search and find.

200+

1 2 3 4

4

27 EDATA sponsors: 
a mix of leading wholesalers, 
wholesaler buying groups, and 
manufacturers giving their 
backing to EDATA. 

333,000 Stock Keeping Units 
(SKUs) currently in EDATA, and 
counting. More products are added 
to the data pool every week.

333,000+333,000+

883 individuals from EDA wholesalers 
are registered users of EDATA

883

27

* * * * * *
USER NAME PASSWORD

EDATA is free to EDA wholesalers 
thanks to the three-year commitment 
of our EDATA sponsors.
Scan the QR code to find out more.

WHOLESALERS:
Scan the QR code to 
request your FREE 
EDATA data pool 
access

https://bit.ly/4vhCUId

MANUFACTURERS:
Subscribe to the EDATA data pool. 
EDATA is open to any manufacturer 
trading through the wholesale channel. 
Scan the QR code to find out more

https://bit.ly/4ciG7yv

https://bit.ly/4mvLejp

239,000 content 
interactions  
by wholesalers
Between 1 January 2025 to end March 
2026, wholesalers have made 239,000 
downloads or product page views in 
EDATA, and this rate of wholesaler 
engagement in manufacturer product 
data is increasing month on month.

239,000
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ERP API

EDATA is available 
free of charge to all EDA 

member wholesalers

PRODUCT DATA SHEETAico Ei605COptical Smoke Alarm. 9V Alkaline Battery

powered
Manufacturer: Aico LtdFamily: Battery Powered Alarms

Range: 600 Series
GTIN: 5099383004403

DESCRIPTIONThe Ei605C is a battery powered Heat Alarm that is powered by a 9V Alkaline battery. It features a

large test button and twist on base with an anti-tamper locking option

Optical sensor - quick response to slow smouldering fires

9V Alkaline Battery included
Easy to fit – twist on base and multi-fixings

Kitemarked to BS EN14604:2005
5 year guarantee

TECHNICAL SPECIFICATION
ETIM Class: Smoke/heat detector/alarm (EC001763)

Operating principle
Optic

Current supply primary Battery/accumulator

With backup battery
No

Backup battery
Alkaline

Mounting method
Surface mounting

Loudness (dB(A))
85

27/10/2022
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PRODUCT DATA SHEETAico Ei605C
Optical Smoke Alarm. 9V Alkaline Battery
powered
Manufacturer: Aico Ltd
Family: Battery Powered AlarmsRange: 600 Series

GTIN: 5099383004403

DESCRIPTIONThe Ei605C is a battery powered Heat Alarm that is powered by a 9V Alkaline battery. It features a

large test button and twist on base with an anti-tamper locking option
Optical sensor - quick response to slow smouldering fires
9V Alkaline Battery includedEasy to fit – twist on base and multi-fixings
Kitemarked to BS EN14604:20055 year guarantee

TECHNICAL SPECIFICATIONETIM Class: Smoke/heat detector/alarm (EC001763)
Operating principle Optic

Current supply primary Battery/accumulator

With backup battery No
Backup battery Alkaline

Mounting method Surface mounting Loudness (dB(A)) 85

27/10/2022

 Page 1 of 2

HiQPdf Evaluation 10/27/2022

ERP

ERP

SEAMLESS INTEGRATION:
EDATA can be fully integrated with 
wholesalers’ ERP systems using our 
comprehensive suite of API calls 
providing one-click access to accurate, 
current and comprehensive product 
information.

FAST AND EFFICIENT:
Generate EDATA 

Product Data Sheets 
from within 

your own 
systems using 

customised 
URLs.

TRADE COUNTER CUSTOMER SERVICE: 
Search & find answers to technical 
questions and download PDF Product Data 
Sheets in a standard format to accompany 
quotations, submittals or to create 
Operation & Maintenance manuals.

QUALITY & 
QUANTITY:

Bulk data downloads 
and API links to 

populate and update  
wholesalers’ web 

sites directly or via a 
Product Information 
Management (PIM) 

system.

A business success story: over 800 people from across 175+ EDA 
wholesaler businesses are already using the EDATA data pool

What wholesalers say about EDATA and how they use it...

When you want to broaden your search for products or to review 
what different manufacturers are offering in their ranges, 
EDATA is a good tool to have. Granted, I’m not in EDATA every 
day, but as more manufacturers and products are visible in 
the data pool it becomes increasingly useful to wholesalers. 
Some manufacturer websites are slow and not easy to navigate, 
whereas EDATA is straightforward. The fact that it is completely 
free because we are in the EDA is also very positive.
n	 Tony Barkworth
	 Fox Electrical Supplies, Lincoln 

The inclusion of EDATA within the 
Agathos Chalice system is a great 
addition. It gives us immediate access 
to 1000s of product data sheets and 
important technical product information, 
which is especially useful for the 
Operation & Maintenance manuals we 
create for our customers.
n	 Nigel Collick
	 Operations Manager,  

Spring Electrical Ltd

The EDATA data pool is really good, and 
without it we’d be searching for products 
one-by-one or asking manufacturers to 
fill in time-consuming spreadsheets.
 
The EDATA team at the Electrical 
Distributors’ Association sends 
out regular updates when product 
information has changed and we use 
that as a trigger to log in to the data 
pool and download what’s new. What’s 
really good is that EDATA holds the 
GTIN bar code information – for our 
ecommerce website that’s a vital piece 
of information for us.
 
A large proportion of our suppliers are 
in EDATA already but there are some 
that are not and I’d encourage any 
manufacturer to review its benefits.

n	 Henry de Lacey
	 Product Data Administrator
	 ZLT Electrical 

(trading as The Electrical Counter) Ltd

 “I’m setting up an e-commerce website for Red 
Electrical and I’ve used the EDATA data pool to source 
the manufacturer master data, images, and technical 
information for the products we want to feature. I have 
to say that it is very useful to have the information all in 
one location, however, there are still gaps in the data so 
I’ve been using the EDATA Data Quality Feedback email 
functionality that’s in EDATA (you click on the bell icon) to 
get in touch directly with manufacturers to tell them about 
the issues I’ve faced. I can send a message straight from 
inside EDATA and it goes straight to the manufacturer. The 
email prepopulates with the information about the product 
you have a query on, and you simply enter the details of 
the query and press submit. It works well and I’ve had 
responses back from each one.  
 
“I have two messages: the first is to wholesalers to 
encourage them to use the EDATA Data Quality Feedback 
function. This shows manufacturers that wholesalers are 
interested in their data and are actively using it to generate 
sales. Secondly, I’m asking manufacturers to please 
update their information, in particular to supply images 
that match their product descriptions. We can’t upload 
one generic image for multiple products and it is time 
consuming to try and source the images I need.”
 
“I am working with the EDATA team at the EDA to develop 
a process for automating the maintenance of Red 
Electrical’s website post-launch so we can keep on top of 
changes and improvements to the product data. This is a 
great service and free to any EDA Wholesaler, so make the 
most of it.”
n	 Les Fritchley
	 Director, Red Electrical Distributors Ltd

I’ve used EDATA for about a year now, and the PDF product data 
sheets in a consistent format are particularly helpful, especially 
when we are working on a submission for a big project. It’s much 
easier for our customers to review information, often from a 
variety of manufacturers, in a standard format. Now that EDATA is 
also integrated with the Agathos Chalice system, it’s even better, 
and faster - literally, one click and I can see all the manufacturers’ 
product data right in front of me. Brilliant!
n	 Paul Igoe
	 Sales Manager, 

BEW Electrical Distributors Ltd, Peterborough

Before EDATA, it was a headache to find the correct, 
up-to-date product data sheets for our customers. It was 
a case of trawling through websites, scanning catalogue 
pages and uploading them as PDFs, just going wherever 
we could to find information. It was all a bit hit and miss, 
to be honest.
 
EDATA has been a massive improvement, and it is our  
go-to location for Product Data Sheets.
n	 Mark Ashworth
	 Director,  ABM Electrical Wholesale Ltd

The EDATA data pool is fantastic and any wholesaler that is not using it is 
missing out. It used to take me hours to source product data sheets from 
each of our suppliers separately, but in EDATA they are all there in one hub.
n	 Josh Powlett
	 Purchasing Manager, Hatton Electrical Wholesale Ltd 

If you run an e-commerce platform, 
EDATA is your one-stop solution.  It 
offers a convenient and time saving way 
to access all the necessary data.
n	 Daniel Ashworth
	 Web Development Manager,  

ABM Electrical Wholesale Ltd
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Survey reveals state of digitalisation in the electrotechnical sector

Two years after the Association first quizzed its wholesaler members and affiliate 
manufacturers about digitalisation, the latest survey shows just how much the 
landscape is changing.

More digital insights and help

Fix your product data and e-commerce performance
Topical, easy to digest and practical: these FREE 
EDA White Papers are your digitalisation essentials

It’s been two years since the EDA published 
the results of its first survey into the state of 
digitalisation in the sector. Now the Association has 
revealed the results of its second such survey, and 
attendees at the 2026 EDA Digitalisation Forum and 
Data Quality Awards were given a sneak peek of the 
results. 

EDA Head of Digitalisation Richard Appleton 
presented the findings in two sessions at the 
Forum: one addressing the demand for product 
sustainability data, particularly embodied carbon 
information; the other on the impact of AI in the 
sector. 

Sustainability 
On the specific topic of sustainability, the survey 
asked wholesalers if their customers were asking for 
product data in a number of categories: embodied 
carbon, environmental product declarations, 
recyclability and recycled content of products. 

‘Looking at wholesaling as a whole,’ said 
Appleton, ‘the numbers that are being asked for this 
information by their customers is relatively small.’ 

For example, 45% of medium/large wholesalers 
(six or more branches) have been asked for 
embodied carbon data compared with only 9% of 
smaller wholesalers (1-5 branches). 

In follow-up phone discussions, wholesalers 
revealed which kinds of clients were asking for 
sustainability data. One said: ‘It’s not really an issue 
unless you’re dealing with large contractors on 
government-type projects or councils.’ 

Another added: ‘We are seeing requests for 
carbon related data from all sectors, not just from 
large nationals but now also from larger regional 
players.’ 

Manufacturers were asked if they were able 
to supply sustainability data for their products. For 
embodied carbon, 28% said they could, and another 
53% said they were working on it. Figures were 
similar for other types of data. Richard Appleton said: 
‘There’s a big drive to create this data and make it 
available down the supply chain.’

With thanks to these EDA Affiliates for sponsoring 
our latest EDA Digitalisation Survey.

GET YOUR COPY:
Download your free PDF copy 
or request a printed copy 
to be posted to you

https://bit.ly/4tHabe7

GET YOUR COPY:
Download your free  
PDF copy

https://bit.ly/DigitalisationEssentials

The rise of AI
The rise of artificial intelligence in all sectors is hard 
to ignore, and the survey asked wholesalers if they 
used AI tools in their businesses. The response was 
mixed – 36% said yes, 49% said no. ‘You can see 
there’s a beginning of an adoption, but there’s quite a 
long way to go,’ said Appleton.

In the telephone interviews, wholesalers 
revealed how they used AI tools. Common 
responses were for analytics or creating marketing 
content, improving text or generating images.

About half of respondents agree or somewhat 
agree that AI will transform the way the sector buys 
and sells products by the end of the decade.

Stop firefighting product 
data - build a scalable 

strategy

Creating a Product  
Data Strategy:

A Seven Point Plan 
for Manufacturers.

Creating Excellent 
Product Images:

Guidance & Best Practice 
for Ecommerce.

Creating Excellent 
Product Descriptions:

Guidance & Best Practice 
for Ecommerce.

Starting your 
ETIM Journey:

A Guide for 
Manufacturers. 

Effective 
E-Commerce:

3 product data essentials 
for electrical wholesalers.

Your product images 
are costing you sales 

- here’s how to fix them

Create product 
descriptions that actually 

convert to sales

ETIM means consistency 
and control - here’s how 

to get started

Three data essentials 
behind profitable 

e-commerce



36 37
EDA YEARBOOK 2026	 www.eda.org.uk info@eda.org.uk	 EDA YEARBOOK 2026

DIGITALISATION DIGITALISAT
IO

NDIGITALISATION DIGITALISAT
IO

N

Data quality award winners 2026

Wholesaler EDATA award winners 2026
2026 Wholesaler winners for EDATA data pool engagement
(From Left to right):

	 Chorley Electrical Traders Ltd

	 LEW Electrical Distributors

	 Edmundson Electrical

Winners are hand-picked from the leading brands using 
EDATA to share their product information with EDA 
Wholesalers. (From Left to right):

Overall Data Quality Award <1,000 SKUs: 
 Atlantic

Overall Data Quality Award 1,000 – 3,000 SKUs: 
 Marshall-Tufflex

Overall Data Quality Award >3,000 SKUs: 
 Legrand Electric Ltd

EDATA Sustainability and Packaging Data Pioneer Award: 
 Collingwood Lighting Ltd

In addition to the main awards, eleven businesses received a commendation 
for achieving Gold standard product data in the EDATA data pool.  (From Left to right):

	 Integral LED 

	 Scame-UK Limited

	 Consort Equipment Products Ltd

	 Carl Kammerling International Ltd

	 Armorduct Systems Ltd

	 Cutterwell & Co

	 Legrand Electric Ltd

	 Hispec Electrical Products Ltd

	 ALL LED Limited

	 Megaman (UK) Ltd

	 TIS (Test Instrument Solutions) Ltd

Gold standard product information in the EDATA data pool

Digitalisation Forum and Data Awards 2026:  
EDA drives the future of digital innovation and data excellence 
in the electrotechnical sector 

Now in its 7th year, the EDA’s Digitalisation Forum and Data Quality Awards 
2026 brought together over 120 forward-thinking professionals from across the 
electrotechnical supply chain to explore the latest digitalisation opportunities, share 
practical insights, and celebrate excellence in product data quality.

Sponsors
Thanks to our 2026 Digitalisation Forum Sponsors: 

This year’s EDATA manufacturer winners are:

SAVE THE DATE: 
JOIN US FOR THE 
2027 DIGITALISATION 
FORUM  
& DATA 
AWARDS

2027
LONDON

WEDNESDAY
24 FEBRUARY 

MORE INFORMATION:
Scan the QR code for more on this 
EDA event and our drive for data 
excellence. 

https://bit.ly/EDA_DigiForum
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EDATA: accelerating the future of digital product data 

At the end of 2025 most of our existing EDATA sponsors’ three year contracts 
ended, but the EDA is delighted to announce that the majority have renewed for a 
further three years. This gives us both the confidence and financial backing to move 
to the next stage of the project. Great progress has been made with onboarding 
manufacturers and wholesaler adoption, so now it’s time to take this to the next level.

EDATA integration: working with software providers 
to deliver wholesaler advantage

Through integration with core business systems, the EDATA data pool is helping 
wholesalers streamline processes, enhance customer support and build a strong 
foundation for digital and AI-led growth.

Strategic scaling: curating a 700,000 product 
ecosystem
With the help of major wholesalers and buying 
groups we are now looking to recruit additional 
manufacturers, taking the total to around 250 
over the next three years representing c. 700,000 
products. This does not mean we will be adding 
manufacturers at random.  Quite the opposite in fact, 
as we are working to a carefully curated target list 
containing the manufacturers and suppliers most 
important to our members.

Future-proofing for compliance and digital 
passports
In the digital world, product data is at the heart of 
manufacturers’ marketing initiatives.  With so many 
developments on the horizon, the construction 
products white paper and Digital Product Passports 
to name just two, manufacturers need to get their 
house in order now with processes to manage 
structured product data aligned with international 
standards such as ETIM and GS1.  Any manufacturer 
that commits to EDATA will receive unrivalled 
support and guidance, creating the ideal foundation 
for a comprehensive product data strategy.

In parallel to increasing the rate of manufacturer 
onboarding we are looking for ways to help EDA 
wholesalers benefit from EDATA. Key to this is the 
work being done with industry solution (software) 
providers to integrate the data pool with their 
systems.

These may include the Enterprise Resource 
Planning (ERP) and Product Information 
Management (PIM) systems that are used to feed 
wholesalers’ web sites with content, as well as 
e-commerce systems.

Automated API links to wholesalers’ ERP 
systems enables the detailed technical data in 
EDATA to be made available to wholesalers on the 
trade counter or in the sales office. This means that 
wholesalers can help their customers select the 
right product, backed up with a detailed technical 
specification.

This facility has proved particularly valuable in 
project related sales, providing all the data a client 
needs to make detailed technical submittals.

As wholesalers move into the world of 
ecommerce or multichannel sales, access to EDATA 
enables data to be created and maintained to a high 
standard on their web sites far more quickly and 
efficiently than through manual creation or gathering 
data in diverse formats from multiple sources.

With the advent of AI we will see an increase in 
the ways EDATA can benefit the wholesaler. Powerful 
AI-based systems are emerging that can interpret 
and respond to customers’ requests for quotes but 
the quality of data available in a wholesaler’s ERP 
is often insufficient for the AI to make a confident 
match to the Request for Quote. By integrating with 
EDATA this problem is overcome, and wholesalers 
can spend less time on admin and more on 
customer-facing activity.

Industry collaboration: an open invitation to 
software providers
The EDATA team is keen to discuss other possible 
data pool integrations – if you are developing 
software for the sector, please contact the EDATA 
team on:

T: 020 3141 7350 
E: edata@eda.org.uk 

Strength in numbers: the wholesaler influence
That said, we are aware that manufacturers 
are bombarded with all sorts of demands on 
their resources and need to be convinced of the 
importance of EDATA before making the investment.  
This is where the major wholesalers and buying 
groups enter the picture, continually reinforcing the 
need for EDATA involvement to their suppliers.

Innovation and AI: easing the path to data 
excellence
To support this further we are also looking at 
initiatives to help manufacturers with the creation 
and maintenance of their data.  It is a core principle 
of EDATA that manufacturers are ultimately 
responsible for their own product data but this 
doesn’t mean they can’t make use of any tools 
and resources available to speed up the process.  
We are looking at a range of options including an 
entry-level PIM, hands-on help with data creation 
and management and AI based tools to help with 
ETIM classification, product description creation and 
image generation.  Watch this space.

The dual mandate: quality data and wholesaler synergy
Discussions at the EDATA Steering Group (comprising 
representatives from EDATA sponsor wholesalers, buying 
groups and manufacturers), tell us that, while there are 
many possibilities for EDATA in the future, our current 
focus must be on:

1.	CONTINUING TO INCREASE  
BOTH THE RANGE 
AND QUALITY OF DATA 
 
and 

2.	INCREASING  
WHOLESALER 
ENGAGEMENT 

These two go hand in hand.
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Our Industry Insight & Representation Mission

To curate and communicate  
information from a variety  
of sources that offers valuable  
insight, identifying threats and 
opportunities and enabling 
better decision making.

INDUSTRY
INSIGHT

Our quarterly State of the Sector Surveys are now in their seventh 
year and continue to be a versatile channel for giving wholesalers and 
manufacturers a voice through which to tell us, and the supply chain, 
what’s happening in their businesses. 

The results are shared at Talking Shop Live Online: Industry Insight in 
90 Minutes each quarter. Talking Shops are open to everyone at an EDA 
business, and you can register in the Events section at www.eda.org.uk 

As well sharing at Talking Shop Live Online, your survey feedback is 
extremely useful: 

n	 It allows you to benchmark your business against the other 
businesses on key challenges and opportunities. 

n	 It means the EDA can accurately represent your interests with the 
Construction Leadership Council (CLC) (the organisation that has the 
ear of government through the Department for Business and Trade); 

n	 It alerts us to issues businesses are facing and enables us to adapt 
our services to help tackle these issues; 

n	 It provides the basis for discussions with our other trade 
associations along the supply chain so that we can work with them 
to address issues as an industry sector. 

Our Survey Planning Group 
The EDA is most grateful to the volunteers in the Survey Planning 
Group, a mix of EDA wholesalers, manufacturers and supply chain 
representatives who brief us on what’s happening in the supply chain 
and make suggestions for survey topics. With thanks to our Survey 
Group representatives: 
Mark Ashworth, Joint Managing Director, ABM Electrical Wholesale Ltd 
Richard Beighton, Zone President Northern Europe, WAGO Ltd 
Rob Driscoll, Director of Legal and Business, ECA 
Trevor Grote, Managing Director, BELL Lighting 
Darren House, Managing Director, Grant & Stone Ltd 
John Humphery, Commercial Director, Marshall-Tufflex Ltd 
Andrew Moseley, Commercial Director, CEF Ltd 

Anne Vessey
Head of Marketing & Communications
020 3141 7354
Anne.Vessey@eda.org.uk

WHAT’S TOP OF MY INDUSTRY INSIGHT & REPRESENTATION AGENDA?
Responses 
Each quarter there are two surveys created: 
one for EDA wholesalers and a second for EDA 
manufacturers. The lead contact at each EDA 
wholesaler and manufacturer business is invited 
respond anonymously, and we work hard to generate 
a healthy response rate, sending out a number of 
reminder emails each quarter. In 2025 the average 
response rate from wholesalers was 31% and 
from manufacturers, 41%. Typical comparisons 
for business surveys range from 5% to 30%, so the 
EDA figures are good to excellent, and we are most 
grateful for the time taken by busy business leaders 
to complete them. 

Survey and Research Library 
The results of all the EDA surveys are available to 
download as PDFs from our Survey and Research 
Library at www.eda.org.uk 

Collaboration with other supply chain  
trade associations 
Each month, the EDA brings together representatives 
from trade associations along the supply chain 
including BEAMA, the ECA, The Lighting Industry 
Association (LIA), and Cable Makers UK Ltd (BCA) 
(formerly British Cables Association), to discuss 
latest issues and to ensure the electrotechnical 
sector is well represented at the Construction 
Leadership Council’s (CLC) monthly Material 
Supply Chain Group Meeting, which brings together 
representatives from across the UK’s construction 
sector.
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Talking Shop Live Online: Industry Insight in 90 Minutes

Bringing the supply chain together every quarter to hear about the latest challenges 
and opportunities impacting the electrotechnical supply chain.
All welcome – register at www.eda.org.uk in the Event section. 

Don’t get left behind this quarter

Hear the EDA State of the Sector Survey results 
at our quarterly Talking Shops 
Live Online

n	 Stay informed alongside the 100+ 
attendees every quarter that join us 
from EDA businesses

n	 Get first access to the results 
of our latest State of the Sector 
Survey, where EDA Wholesalers and 
Manufacturers share their views on 
the current business climate

n	 Benchmark your business against 
peers on key challenges and 
opportunities

n	 Stay ahead of emerging trends, 
challenges, and market shifts

n	 Gain fresh perspectives from expert 
guest speakers on the issues that 
matter most

n	 Virtual format means Talking Shop 
Live Online is streamlined and smart 
giving you maximum value and 
minimal disruption to your day

“That was great, much appreciated”

“Really valuable today each and every 
slide, so appreciate the time and effort 
taken to bring together.”

“Fantastic overview with detailed insight 
and market appraisal. Thank you, very 
interesting.”

“As always, superb content and highly 
informative. Thank you!”

“Great content as always, thank you.”

Talking Shop delegate satisfaction poll
QUARTER 2: 2026
Talking Shops are well received, with a 
recommendation score of: 4.6  
(Out of a maximum of 5)

n	 Q1 2026: Friday 30 January

n	 Q2 2026: Friday 24 April

n	 Q3 2026: Friday 24 July

n	 Q4 2026: Friday 23 October

Register at: 
www.eda.org.uk/event

www.eda.org.uk/event

Quarterly
Talking Shop 
Live Online 

11.00am – 12.30pm

Talking Shop Live Online: 
Industry Insight in 90 minutes

WATCH
online and join in at www.eda.org.uk

DOWNLOAD
all the survey results 

by using the QR code below

Register at:

REGISTER
for the next event at www.eda.org.uk

Each quarter the EDA invites the lead contact at each 
Wholesaler and Manufacturer business to complete 
the State of the Sector Survey.

 The survey is anonymous: we ask a mix of 
regular questions allowing us track patterns, and 
one-off questions that explore current topics. With 
thanks to our Survey Planning Group for their help in 
compiling the survey each quarter.

With average response rates of 29% from EDA 
Wholesalers and 37% from EDA Manufacturers, the 
State of the Sector Survey reflects a high level of 
engagement across both audiences and delivers a 
strong, representative view of sector sentiment.

 
Here’s why you should attend  
Talking Shop Live Online
n	 Hear what’s really happening in wholesaler 

and manufacturer businesses right now

n	 Benchmark your organisation against the  
latest data

n	 Spot risks and opportunities early

n	 Hear analysis that cuts through the noise

n	 Understand what’s changing - and what it  
means for you

n	 Turn insight into action for the next quarter
SURVEYS & RESEARCH:
EDA Quarterly State of the Sector 
Surveys: download the latest survey 
results. 

https://bit.ly/EDA_Surveys_Research
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Our Business Community Mission

To offer events, publications 
and services that provide 
visibility, access and 
unparalleled opportunities 
for networking and business 
development for members.

BUSINESS
COMMUNITY

Diana Gaina
Marketing & Events Executive 
020 3141 7760
diana.gaina@eda.org.uk

Nancy Adolpho
Executive Assistant
020 3141 7355
nancy.adolpho@eda.org.uk

The first half of 2026 placed a strong emphasis on 
face-to-face events. Our Annual Digitalisation Forum 
in late February was quickly followed by three further 
gatherings: in March, our Annual Awards Dinner, 
our Learning Achievement Awards Lunch, a visit to 
Frankfurt for the huge and inspiring Light+Building 
exhibition, followed by May’s Business Forum in 
Brighton. As I write we are full steam ahead planning 
our Manufacturer and Wholesaler Summer Event on 
Thursday 9 July and on Thursday 27 August we head to 
Leicester for another Business Forum.

 This year also marks the return of Power It 
Up: EDA Industry Insight Conference. Held every 
two years, it brings together around 250 leaders 
from EDA businesses and supply chain partners 
to hear strategically significant, thought-provoking 
presentations and valuable networking opportunities. 
We hope you will join us in Chester on Thursday 12 
November – you’ll find more information on page 46.

 In a sector where time is precious and business 
demands are relentless, persuading people to step 
away from their desks and out of their businesses is 
never easy. Yet that is precisely why face-to-face events 
matter. They provide a rare opportunity to exchange 
ideas, share experiences, strengthen relationships 
and gain insights that are difficult to replicate online. 
At a time when the UK business climate remains 
challenging, these opportunities to connect, collaborate 
and learn from one another are more important than 
ever.

Margaret Fitzsimons
Chief Executive
020 3141 7351
margaret.fitzsimons@eda.org.uk

WHAT’S TOP OF MY BUSINESS COMMUNITY AGENDA?
 It is vital that we remain well informed, share knowledge 

across the supply chain and support customers who 
must prepare quotations and tender for work in an ever-
changing market. The EDA will continue to work closely with 
members and partner trade associations for the good of the 
electrotechnical sector.

 As it always has, the EDA will continue to make members 
visible to one another and facilitate networking, collaboration 
and access through a wide range of events throughout the 
year. Details of all upcoming events can be found in the Events 
section at www.eda.org.uk

 We complement this face-to-face activity with 
a comprehensive programme of printed and digital 
communications. Our Key Contact Directory, led by 
Nancy Adolpho, requires around three months of painstaking 
work and remains, we believe, the most accurate record 
of senior executives in the sector. The Yearbook, led by 
Anne Vessey, is another labour of love, helping members 
identify who belongs to the Association, where companies are 
located and their areas of expertise. Meanwhile, our quarterly 
newsletter, Taking Stock, keeps members informed of the latest 
activities and forthcoming events.

Look out, too, for our concise digital bulletins, designed 
to keep members up to date with the information that matters 
most.
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Join us at Power It Up: EDA Industry Insight 
Conference 2026

Bringing together leaders from EDA businesses, our large-scale conference offers 
strategic insights from international speakers, panel discussions, motivational 
speakers and networking.

EDA’s INDUSTRY 
INSIGHT CONFERENCE

2026IT UP

Our Power It Up Conference 
is back in 2026.

It is where industry leaders will learn 
about, debate, and discuss the forward-
looking themes of strategic importance 
to the sector, and the main theme will be
“The Future is Electric”  
I hope you will support it.

David Moore, EDA President

One day conference 
A full day of high-profile sessions delivered by thought leaders, with 
panel discussions & Q&A sessions

Audience:
Owner/leader/decision-maker delegates from our sector 
(Wholesalers, manufacturers, solution providers and representatives 
of the contracting community)

Post-conference dinner and entertainment

Thursday 12 November 2026, Carden Park Hotel & Spa, Chester

EDA Annual Awards Dinner
One of the liveliest and most 

popular occasions in the electrical 
industry calendar, the Dinner is held 

after the EDA AGM in the prestigious 
surroundings of one of London’s leading 

five-star hotels. With a history stretching 
back almost 100 years, we welcome over 

500 manufacturer and wholesaler guests.
EDA wholesaler members reserve tables 

at the Dinner and invite supplier guests. In 
addition, the EDA also extends invitations 

to affiliate members.  On the night, and in the 
presence of their industry peers, we present the 

EDA Investor in Training Awards recognising and 
rewarding managers who have shown the most 

commitment to educating and training their staff. 

Networking events for high-level professionals 

The Association offers a programme of senior-level networking 
events, creating opportunities to make and maintain valued 

business connections.  

EDA Sportsmans’ Dinner
May 2027
Courtesy of the EDA Scottish Section, this event 
brings sector representatives together for dinner and 
a guest speaker.

Scottish Function 
Tuesday 6 - Friday 9 October 2026
A premier event, always at one of Scotland’s 
premier hotels – by invitation only, it creates a 
unique opportunity for senior level networking and a 
programme of activities that offers something for all. 

EDA Wholesalers’ and 
Manufacturers’ Summer Event
Thursday 9 July 2026, London
Held annually in July, this invitation-
only event brings together the 
lead contacts at Wholesaler and 
Manufacturer businesses. It’s a 
golden opportunity to meet key 
players in the industry in convivial 
surroundings. 

All aboard: EDA Summer Event takes place on the Silver Sturgeon, a 
21st century River Yacht.

ANNUAL AWARDS DINNER DATE FOR YOUR DIARY
n	 2027	 Thursday 11 March: 	InterContinental Hotel, London 
n	 2028	 Date to be confirmed
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Stay connected in print and online

When you’re involved in a busy company, it can be difficult to keep up to date with 
developments in the electrotechnical sector. The EDA has your back, with an extensive 
range of print and online publications that help you find important information – fast.

 Business community connections
 The quick read that keeps you up-to-date 
on EDA news, events, and opportunities  
– don’t miss Taking Stock, the EDA’s 
quarterly newsletter.

Look out for Taking Stock E-xtra in your inbox
Monthly bite-size e-news bulletin delivered straight into your in box 
keeps you just a click away from your latest EDA benefits.

e-xtra

Printed and circulated in January, 
April, July and October, here’s 
how to get your copy:

Scan this 
QR code 

to download 
a copy of 

Taking Stock.

n	 It’s available with Electrical Wholesaler magazine 
in their Jan, April, July and October editions.

n	 Printed copy is mailed to the lead contact at every 
EDA business – ask them to share it with you.

n	 Download a PDF copy from www.eda.org.uk  
or scan this QR code.

Look out for the EDA Community News section that 
keeps you up-to-date on news from wholesaling and 
manufacturing businesses. If you have opened a 
new branch, moved to different premises, hired new 
recruits or collaborated on an interesting project, 
email the news & photos to takingstock@eda.org.uk

Websites
The hubs for all the EDA’s 
publishing activity are its 
two websites:  
www.eda.org.uk and 
etim-uk-and-ie.org,  
the dedicated site for 
the global product data 
standard ETIM.

Key Contact Directory (KCD)
This who’s who of the industry is distributed to  
everyone listed within. Every EDA Member and 
Affiliate is contacted in the Autumn to make sure 
their entry is current, ready for printed 
distribution in January. 

Strengthening UK supply chain ties at Light+Building 2026

In 2026, the EDA led its third delegation of electrical wholesalers and representatives 
of the UK’s electrotechnical supply chain to Light+Building in Frankfurt to catch up on 
the latest trends and network with global manufacturers.

Light+Building is the world’s leading trade fair for 
lighting and building services technology. The 
exhibition attracts more than 150,000 visitors from 
around the world and remains a barometer for 
innovation in electrification, energy management, 
smart buildings and connected technologies.

EDA Wholesaler Member businesses were 
joined by representatives of key trade bodies across 
the electrical and building services supply chain, 
including the Electrical Contractors’ Association, 
SELECT, Cable Makers UK (BCA) and the Lighting 
Industry Association (LIA).

The two-day programme combined visits to the 
stands of EDA Affiliate Manufacturers exhibiting 
at the show with free time to explore. There was 
also a networking event in the evening with affiliate 
manufacturers, enabling delegates to explore new 
product developments and discuss commercial 
opportunities.

Building valuable connections

Here’s how EDA delegates described their 
Light+Building experience

Truly impressive in terms 
of scale and representation, 
incredibly useful to expand 
my understanding of industry 
and product developments I loved it, my only regret is 

not wearing better shoes! The 
products where applicable to 

my learning and will play a 
part in our business.

Lots to see, great 
overview of what’s 
to come.

Enlightening

Essential
VERY VALUABLE

Impressive show,
worth a visit.

INFORMATIVE

WILL YOU BE JOINING US 
AT LIGHT+BUILDING 2028?
Typically the EDA visit is a two-day 
programme between Sunday 8 
March – Friday 10 March 2028



DIRECTORY
EDA Member Wholesalers

EDA Membership Facts & Figures

In this section you’ll find information about each EDA member wholesaler.

At the time of printing,  
the EDA’s membership profile is:

Overleaf (and until page 62) you’ll find an A-Z 
listing of each wholesaler business showing:
n	 Number of branches  
n	 Branches by country 
n	 Buying group, if applicable

Page 66 marks the start of the directory 
of member wholesalers. This A-Z section 
offers an enhanced listing of each member 
wholesaler showing their logo, head office 
address and company contact details.

263
Wholesaler Businesses

l 117 in Scotland

l 46 in Northern Ireland

l 85 in Wales

l 1,367 in England

EDA members have a further 
30 branches in the Republic of 
Ireland

Collectively, EDA member wholesalers
run 1,615 branches across the UK

117

1,36785

46

Your online profile 
In addition to the listings in this 
Yearbook, you’ll find a business 

profile and branch listing for 
every member and affiliate 

member at www.eda.org.uk

To update your listing 
please call the EDA team on 

020 3141 7350.

Y o u r  O t h e r  W a r e h o u s e
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NO MINIMUM ORDER  •  NEXT DAY DELIVERY  •  CENTRES NATIONWIDE  •  BEST PRICES  •  KNOWLEDGEABLE STAFF

Wiring Accessories

Water Treatment

Home Entertainment

Major Appliances

Small Appliances

Controls

Batteries & Torches

Focal Point Fires

Catering Equipment

Floorcare

Telecoms

Renewable &
Smart Technology

Air Treatment

Fire, Security, 
Health & Safety

Lamps & Lighting

Space Heating
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3 Line Electrical Wholesale www.3lineelectrical.co.uk 14 14 AWEBB

7 Core Electrical Wholesale Ltd www.7core.co.uk 6 6 AWEBB

A B Electrical Wholesalers Limited www.abew.co.uk 3 3 AWEBB

A T & T (GB) Ltd www.attgb.co.uk 4 4 Fegime UK

A&A Electrical Distributors Ltd www.aa-electrical.com 1 1 Fegime UK

AA Electrical Wholesalers & Lighting Ltd www.aaelectricalwholesalers.co.uk 1 1 IBA

AA Jones Electric Ltd inc. Seltec www.aajones.co.uk 1 1 IBA

Ablectrics Limited www.electricsandlighting.co.uk 1 1 IBA

ABM Electrical Distributors Ltd www.abmdistributors.co.uk 1 1 Fegime UK

ABM Electrical Wholesale Ltd www.abm-elec.co.uk 1 1 IBA

Accord Electrical Wholesale Ltd www.aew-elec.co.uk 1 1 AWEBB

Acorn Electrical Supplies www.acornelec.co.uk 2 2 IBA

Acutest www.acutest.net 2 2

Addlestone Electrical Wholesalers Ltd www.aewelectrical.com 1 1 AWEBB

ADR Fastlec www.fastlec.co.uk 1 1 Fegime UK

AIB Electrical Wholesale (Glasgow) Ltd www.aib-electrical.co.uk 1 1 Fegime UK

Aitken Electrics Ltd www.aitkenscablemanagement.co.uk 3 2 1 IBA

Albion Electric Stores Ltd www.albionelectric.co.uk 1 1 IBA

Alert Electrical Wholesalers www.alertelectrical.com 7 7 AWEBB

Allen Bros. (Electrical Factors) Ltd www.lightstore.uk.com 1 1 AWEBB

Amlee Electrical Supplies www.amlee.co.uk 1 1 AWEBB

AMP Electrical Supplies Ltd www.ampelect.co.uk 1 1 AWEBB

AN Supplies Ltd www.ansupplies.co.uk 5 2 3 AWEBB

ANEW Ltd www.anew.co.uk ANEW

Anglo American Electrical Company www.anglo-americanelectrical.co.uk 1 1 IBA

Aquaflo Ltd www.aquafloltd.co.uk 1 1 IBA

Ark Electrical Services Ltd 1 1 AWEBB

AW Electrical Supplies Ltd 1 1 AWEBB

AWEBB www.awebb.org.uk AWEBB

B Danby & Co Ltd www.danbys.co.uk 2 2 ANEW

BB Electrical Wholesalers Ltd www.bbew.co.uk 1 1 IBA

Beacon Electrical (N.E.) Ltd www.beacon-electrical.com 1 1 IBA

BED (Corby) Ltd www.bedelectrical.co.uk 6 6 ANEW

BED Electrical Distributors Ltd www.bed-electrical.co.uk 2 2 ANEW

BEMCO 
- British Electrical and Manufacturing Company www.bemco.co.uk 7 5 2 ANEW

BES Electrical Wholesale Ltd www.bes-electrical.co.uk 2 2 AWEBB

BEW Electrical Distributors Ltd www.bew-elec.co.uk 23 23 Fegime UK

Big On Electricals 
(Trading Arm of Love Shopping Direct Ltd) www.bigonelectricals.co.uk 1 1 ANEW

Blackwater Electrical Supplies www.blackwaterelectricalsupplies.co.uk 1 1 IBA

BM Electrical Wholesale www.bmelectricalwholesale.co.uk 5 5 AWEBB

Bondgate Electrical Distribution Ltd www.bondgate.com 4 4 AWEBB

Bonus Electrical Ltd www.bonus-group.co.uk 2 2 AWEBB

BPX Electro Mechanical Co. Ltd www.bpx.co.uk 14 13 1 AWEBB

Brookmans Electrical Wholesalers www.brookmanselectrical.co.uk 2 2 IBA

*RoI = Republic of Ireland

MODULAR DESIGN
WITH REPLACEABLE DRIVER

AND LED LIGHT ENGINE

QUICK, TOOL-FREE WIRING
WITH LEVER TERMINALS AND 

A FASTWIRE CONNECTOR

VERSATILE RANGE
INCLUDING GIMBAL, ANTI-GLARE 

DOWNLIGHT AND MORE...

WARRANTY

NEW
RANGE

FIRE-RATED DOWNLIGHTS
FOR ANY CEILING TYPE

Warrington - T: +44 (0) 1942 433333                  www.ansell-lighting.com
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Brown’s Wholesale Ltd www.theiba.uk 1 1 IBA

C & S Electrical Wholesale Ltd www.cselec.co.uk 5 5 AWEBB

C & S Electrical Wholesalers Ltd www.candselectricalltd.com 1 1 IBA

C & W Berry Ltd www.cwberry.com 1 1 IBA

Cable & Accessories (NI) Ltd www.cableandaccessories.co.uk 6 4 2 ANEW

Cable Management Warehouse Ltd www.cmwltd.co.uk 1 1

Capital Electric Wholesale Ltd www.capitalelectric.co.uk 2 2 AWEBB

Capital Electrical Wholesalers Ltd www.cewgroup.co.uk 5 5 AWEBB

CBR Electrical Supplies www.cbrelectrical.co.uk 1 1 IBA

CDR Electrical Wholesalers Ltd www.cdrelectrical.co.uk 2 2 Fegime UK

CEF Ltd www.cef.co.uk 417 335 35 20 10 17

Central Electrical Distributors Ltd www.cedltd.co.uk 5 5 Fegime UK

Century Electrical Wholesale Ltd www.centuryelectrical.co.uk 7 7 AWEBB

CEW Electrical Wholesalers www.cew.uk.com 2 2 Fegime UK

CH Electrical Wholesalers Ltd www.ch-electrical.co.uk 1 1 AWEBB

Cherwell Electrical Supplies Ltd www.ces-wholesale.co.uk 1 1 AWEBB

Chingford Electrical Supplies www.chingfordelectrical.co.uk 1 1 AWEBB

Chorley Electrical Traders Limited www.chorleyelectrical.com 4 4

Circuit Supply Ltd www.circuitsupply.co.uk 2 2 Fegime UK

Clanrye Electrical Supplies Ltd www.clanryeelectrical.com 1 1 IBA

CLW Electrical Distributors Ltd www.clw-electrical.co.uk 1 1 AWEBB

Colours Electrical Wholesale Ltd 1 1 AWEBB

Connect Electrical Wholesale Ltd www.cew-ltd.com 1 1 AWEBB

Contact Electrical Wholesale Ltd (Birmingham) www.cewltd.com 1 1 AWEBB

County Electrical Supplies Ltd www.county-electrical.com 1 1

County Electrical Wholesale Ltd 3 2 1 Fegime UK

Crossfold Electrical Wholesalers Ltd www.crossfold.co.uk 1 1 AWEBB

CWS Electrical Distributors www.cwsltd.uk.com 1 1 AWEBB

D & S Electrical Distributors Ltd www.theiba.uk 2 2 AWEBB

David Harrison & Sons Ltd www.davidharrisonltd.co.uk 2 2 ANEW

DBM Electrical Supplies Ltd www.dbmelectrical.co.uk 1 1 IBA

Dean Electrical Wholesale Ltd www.deanelectrical.co.uk 1 1 AWEBB

Devondale Electrical Distributors Ltd 
(part of Grant & Stone) www.devondale.net 7 7 AWEBB

Driffield Electrical Supplies Ltd 1 1 IBA

DT Electrical Supplies Ltd www.dtelec.co.uk 2 2 IBA

Dungannon Electrical Wholesale www.dungannonelectrical.co.uk 1 1 ANEW

Dynamic Electric Co. Ltd 1 1 AWEBB

E.D.S. Electrical www.edselectrical-newcastle.co.uk 3 3 IBA

Edmundson Electrical Ltd www.edmundson-electrical.co.uk 246 200 24 14 7 1

Edwardes Bros (Dulwich) Ltd www.edwardes.co.uk 3 3 ANEW

Elec-Mec Wholesale Ltd www.elecmec.co.uk 1 1 Fegime UK

ElectraCentre Distribution Ltd www.electracentre.co.uk 1 1 AWEBB

Electric Center www.electric-center.co.uk 121 102 15 4

Electric Light Co (S-o-T) Ltd www.electriclight-co.uk 1 1 IBA

Electric Station (London) Ltd 1 1 IBA

*RoI = Republic of Ireland

Whole Home 
Energy Solutions
From Hybrid Inverters and Battery Storage to EV Charging 
all in one intelligent and easy to use eco system

A sleek, design-led EV charging 
solution featuring a patented 
two-part design, sitting just 
37mm from the wall when 
recessed. 
 

A modular, plug-and-play 
battery storage and hybrid 
inverter system, including solar 
power diverters, designed 
for easy installation, future 
expansion and whole-home 
integration, and engineered to 
work seamlessly with the Sync 
Energy EV charging range.

Whole Home 
Connectivity
From setup to 
daily use, the 
Sync Energy App 
brings everything 
in to one App

Scan the QR code 
to view the 
complete range

www.sync.energy

EV_ADVDOC_20260203AH-Sync-Energy-FLOW-LINK-A4-EDA.indd   1EV_ADVDOC_20260203AH-Sync-Energy-FLOW-LINK-A4-EDA.indd   1 11/02/2026   13:4811/02/2026   13:48
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Electrical & Contractors Supplies www.ecsleeds.com 1 1 AWEBB

Electrical Installation Supplies Ltd www.eiselectrical.co.uk 1 1 IBA

Electrical Lighting Supplies Ltd www.els.ltd 4 4 AWEBB

Electrical Plumbing Supplies (Harrogate) Ltd www.epsharrogate.co.uk 1 1 IBA

Electrical Wholesale Express Ltd www.eweni.co.uk 4 4 AWEBB

Electrical Wholesale Supplies (Guildford) Ltd www.ews.uk.com 1 1 AWEBB

Electrical4Less Ltd www.electrical4less.co.uk 1 1 IBA

Ellwood Electrical Wholesalers Ltd www.theiba.uk 1 1

Energy Electrical Distributors Ltd www.energy-electrical.net 1 1 AWEBB

Enfield Electrical Supplies Ltd www.enfieldelectrical.co.uk 4 4 Fegime UK

ERF Electrical Wholesalers Ltd www.erfelectrical.co.uk 7 7 ANEW

ERU Electrical and Security Products Ltd www.ledbrite.co.uk 1 1 IBA

Essex Electrical Supplies Ltd www.essex-electrical.co.uk 1 1 IBA

ETC Electrical Supplies www.etcelectrical.co.uk 1 1 IBA

EW Group (UK) Ltd www.ewgroup.co 2 2 AWEBB

Expert Electrical Supplies Ltd www.expertelectrical.co.uk 1 1 Fegime UK

Eyre & Elliston Holdings Ltd www.eyreandelliston.co.uk 61 61 ANEW

Falcon Electrical Wholesalers Ltd www.falconelectrical.co.uk 1 1 AWEBB

Fegime UK www.fegime.co.uk Fegime UK

Flick Electrical Wholesale Ltd www.flick-elec.com 3 3 AWEBB

Fox Electrical Supplies Ltd www.foxlec.co.uk 3 3 Fegime UK

G & R Electrical Wholesalers Ltd www.grelectrical.co.uk 3 3 AWEBB

G.R. Electrical Supplies Ltd www.g-r-electrical-supplies-ltd.business.site 1 1 IBA

Gardner & Scardifield (Electrical) Ltd www.gardnerandscardifield.co.uk 5 5 AWEBB

GDA Electrical Wholesaler Ltd www.gdawholesaler.co.uk 3 3 AWEBB

Gen-Lec Ltd 1 1 IBA

Gil-Lec Ltd www.gil-lec.co.uk 3 3 Fegime UK

Giltbrook Electrical Distributors Ltd www.giltbrookelectrical.co.uk 2 2 AWEBB

GLT Electrical Wholesalers Ltd www.gltelectrical.co.uk 5 5 ANEW

GO Electrical Wholesale www.goelectrical.net 1 1 Fegime UK

Gordons Electrical Supplies www.gordonselectricalsupplies.co.uk 1 1 IBA

Grant & Stone Ltd www.grantandstone.co.uk 9 9 AWEBB

Green Bros Ltd www.green-bros.com 2 2 AWEBB

Greenwood Lighting Ltd www.greenwoodlighting.co.uk 1 1 IBA

GSM Electrical Supplies Ltd www.gsmsupplies.co.uk 2 2 AWEBB

GTS Central Ltd www.gtscentral.co.uk 1 1 IBA

Gurney & White Ltd www.gwsupplies.co.uk 2 2 ANEW

H & S Electrical Wholesalers Ltd www.hselec.co.uk 3 3 AWEBB

H. Lilley & Co Ltd www.hlilleyelectricalandplumbing.co.uk 2 2 IBA

Harbro Electrical Wholesale www.harbroelectrical.co.uk 1 1 IBA

Hatton Electrical Wholesale Ltd www.hattonelectrical.co.uk 3 3 AWEBB

Hedley & Ellis Ltd www.hedleyandellis.com 4 4 ANEW

Herts Electrical Wholesale Ltd www.hertselectrical.com 1 1 IBA

Holland House Electrical Co Ltd www.hheonline.co.uk 19 3 16 ANEW

Horton Electrical Wholesale Ltd www.hortonelectrical.co.uk 1 1 IBA

*RoI = Republic of Ireland

Improving Indoor Air Quality Since 1936

We’re in the  

EDATA data pool

www.eda.org.uk/edata

Lo-Carbon PureAir 
Cleanse (dMEV)
Lo-Carbon PureAir Cleanse is the  
1st dedicated continuous running fan 
with an integrated Indoor Air Quality 
sensor — setting a new benchmark  
for  air quality monitoring.

Continuous decentralised 
extract ventilation

Quiet background 
operation

Ultra-low energy 
consumption

Flexible installation and 
simple commissioning

Intelligent humidity and  
air quality sensing

Designed for Part F  
and Part L compliance

CELEBRATING 
90 YEARS

Get in touch with our friendly team on 0344 856 0590 
or email us at sales@vent-axia.com

Discover our premium range of smart, stylish, silent bathroom fans 

PUREAIR SENSE SVARA SILENT FAN
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IBA Buying Group Ltd www.theiba.co.uk IBA

IDSL Supplies Ltd www.idslsuppliesltd.com 1 1 Fegime UK

Impulse Electrical Supplies Ltd www.impulse-electrical.com 1 1 AWEBB

Independent Electrical Wholesalers Ltd www.theiba.net 1 1 IBA

JG Harrison & Sons Ltd www.harrisonlighting.co.uk 2 2 AWEBB

JM Electrical Wholesale www.jmelectricalwholesale.co.uk 1 1 IBA

John Cribb & Sons Ltd www.johncribb.co.uk 11 11 ANEW

Juice Electrical Supplies Ltd www.juiceelectricalsupplies.co.uk 4 4 IBA

Kent Electrical Supplies Ltd www.mikeselectrical.co.uk 1 1 IBA

KEW Electrical Distributors www.kewelectrical.co.uk 26 25 1

KNK Electrical Ltd www.knkelectrical.com 1 1 Fegime UK

L H Evans Ltd www.lhevans.co.uk 6 6 ANEW

Lamp Post Electrical Supplies Ltd (The) www.lamppostelectrical.co.uk 2 2 AWEBB

LAMPS - Lighting and Mains Power Solutions Ltd www.lampsltd.co.uk 6 6 AWEBB

Lancashire Electrical Distributors Ltd www.lancselec.co.uk 2 2 AWEBB

LECTRI-CALL Ltd www.lectri-call.co.uk 1 1 AWEBB

LED Electrical Ltd www.led-electrical.co.uk 3 3 ANEW

Leeds Electrical Distribution Ltd www.leedselectrical.net 1 1 IBA

LEW Electrical Distributors www.lewelectrical.co.uk 20 20 AWEBB

LH Electrical Ltd www.lhelectricalltd.co.uk 3 3 AWEBB

Lightsave Ltd www.lightsave.co.uk 1 1 IBA

Links Electrical Supplies Ltd www.rdcpelectrical.com 10 4 6 AWEBB

Lloyd & Jones www.lloyd-jones.com 13 12 1 AWEBB

Lockwell Electrical Industrial www.lockwell.co.uk 21 20 1

London & Kent Electrical Ltd www.lkele.co.uk 1 1 Fegime UK

London Cable & Lighting Ltd www.londoncable.co.uk 1 1 IBA

M & D Electrical Distributors www.mdelectricaldistributor.co.uk 1 1 IBA

M.H. Electrical Distributors www.mhelec.co.uk 1 1 IBA

Mac Electrical Wholesale Ltd 1 1 IBA

Mains Electrical Distributors Ltd 1 1 IBA

Mansfield Electrical Supplies Ltd www.mansfieldelectricalsupplies.co.uk 1 1 IBA

March Electrical Supplies Ltd www.marchelec.co.uk 1 1 IBA

Mastertrade Supplies Ltd www.mastertrade.co.uk 1 1 AWEBB

MDE Electrical Supplies www.mdeelectricalsupplies.co.uk 1 1 IBA

Mech-Elec Wholesale Limited www.mech-elecwholesale.co.uk 1 1 IBA

Medlock Electrical Distributors www.medlocks.co.uk 54 48 4 2 ANEW

Midshires Electrical & Lighting Ltd www.midselec.co.uk 1 1 Fegime UK

Mike’s Electrical Supplies Ltd www.mikeselectrical.co.uk 1 1 IBA

Moss Electrical Co Ltd www.mosselectrical.co.uk 3 2 1 Fegime UK

MP Moran Limited www.mpmoran.co.uk 5 5 IBA

Mr Ohms Ltd www.mrohms.com 3 3 IBA

NE Electrical Wholesalers Ltd www.ne-electrical.co.uk 1 1 AWEBB

NEW Electrical Distributors Ltd www.new.ie 8 1 7 AWEBB

Northern & Central Electrical www.ncelectrical.co.uk 4 4 AWEBB

Oldfield Electrical Supplies Ltd www.oldfieldelectrical.co.uk 5 5 AWEBB

*RoI = Republic of Ireland
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Ormrod Electric Ltd www.ormrod.com 1 1 IBA

P&M Electrical Wholesale Ltd www.pandmelectricalwholesale.co.uk 1 1 IBA

P.W. Sales 1 1 AWEBB

Panesar Electrical Co. Ltd. www.peclights.com 1 1 IBA

Park Electrical Distributors Ltd www.park-electrical.co.uk 11 11 ANEW

Parr Electrical (Liverpool) Ltd 1 1 AWEBB

Peak Electrical Supplies Ltd www.peakelectricalsupplies.co.uk 1 1 IBA

Peco Electrics www.pecoelectrics.com 4 4 Fegime UK

Phase Electrical Distributors Ltd www.phase-electrical.co.uk 8 8 Fegime UK

Pinnacle Electrical Supplies Ltd www.pinnacleelectricalsupplies.co.uk 2 2 Fegime UK

Power Saver Electrical Supplies Ltd www.powersaver.co.uk 2 2 AWEBB

Premier Electrical Ltd www.premierelectricalltd.uk 1 1 Fegime UK

Premier Electrical Wholesalers (Stoke-on-Trent) Ltd www.premier-electrical.co.uk 1 1 IBA

Prime Electrical Wholesalers Ltd www.primeelectrical.co.uk 1 1 IBA

PS Electrical Wholesalers Ltd www.pselectricalwholesale.co.uk 1 1 IBA

Quantum Electrical Distribution Ltd www.quantum-electrical.com 1 1 AWEBB

R & M Distribution Ltd www.rmdist.com 1 1 AWEBB

R & M Electrical Group Ltd www.rm-electrical.com 5 2 1 2 AWEBB

R.S. Electrical Supplies www.rselectricalsupplies.co.uk 1 1 IBA

Ralco Electrical Supplies www.ralco-elec.co.uk 1 1 IBA

Rapid Electrical Distributors Ltd www.rapidelectrical.com 2 2 Fegime UK

Rapid Renewables Ltd www.rapidrenewables.co.uk 2 2 Fegime UK

Rayton Electrical Wholesale Ltd www.raytonelec.co.uk 1 1 AWEBB

Recon Electrical Ltd www.reconelectrical.co.uk 1 1 IBA

Red Electrical Distributors Ltd www.redelectricaldistributors.co.uk 1 1 IBA

Reform Electrical Distributors Ltd www.reformelectrical.co.uk 1 1 AWEBB

Regent Electrical Distributors www.regentelectrical.com 8 8 Fegime UK

Reliable Electrical Supplies Limited www.reliableelectrical.co.uk 1 1 IBA

Reward Electrical Distributors Ltd www.rewardelectrical.co.uk 1 1 AWEBB

Rifina Co Ltd www.rifina.com 4 4 ANEW

Riverbank Electrical Wholesalers Ltd www.riverbankelectrical.com 1 1 AWEBB

Round Electrical Distribution Ltd www.theiba.uk 1 1 IBA

Ryness Electrical Supplies Ltd 
(T/A Wholesale Lighting & Electrical and ELG) www.ryness.co.uk 1 1

S.M. Electrical Supplies (Edinburgh) Ltd www.smsupplies.com 1 1 IBA

S.M. Electrical Supplies Ltd www.smsupplies.com 1 1 IBA

Sarnia Electrical Supplies Ltd 1 1 IBA

Service Electrical Distributors Ltd www.sedltd.co.uk 1 1 AWEBB

Smart Merchants Ltd www.smartmerchants.co.uk 3 3 Fegime UK

Smith Bros (Caer Conan) Wholesale Ltd www.smithbrosuk.com 1 1 Fegime UK

SND Electrical Wholesalers (UK) Ltd www.sndelectrical.co.uk 1 1

Solen Energy UK Limited www.solenenergy.com 1 1 IBA

Specialised Lighting Company Ltd 
trading as Whitefield Electrical www.whitefieldelectrical.co.uk 1 1 IBA

Specialist Instrument Services www.sis-calibration.co.uk 2 2

Spring Electrical Ltd www.springelectrical.com 2 2 AWEBB

*RoI = Republic of Ireland

THOUGHT WE 
ONLY OFFER 
PVC-U CABLE 
MANAGEMENT? 

Find out more at www.marshall-tufflex.com

UK OWNED 
UK MANUFACTURER

Now offering a full range of metal cable management, our  
metal trunking, tray, strut, cable ladder and wire basket are 
designed with ease of fitting and speed of installation in mind.

THINK AGAIN!  
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SRM Electrical Ltd www.srmelectrical.co.uk 3 3 AWEBB

STA Group Ltd www.staelectrical.co.uk 2 2 IBA

STB Electrical Wholesale Ltd 1 1 IBA

Stearn Electric Co Ltd www.stearn.co.uk 12 11 1

Strike Electrical Distributors Ltd www.strikeelectrical.co.uk 1 1 IBA

Superlec Electrical Distributors Ltd www.superlecdirect.com 1 1 Fegime UK

Swadlincote Electrical Supplies Ltd www.sesiba.net 1 1 IBA

Swanson Mackay & Co. Ltd www.swansonmackay.co.uk 3 3 AWEBB

Switch Electrical Distributors Limited 1 1 AWEBB

Switch Electrical Supplies Limited www.switchelectricalsupplies.co.uk 1 1

T.N. Robinson Ltd www.tnr.co.uk 13 8 5 ANEW

Tan Sales (London) Ltd www.tansales.co.uk 2 2 Fegime UK

TEC Supplies Group Ltd www.tec-supplies.com 4 4 AWEBB

Templegate Electrical Supplies Ltd www.templegateelectrical.co.uk 9 5 4 Fegime UK

Thames Electrical Supplies Ltd www.thames-electrical.co.uk 1 1 IBA

The Electrical Network Ltd www.electricalnetwork.co.uk 5 5 AWEBB

TLA Distribution Ltd www.tlauk.net 5 5 ANEW

TLC Electrical Distributors Ltd www.tlcelec.co.uk 2 2 IBA

Trafford Electrical Wholesalers www.traffordelectrical.co.uk 1 1 IBA

UK Cables Ltd www.ukcables.co.uk 3 3

UK Electric Ltd www.uk-electric.net 19 15 1 3

UK Electrical Wholesale (Chelmsford) Ltd www.ukchelmsford.co.uk 1 1 AWEBB

Unilec Supplies 1 1 IBA

Universal Electrical Supplies Ltd 1 1 AWEBB

Upex Electrical Distributors (Durham) Ltd www.upexelectrical.co.uk 1 1 AWEBB

Upex Electrical Distributors (Yorkshire) Ltd www.upexelectrical.co.uk 3 3 AWEBB

Ventilation, Mechanical 
and Electrical Distributors Limited www.vmegroup.co.uk 1 1 AWEBB

W Kingsbury Ltd www.wkingsbury.com 2 2 AWEBB

Warrington Electrical Supplies Ltd www.warringtonelectricalsupplies.co.uk 1 1 IBA

Warvill Wholesale Supplies Ltd www.theiba.uk 1 1 IBA

Warwick Electrical Wholesalers Ltd www.warwickelectrical.co.uk 1 1 AWEBB

Wavertree Electrical (T/a Target Electrical Supplies) www.wavertreeelec.co.uk 4 4 Fegime UK

WEB (M&E) Products Ltd www.webelectrical-ltd.co.uk 2 2 Fegime UK

West Base Electronics Ltd www.westbasedirect.com 1 1 IBA

Westminster Electrical Wholesale Ltd www.westminsterelectrical.com 2 2 AWEBB

Wharfside Electrical Wholesalers www.wharfside-electrical.co.uk 2 2 Fegime UK

Wholesale Electrics (Jersey) Ltd www.wholesaleelectricsjersey.co.uk 1 1 ANEW

Widnes Electrical Supplies Ltd 1 1 AWEBB

Wilson Electrical Distributors Ltd www.wilsonelectrical.com 12 12 Fegime UK

Worcester Electrical Distributors Ltd www.rdcpelectrical.com 6 5 1 AWEBB

Worthington & Jones Ltd www.worthingtonandjones.com 3 1 2 IBA

WRM Electrical Wholesale Ltd www.wrmonline.co.uk 2 2 IBA

Wydels Ltd www.wydels.co.uk 1 1 IBA

ZLT Electrical (t/a The Electrical Counter) Ltd www.electricalcounter.co.uk 1 1 AWEBB

*RoI = Republic of Ireland



3000 SERIES
Smarter detection. Stronger protection. 

www.aico.co.uk 

#AlarmsSaveLives

The 3000 Series delivers advanced Fire 
and Carbon Monoxide detection in a 
range designed for simplicity, reliability, 
and the future.

Smart. 
Connected. 
Future-proof.

Ei3028

Ei3024

Ei3018

Ei3016

Ei3014

Choose Multi-Sensor or 
Single Sensor alarms, 
and upgrade with the 
Ei3000MRF for wireless 
interconnection and 
smart data access via 
the Ei1000G Gateway.

Discover more at:
www.aico.co.uk

Ei3030

Ei1000G

Ei1020Ei1025

Connected Home Solution

HomeLINK Portal

A proven, scalable solution designed for 
social housing providers - reducing risk, 

improving compliance, and delivering ROI.

Environmental Sensors collect data. 
The Gateway connects it. 

HomeLINK turns the data into insights.

Identify Damp & Mould 
at the source

Strengthen Compliance & 
Asset Management

Support Net Zero targets

Improve Fire Safety

The HomeLINK Connected 
Home Solution can help to: 

Real Time Insights into Every Home you Manage

Scan to book a 
HomeLINK Demo
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3 Line Electrical Wholesale
Unit 3 Wessex Trade Centre
Ringwood Road 
POOLE 
Dorset, BH12 3PF
t: 01202 307747 
f: 01202 307748
e: accounts@3lineelectrical.co.uk
www.3lineelectrical.co.uk

7 Core Electrical Wholesale Ltd
Office 6, First Floor, Acorn House 
Lindum Business Park 
Station Road 
North Hykeham 
LINCOLN 
Lincolnshire, LN6 3QX
t: 01522 701284
e: accounts@7core.co.uk
www.7core.co.uk

A&A Electrical Distributors Ltd
234-262 Maybank Road 
South Woodford
LONDON 
Greater London, E18 1ET
t: 020 8559 7000
f: 020 8559 7007
e: sales@aa-electrical.com
www.aa-electrical.com

AA Electrical Wholesalers  
& Lighting Ltd
1 Sheaf Gardens
SHEFFIELD
South Yorkshire, S2 4BS
t: 0114 272 7707 
f: 0114 272 7670
e: karl@aaelectricalwholesalers.co.uk
www.aaelectricalwholesalers.co.uk

AA Jones Electric Ltd inc. Seltec
Unit H Venture Business Park 
Witty Street 
KINGSTON-UPON-HULL 
East Yorkshire, HU3 4EL
t: 01482 589015 
f: 01482 589012
e: sales@aajones.co.uk
www.aajones.co.uk
www.seltec.co.uk

A B Electrical Wholesalers Limited
6 Chessingham Park
Common Road
Dunnington
YORK
Yorkshire, YO19 5SE
t: 01904 489333
e: york@abew.co.uk
www.abew.co.uk 

Ablectrics Limited
33 Zetland Road
Redland
BRISTOL
City of Bristol
BS6 7AH
t: 0117 942 5355
e: sales@ablectrics.com
www.electricsandlighting.co.uk

ABM Electrical Distributors Ltd 
Unit 4 Coomber Way Industrial Estate
Coomber Way
CROYDON
Surrey, CR0 4TQ
t: 020 8681 2025
e: info@abmelectricaldistributors.co.uk
www.abmdistributors.co.uk

ABM Electrical Wholesale Ltd
Unit 10 Gregory Way 
STOCKPORT 
Greater Manchester,
SK5 7ST
t: 01614 763131
e: info@abm-elec.co.uk
www.abm-elec.co.uk

Accord Electrical Wholesale Ltd
144-146 High Road 
Chadwell Heath 
ROMFORD 
Essex, RM6 6NT
t: 020 8597 8080
f: 020 8503 8580
e: sales@aew-elec.co.uk
www.aew-elec.co.uk

Acorn Electrical Supplies
Unit 8, Ormande Street 
Off Shirdley Road 
ST HELENS 
Merseyside, WA9 5AE
t: 01744 735606
e: sthelenssales@acornelec.co.uk
www.acornelec.co.uk

Acutest (part of UK Test Instruments)
4 Century Road 
High Carr Business Park 
NEWCASTLE-UNDER-LYME
Staffordshire, ST5 7UG
t: 01782 563030
f: 01782 563131
e: sales@acutest-ukti.co.uk
www.acutest.net
www.test4less.co.uk

Addlestone Electrical 
Wholesalers Ltd
6 Wintersells Road
BYFLEET
Surrey, KT14 7LF
t: 01932 823999
e: sales@aewelectrical.com
www.aewelectrical.com

ADR Fastlec 
Units M3-M5 Riverside Industrial Estate 
Bridge Road 
LITTLEHAMPTON,
West Sussex, BN17 5DF
t: 01903 255424
f: 01903 734747
e: sales@fastlec.co.uk
www.fastlec.co.uk

AIB Electrical Wholesale (Glasgow) Ltd 
161-181 Whitefield Road 
Govan 
GLASGOW 
Lanarkshire, G51 2SD
t: 0141 445 6633
e: sales@aib-electrical.co.uk
www.aib-electrical.co.uk

Aitken Electrics Ltd 
5 Mathieson Road 
Rutherglen 
GLASGOW 
Lanarkshire, G73 1DA
t: 0141 647 3111
f: 0141 613 1338
e: sales@aitkenelectrics.com
www.aitkenelectrics.com

Albion Electric Stores Ltd
Albion House 
Airebank Works 
South Accommodation Road 
LEEDS
West Yorkshire, LS10 1PR
t: 0113 245 0196
f: 0113 234 1408
e: sales@albionelectric.co.uk
www.albionelectric.co.uk

Alert Electrical Wholesalers
Units 2 & 3 Clarendon Court
Manners Avenue 
Manners Industrial Estate 
ILKESTON
Derbyshire, DE7 8EF
t: 0115 944 4678
e: sales@alertelectrical.com
www.alertelectrical.com

Allen Bros. (Electrical Factors) Ltd
724 London Road 
LEIGH-ON-SEA
Essex, SS9 3NL
t: 01702 479603
f: 01702 470420
e: sales@lightstore.uk.com
www.lightstore.uk.com

Amlee Electrical Supplies 
Unit 6D Lodgeway 
Severn Bridge Industrial Estate 
CALDICOT
Monmouthshire, NP26 5PS
t: 01291 431200
f: 01291 431331
e: sales@amleeelectrical.co.uk

AMP Electrical Supplies Ltd
157-161 Kingston Road 
North End 
PORTSMOUTH 
Hampshire, PO2 7EF
t: 023 9235 6357
e: sales@ampelect.co.uk
www.ampelect.co.uk

ANEW Ltd
Suite 3 
Titmore Court 
Titmore Green 
HITCHIN
Hertfordshire, SG4 7JT
t: 01438 750075
e: office@anew.co.uk 
www.anew.co.uk 

Anglo American
ELECTRICAL COMPANY

Anglo American Electrical Company
67 Bradley Lane
Bradley Fold
BOLTON
Lancashire, BL2 6RA
t: 01204 527251
f: 01204 527257
e: angloamericanelectrical@gmail.com
www.anglo-americanelectrical.co.uk

AN Supplies Ltd
North Road 
Bridgend Industrial Estate 
BRIDGEND 
Mid Glamorgan, CF31 3TP
t: 01656 767060 
f: 01656 667332
e: info@ansupplies.co.uk
www.ansupplies.co.uk
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Aquaflo Ltd
Unit 4 Palmerston Centre
Oxford Road
Wealdstone
HARROW
Middlesex, HA3 7RG
t: 020 3771 9524
e: karsan@aquafloltd.co.uk
www.aquafloltd.co.uk

Ark Electrical Services Ltd
448 Uxbridge Road 
HAYES 
Middlesex, UB4 0SD
t: 020 8589 0777
f: 020 8589 0776
e: andy@arkelectrical.net

AT&T (GB) Ltd
Phoenix Trade Park 
Ealing Road 
BRENTFORD 
Middlesex, TW8 9PL
t: 020 8847 5544
f: 020 8847 5599 
e: sales@attgb.co.uk 
www.attgb.co.uk

AWEBB
29B High Street
COWBRIDGE
Vale of Glamorgan
CF71 7AE
t: 0292 240 2443
e: info@awebb.org.uk
www.awebb.org.uk

AW Electrical Supplies Ltd
Units 20 & 21 
Great Cambridge Trading Estate
Lincoln Road 
ENFIELD
Greater London, EN1 1SH
t: 020 8344 9764
f: 020 8344 9765
e: anthony@aw-electrical-supplies.co.uk

B Danby & Co Ltd
5 English Close
English Street 
HULL
East Yorkshire, HU3 2DT
t: 01482 599399
f: 01482 599388
e: enquiries@danbys.co.uk
www.danbys.co.uk

BB Electrical Wholesalers Ltd
2-14 Ribblesdale Road
Stirchley
BIRMINGHAM
West Midlands, B30 2YP
t: 0121 472 1095
e: sales@bbew.co.uk
www.bbew.co.uk 

Beacon Electrical (N.E.) Ltd
1-3 Franklin Street
SOUTH SHIELDS 
Tyne & Wear
NE33 1PR
t: 0191 454 0402
e: ss@beacon-electrical.com
www.beacon-electrical.com

BED (Corby) Ltd
Unit E Crawley House 
Shelton Road
CORBY
Northamptonshire, NN17 5XH
t: 01536 605200
e: sales@bedelectrical.co.uk
www.bedelectrical.co.uk

BED Electrical Distributors Ltd
Murdock Road 
Manton Lane 
BEDFORD 
Bedfordshire, MK41 7PE
t: 01234 341151
e: bedford@bed-electrical.co.uk 
www.bed-electrical.co.uk

BEMCO Ltd - British Electrical & 
Manufacturing Company
Clavering Court
Clavering Place 
NEWCASTLE UPON TYNE 
Tyne and Wear, NE1 3NG
t: 0191 230 5449
f: 0191 230 0427
e: accounts@bemco.co.uk
www.bemco.co.uk

BES Electrical Wholesale Ltd
Unit 16 Sandon Way 
Regent Road 
LIVERPOOL 
Merseyside, L5 9YN
t: 0151 207 6969
f: 0151 207 6464
e: sales2@bes-electrical.co.uk
www.bes-electrical.co.uk

Engineered for accuracy. 
Trusted by trade.  
KNIPEX Electrical Range.

Over 600 KNIPEX lines.  
One Trusted Supplier.
KNIPEX. Supported the Draper Way.  
View the range or talk to our team about how we can support your sales.

drapertools.com
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BEW Electrical Distributors Ltd
Unit 5 Northumberland Court 
Dukes Park Industrial Estate
CHELMSFORD
Essex, CM2 6UW
t: 01245 290292
e: enquiries@bew-elec.co.uk
www.bewdirect.co.uk
www.bew-elec.co.uk

Big On Electricals (Trading Arm of Love 
Shopping Direct Ltd)
Unit 1
Reedswood Park Road 
WALSALL
West Midlands, WS2 8DQ
t: 0121 250 2180
e: info@loveshoppingdirect.co.uk
www.bigonelectricals.co.uk

Blackwater Electrical Supplies 
Unit 4 Home Farm Industrial Estate
Colchester Road
Heybridge
MALDON
Essex, CM9 4NL
t: 01621 843528
e: sales@bes-elec.co.uk
www.blackwaterelectricalsupplies.co.uk

BM Electrical Wholesale
Ballycastle Road Industrial Estate 
Ballycastle Road 
COLERAINE
County Londonderry, BT52 2EB
t: 028 7032 0888
e: sales@bmelectricalwholesale.co.uk
www.bmelectricalwholesale.co.uk

Bondgate Electrical Distribution Ltd
34-35 Fore Bondgate 
BISHOP AUCKLAND
County Durham, DL14 7PE
t: 01388 601700
f: 01388 602036
e: sales@bondgate.com
www.bondgate.com

Bonus Electrical Ltd
5 Witty Street
HULL
East Yorkshire 
HU3 4TT
t: 01482 373737
e: sales@bonuselectrical.co.uk
www.bonus-group.co.uk

BPX Electro Mechanical Co. Ltd
Unit 3 Rothley Lodge
Loughborough Road
Rothley
LEICESTER
Leicestershire, LE7 7NL
t: 0116 299 9100
e: sales@bpx.co.uk
www.bpx.co.uk

Brookmans Electrical Wholesalers
Unit C2, Dinas Enterprise Centre
Cymmer Road
Porth
RHONDDA CYNON TAF
Mid Glamorgan, CF39 9BT
t: 01443 685 008
e: sales@brookmanselectrical.co.uk
www.brookmanselectrical.co.uk

Brown’s Wholesale Ltd
Unit M07 Maesbury Road 
Mile Oak Industrial Estate
Maesbury Road 
OSWESTRY
Shropshire, SY10 8GA
t: 01691 656333
e: sales@brownswholesale.co.uk

C&S Electrical Wholesale Ltd 
Unit 2 Millfield Close
CHARD
Somerset
TA20 3DJ
t: 01460 238522
e: sales@cselec.co.uk
www.cselec.co.uk

C & S Electrical Wholesalers Ltd
Unit 4, Halifax Industrial Centre
Marsh Way
Pellon Lane
HALIFAX
West Yorkshire, HX1 5RW
t: 01422 330426
e: info@candselectricalltd.com
www.candselectricalltd.com 

C & W Berry Ltd
262 Golden Hill Lane 
LEYLAND
Lancashire, PR25 2YH
t: 01772 431216
f: 01772 622314
e: enquiries@cwberry.com
www.cwberry.com

Know your stock. Know the price.

Make the sale.
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Cable & Accessories (NI) Ltd
6 Balliniska Business Park 
Springtown Industrial Estate 
Springtown Road 
LONDONDERRY
County Londonderry, BT48 0LY
t: 028 7136 0110
f: 028 7126 3796
e: sales@cabacc.co.uk
www.cableandaccessories.co.uk

Cable Management Warehouse Ltd
Units 5 & 6, Arkwright Road Ind Estate
Arkwright Road
BEDFORD 
Bedfordshire, MK42 0LQ
t: 01234 848030
e: sales@cmwltd.co.uk
www.cmwltd.co.uk

Capital Electrical Wholesalers Ltd
401 Greenford Road 
LONDON 
Greater London, UB6 8RF
t: 020 8578 8445
e: greenford@cewgroup.co.uk
www.cewgroup.co.uk

Capital Electric Wholesale Ltd
Diplocks Industrial Estate 
Diplocks Way 
HAILSHAM
East Sussex, BN27 3JF
t: 01323 443943
f: 01323 443949
e: sales@capitalelectric.co.uk
www.capitalelectric.co.uk

CBR Electrical Supplies
Unit K
Phase House
Fircroft Way
EDENBRIDGE
Kent, TN8 6EL
t: 01732 865706
f: 01732 865707
e: order@cbrelectrical.co.uk
www.cbrelectrical.co.uk

WHOLESALERS
ELECTRICAL

CDR Electrical Wholesalers Ltd
5A Windmill Road 
HAMPTON HILL
Middlesex, TW12 1RF
t: 020 8979 4954
e: sales@cdrelectrical.co.uk
www.cdrelectrical.co.uk

CEF Ltd
Georgina Mackie House
141 Farmer Ward Road
KENILWORTH
Warwickshire
CV8 2SU
t: 01926 514380
e: customerservices@cef.co.uk
www.cef.co.uk

Central Electrical Distributors Ltd
Units 1 & 2  
Aston Expressway Industrial Estate
Pritchett Street
BIRMINGHAM
West Midlands, B6 4EX
t: 0121 295 9755
e: headoffice@cedltd.co.uk
www.cedltd.co.uk

Century Electrical Wholesale Ltd
207 City Business Park 
Dunmurry 
BELFAST
County Antrim, BT17 9HY
t: 028 9061 8666
f: 028 9060 6788
e: belfastsales@centuryelectrical.co.uk
www.centuryelectrical.co.uk

CEW Electrical Wholesalers
1351 Stratford Road
Hall Green
BIRMINGHAM
West Midlands, B28 9HW
t: 0121 296 4585
e: sales@cew.uk.com
www.cew.uk.com
www.shop4.co.uk

CH Electrical Wholesalers Ltd
134 Park Lane 
HORNCHURCH
Essex, RM11 1BE
t: 01708 730591
e: sales@ch-electrical.co.uk
www.ch-electrical.co.uk

Cherwell Electrical Supplies Ltd
Unit 2, Compton Park 
Wildmere Road 
BANBURY
Oxfordshire, OX16 3LU
t: 01295 258822
e: sales@ces-wholesale.co.uk
www.ces-wholesale.co.uk

CONNECTIVITY
QUALITY

CABLES
Qing  

The Home of

SCAN ME

Your first choice for quality communication  
cables including many to CPR Cca / B2ca.

All available for next day delivery, free on 
orders over £250.

Dedicated to supporting 
Electrical Wholesalers
Tel: +44 (0) 1242 224141    
Email: enquire@qingcables.co.uk      
Website: www.qingcables.com

Qing Cables Limited, 38 Barnett Way, Barnwood,  
Gloucester, Gloucestershire, GL4 3RT, UK

OUR RANGE:
Networking 
CAT5e UTP & FTP / SWA 
CAT6 UTP & FTP 
HDBaseT™ CAT6 
CAT6A U/UTP & F/FTP / SWA 
CAT7A S/FTP / SWA 
CAT8.1 
Data Cabinets

Coaxials 
RG/URM 
CCTV Composites 
Digital HDTV 
CAI Approved Satellite 
HDTV / Satellite 
RF / Microwave

Data (Belden Equivalents) 
Single Pair Unscreened 
Single Pair Screened 
Overall Screened Cores 
Overall Screened Pairs 
Foil & Braid Screened 
Individual Screened 
Twinaxials

Defence Standard 
7/0.2 Screened / Unscreened 
16/0.2 Screened / Unscreened

Security / CCTV 
Alarm Flex (BS4737) 
Coaxials 
Fire Alarm Standard  
Fire Alarm Enhanced 
FireQing DATA CAT5e 
Door Entry Composites

Connected Home 
Speaker Cables 
Oxygen Free Speaker Cables 
Coax/CAT5e/CAT6 Composite 
KNX [Certified] 
Lutron / Crestron 
Purple Pipe 
HDMI Cables

BUS / BMS / Control Cables 
DataBus® 
DeviceNet™ 
PROFIBUS 
KNX [Certified] 
SIMMTRONIC 
Echelon LonWorks 
Mode Lighting 
BS5308 
Industrial Ethernet 
YY JZ Control Flex 

Renewables 
Solar 
EV Charging 
H07RN-F

Mains Flexibles 
H03VV-F 
H03VVH2-F 
H05VV-F 
H05Z1Z1-F to CPR B2ca 
A05Z1Z1 Dali Lighting 
BS6500 Arctic Grade 
H07RN-F

BS6701 – CPR Cca / B2ca 
Data (Belden Equivalents) 
Satellite Coax 
Speaker Cable 
Alarm Flex (BS4737) 
H05Z1Z1-F 
A05Z1Z1 DALI 
CAT5E / CAT6 / CAT6A / CAT7A 
KNX [Certified]

Telecom 
CW1308 Internal 
CW1128 External 
CW1128/98 SWA 
CW1311 / Flat Cordage

SUPPLYING THE INDUSTRY FOR NEARLY 40 YEARS
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Chingford Electrical Supplies
5-9 Chingford Mount Road 
Chingford 
LONDON 
Greater London, E4 8LU
t: 020 8531 9919
f: 020 8531 9945
e: sales@chingfordelectrical.co.uk
www.chingfordelectrical.co.uk

Chorley Electrical Traders Limited
107 Halliwell Road
BOLTON
Greater Manchester
BL1 3NE
t: 01204 535222
e: headoffice@chorleyelectrical.com
www.chorleyelectrical.com

Circuit Supply Ltd
28 Aston Road
WATERLOOVILLE
Hampshire, PO7 7XJ
t: 02392 262624
f: 02392 231463
e: enquiries@circuitsupply.co.uk
www.circuitsupply.co.uk

Clanrye Electrical Supplies Ltd
11 Upper Edward Street
NEWRY
Co Down, BT35 6AX
t: 02830 264090
e: info@clanryeelectrical.com
www.clanryeelectrical.com 

CLW Electrical Distributors Ltd
8 Ludlow Hill Road 
West Bridgford
NOTTINGHAM 
Nottinghamshire, NG2 6HF
t: 0115 923 3222
e: sales@clw-electrical.co.uk
www.clw-electrical.co.uk

Colours Electrical Wholesale ltd
10 Tannery Road Industrial Estate
TONBRIDGE
Kent, TN9 1RF
t: 01732 252510
e: sales@colourselectrical.co.uk

Connect Electrical Wholesale Ltd
Unit J, Castle Industrial Estate
Pear Tree Lane
NEWBURY
Berkshire, RG14 2EZ
t: 01635 552177
e: sales@cew-ltd.com
www.cew-ltd.com

Contact Electrical Wholesale Ltd 
70 Church Road
Aston
BIRMINGHAM
West Midlands, B6 5TY
t: 0121 359 5387
e: sales@cewltd.com
www.cewltd.com

County Electrical Supplies
Unit 10 Longrock Business Park
Longrock
PENZANCE
Cornwall
TR20 8HT
t: 01736 333623
e: info@county-electrical.com
www.county-electrical.com

County Electrical Wholesale Ltd
4 Holmesfield Road
WARRINGTON
Cheshire, WA1 2DS
t: 01925 654036
e: mark@cewelectrical.com

Crossfold Electrical Wholesalers Ltd
Units 11 & 12, Prospect Business Park 
Langston Road 
LOUGHTON
Essex, IG10 3TR
t: 020 7729 0110
e: sales@crossfold.co.uk
www.crossfold.co.uk

CWS Electrical Distributors
Units 9 & 10, Great Barr Business Park
Baltimore Road
Great Barr
BIRMINGHAM
West Midlands, B42 1DY
t: 0121 439 8010
f: 0121 439 8338
e: sales@cwsltd.uk.com
www.cwsltd.uk.com

D & S Electrical Distributors Ltd
Unit 13, Rosevale Road 
Parkhouse Industrial Estate West 
NEWCASTLE-UNDER-LYME 
Staffordshire, ST5 7EF
t: 01782 561681
e: rich@dandselectrical.com

David Harrison & Sons Ltd
Canal Mills 
Hillhouse Lane
HUDDERSFIELD
West Yorkshire, HD1 1ED
t: 01484 533391
f: 01484 434934
e: sales@davidharrisonltd.co.uk
www.davidharrisonltd.co.uk

DBM Electrical Supplies Ltd
Unit B6
Halesfield 8
TELFORD
Shropshire
TF7 4QN
t: 01952 588800
e: sales@dbmelectrical.co.uk
www.dbmelectrical.co.uk 

Dean Electrical Wholesale Ltd
Laymore Road 
Forest Vale Industrial Estate 
CINDERFORD
Gloucestershire, GL14 2YH
t: 01594 825225
e: sales@deanelectrical.co.uk

Devondale Electrical Distributors Ltd
(Part of Grant & Stone)
Unit 2, Mill End Road
HIGH WYCOMBE
Buckinghamshire, HP12 4AX
t: 01392 667474
e: sales@devondale.net
www.devondale.net

Driffield Electrical Supplies Ltd
Unit 43 Cranswick Industrial Estate 
Beverley Road 
Hutton Cranswick
DRIFFIELD
East Yorkshire, YO25 9QE
t: 01377 270772
f: 01377 270796

DT Electrical Supplies Ltd
Unit A, Charlswood Business Centre 
Charleswood Road
EAST GRINSTEAD 
West Sussex, RH19 2HH
t: 01342 321200
e: sales@dtelec.co.uk
www.dtelec.co.uk

Dungannon Electrical Wholesale
119 Killyman Road
DUNGANNON
County Tyrone
BT71 6RR
t: 028 8772 9787
e: info@dungannonelectrical.co.uk
www.dungannonelectrical.co.uk

Dynamic Electric Co. Ltd
Unit 8 Palmerston Centre
Oxford Road 
HARROW
Middlesex, HA3 7RG
t: 020 8863 8282
e: info@dynamicelectric.co.uk

E.D.S. Electrical
54 Silver Lonnen
NEWCASTLE UPON TYNE 
Tyne and Wear, NE5 2HD
t: 0191 271 5024
f: 0191 271 4694
e: info@edselectrical.co.uk
www.edselectrical-newcastle.co.uk

Edmundson Electrical Ltd
Edmundson House 
Tatton Street
KNUTSFORD 
Cheshire, WA16 6AY
t: 01565 700100
f: 01565 652649
e: edmundson@eel.co.uk
www.edmundson-electrical.co.uk

Edwardes Bros (Dulwich) Ltd
Suite One
677 Princes Road 
DARTFORD
Kent, DA2 6EF
t: 01322 282010
e: accounts@edwardes.co.uk
www.edwardes.co.uk
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Elec-Mec Wholesale Ltd
408 Honeypot Lane 
Stanmore
LONDON 
Greater London, HA7 1JR
t: 020 8357 0072
e: info@elecmec.co.uk
www.elecmec.co.uk

ElectraCentre Distribution Ltd
2 Kensington Works 
Hallam Fields Road 
ILKESTON
Derbyshire, DE7 4BR
t: 0115 944 3334
e: sales@electracentre.co.uk
www.electracentre.co.uk

Electrical4Less Ltd
9 Seagrave Road
Fulham
LONDON
City of London, SW6 1RP
t: 020 7736 5755
e: sales@electrical4less.co.uk
www.electrical4less.co.uk

Electric Center
Tatton Street
Knutsford
Cheshire, WA16 6AY
t: 01565 700100
f: 01565 652649
www.electric-center.co.uk

Electric Light Co (S-o-T) Ltd
135 Newcastle Street 
Burslem
STOKE-ON-TRENT
Staffordshire, ST3 3QJ
t: 01782 812821
e: ray@electriclight-co.uk
www.electriclight-co.uk

Electric Station (London) Ltd
46 Theydon Road 
LONDON 
Greater London, E5 9NA
t: 020 3872 0320
e: sales@electricstation.co.uk 

Electrical & Contractors Supplies
177 Meanwood Road 
LEEDS
West Yorkshire, LS7 1JP
t: 01132 434033
f: 01132 425021
e: sales@ecsleeds.com
www.ecsleeds.com

Electrical Installation Supplies Ltd
Dane Mill Business Centre
Broadhurst Lane
CONGLETON
Cheshire
CW12 1LA
t: 01260 281447
e: sales@eiselectrical.co.uk
www.eiselectrical.co.uk

Electrical Lighting Supplies Ltd
Unit 5 Goya Business Park
The Moor Road
SEVENOAKS
Kent, TN14 5GY
t: 01732 465888
f: 01732 465 884
e: sevenoaks@els.ltd
www.els.ltd

Electrical Plumbing Supplies 
(Harrogate) Ltd
Back Dawson Terrace 
HARROGATE 
North Yorkshire, HG1 2AJ
t: 01423 502200
f: 01423 502100
e: sales@epsharrogate.co.uk
www.epsharrogate.co.uk

Electrical Wholesale Express Ltd
Units 2-6
Antrim Line Business Park
NEWTONABBEY
County Antrim 
Northern Ireland, BT36 4XX
t: 02890 830303
e: info@eweni.co.uk
www.eweni.co.uk

Electrical Wholesale Supplies  
(Guildford) Ltd
6 Westfield Road
Slyfield Industrial Estate
GUILDFORD
Surrey, GU1 1RR
t: 01483 574584
e: sales@ews.uk.com
www.ews.uk.com

Ellwood Electrical Wholesalers Ltd
Unit 6A, Larsen Road
GOOLE 
East Yorkshire, DN14 6XF
t: 01405 763700
e: roger@ellwoodelec.com

Energy Electrical Distributors Ltd
Unit 2, Base 329, Headley Road East
Woodley 
READING
Berkshire, RG5 4AZ
t: 0118 969 0090
f: 0118 969 0091
e: info@energy-electrical.net
www.energy-electrical.net

Enfield Electrical Supplies Ltd
Orchard Road 
ROYSTON
Hertfordshire, SG8 5HA
t: 01763 243366
f: 01763 243522
e: sales@enfieldelectrical.co.uk
www.enfieldelectrical.co.uk

ERF Electrical Wholesalers Ltd
Salop Street 
Daybrook
NOTTINGHAM
Nottinghamshire, NG5 6HD
t: 0115 920 3960
e: supportcentre@erfelectrical.co.uk
www.erfelectrical.co.uk

ERU Electrical & Security Products Ltd
12 Plungington Road
PRESTON
Lancashire
PR1 7RB
t: 01772 555702
e: eru1@gmx.com
www.ledbrite.co.uk

Essex Electrical Supplies Ltd
682 Green Lane 
Goodmayes
ILFORD 
Essex, IG3 9RX
t: 020 8590 4443
f: 020 8599 7102
e: info@essex-electrical.co.uk
www.essex-electrical.co.uk

ETC Electrical Supplies
Unit 1 & 2, Church Street
Moxley 
WEDNESBURY
West Midlands, WS10 8RD
t: 0121 502 5133
f: 0121 556 7527
e: sales@etcelectrical.co.uk
www.etcelectrical.co.uk

EW Group (UK) Ltd
Unit D, Motorway Distribution Centre 
Avonmouth Way
Avonmouth
BRISTOL
Bristol, BS11 9YT
t: 0117 982 0005
e: bristol@ewgroup.co
www.ewgroup.co

Expert Electrical Supplies Ltd
Unit 4A, Buckley Road Industrial Estate 
Buckley Road 
ROCHDALE
Greater Manchester, OL12 9EF
t: 01706 860011
f: 01706 860044
e: sales@expertelectrical.co.uk
www.expertelectrical.co.uk

Eyre & Elliston Holdings Ltd
185 Chatsworth Road 
CHESTERFIELD
Derbyshire, S40 2BD
t: 01246 274358
f: 01246 220512
e: info@eegroup.co.uk
www.eyreandelliston.co.uk

Falcon Electrical Wholesalers Ltd
Falcon House
Sheepscar Street South
LEEDS
West Yorkshire, LS7 1AZ
t: 01132 441003
f: 01132 425208
e: tradecounter@falconelectrical.co.uk
www.falconelectrical.co.uk

Fegime UK
Hill House 
1 Regent Street
LUTTERWORTH
Leicestershire, LE17 4BE
t: 01455 556822
f: 01455 558065
e: alan.reynolds@fegime.co.uk
www.fegime.co.uk



ULTIMATE VAN STORAGE

SECURITY
CABINETS

SILVER

TOUGH  
SECURITY LOCK

REINFORCED 
VEHICLE FIXING 
POINTS

BUILT-IN HOLDER  
FOR AIRTAG

RIGID STEEL 
CONSTRUCTION

SMOOTH ACTION DRAWER 
AND EVA FOAM LINING

REINFORCED LID 
WITH GAS STRUT 

OPENING AND 
INTERNAL HINGE

DECADES OF KNOW-HOW. 
TRADE-TRUSTED PERFORMANCE. 

BESTSELLERS YOU CAN RELY ON

View all products and brands available from Draper View all products available from BUNKER

Endoscope Inspection Camera
Stock No. 31758

• 5m semi-rigid cable
• Brightness controlled by eight adjustable LEDs
• Colour display with black & white mode and adjustable contrast
• IP67

XP1000® VDE Interchangeable  
Torque Screwdriver Set (9 Piece)
Stock No. 65372

• Tried, tested and recommended by electricians
• Certified for live circuits: 1,000V AC and 1,500V DC
• 1.0–5.0Nm torque setting
• Lifetime Warranty

drapertools.com bunkerstorage.com

NEW BRANDS . NEW OPPORTUNITIES.

Trusted site lighting  
and power distribution. 
Now owned by Draper

Precision measuring  
and inspection tools.

SMOOTH BALL  
BEARING OPERATION

FAST & RELIABLE INTERLOCKING

HIGH IMPACT CONSTRUCTION

AUTO-LOCKING DRAWERS

LOCKING BAR FOR SECURITY
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Flick Electrical Wholesale Ltd 
Unit 1 Expressway Industrial Estate
Bracebridge Street
BIRMINGHAM
West Midlands, B6 4NE
t: 0333 043 0533
e: sales@flick-elec.com
www.flick-elec.com

Fox Electrical Supplies Ltd
Unit 2 Witham Point
Wavell Drive
Allenby Industrial Estate
LINCOLN
Lincolnshire, LN3 4PL
t: 01522 842842
e: sales@foxlec.co.uk
www.foxlec.co.uk

G & R Electrical Wholesalers Ltd
Unit 4, Drakes Court
Eagle Road
Langage Industrial Estate
PLYMOUTH 
Devon, PL7 5JY
t: 01752 601108
e: sales@grelectrical.co.uk
www.grelectrical.co.uk
www.arc-led.co.uk

G.R. Electrical Supplies Ltd
Unit 607A
Thorp Arch Industrial Estate
WETHERBY
West Yorkshire, LS23 7FS
t: 01937 844 761
f: 01937 845 628
e: chris@grelec.co.uk

Gardner & Scardifield (Electrical) Ltd
2-16 Penhill Road 
LANCING
West Sussex, BN15 8HJ
t: 01903 755774
e: sales@gardnerandscardifield.co.uk
www.gardnerandscardifield.co.uk

GDA Electrical Wholesaler Ltd
Unit 1 Viking Industrial Estate
Hudson Road 
Stratton Way
BEDFORD
Bedfordshire, MK41 0LZ
t: 01234 608008
e: info@gdawholesaler.co.uk
www.gdawholesaler.co.uk

Gen-Lec Ltd
Unit 38F, Vanguard Way 
SHREWSBURY
Shropshire, SY1 3TG
t: 01743 443 822
e: genlec@ymail.com

Gil-Lec Ltd
3 Wey Lane
CHESHAM
Buckinghamshire, HP5 1JH
t: 01494 778800
e: sales@gil-lec.co.uk
www.gil-lec.co.uk

Giltbrook Electrical Distributors Ltd
Unit 3, Amber Trading Estate
Artic Way 
GILTBROOK
Nottinghamshire, NG16 2HS
t: 0115 938 4411
f: 0115 938 4499
e: info@giltbrookelectrical.co.uk
www.giltbrookelectrical.co.uk

GLT Electrical Wholesalers Ltd
Unit 1 40:40 Link
Mill End Road
HIGH WYCOMBE
Buckinghamshire
HP12 4AX
t: 01494 504232
e: accounts@gltelectrical.co.uk
www.gltelectrical.co.uk

GO Electrical Wholesale
163-165 Lytham Road 
BLACKPOOL
Lancashire, FY1 6DN
t: 01253 406671
e: info@goelectrical.net
www.goelectrical.net

Gordons Electrical Supplies
49 Windmill Street
BALLYNAHINCH
County Down, BT24 8HB
t: 02897 563901
e: admin@gordonselectrical.com
www.gordonselectricalsupplies.co.uk

Grant & Stone Ltd
Unit 2, Mill End Road
HIGH WYCOMBE 
Buckinghamshire, HP12 4AX
t: 01494 430348
f: 01494 511077
e: marketing@grantandstone.co.uk
www.grantandstone.co.uk

Green Bros Ltd
Unit 1 & 2 Cherry Tree Road
Hexthorpe
DONCASTER
South Yorkshire, DN4 0BJ
t: 01302 363845
www.green-bros.com

Greenwood Lighting Ltd
59 Mere Lane 
Sandiway
NORTHWICH
Cheshire, CW8 2NR
t: 01606 888006
e: harry@greenwoodlighting.co.uk
www.greenwoodlighting.co.uk

GSM Electrical Supplies ltd
Unit 17C Whitting Valley Road
CHESTERFIELD
Derbyshire, S41 9EY
t: 01246 488938
e: sales@gsmsupplies.co.uk
www.gsmsupplies.co.uk 

GTS Central Ltd
8 Lower Blackhill Ind Est
LERWICK
Shetland, ZE1 0DG
t: 01595 696222
e: sales@gtscentral.co.uk
www.gtscentral.co.uk 

Gurney & White Ltd
211-213 London Road 
Greenhithe
DARTFORD 
Kent, DA9 9DQ
t: 01322 271171
e: sales@gwsupplies.co.uk
www.gwsupplies.co.uk

H&S Electrical Wholesalers Ltd
Sixth Street
Trafford Park
MANCHESTER
Greater Manchester, M17 1BG
t: 0161 872 6235
e: sales@hselec.co.uk
www.hselec.co.uk

H. Lilley & Co Ltd
82 Footcray Road 
Eltham 
LONDON
Greater London, SE9 2SU
t: 020 8850 7630
e: enquiries@hlilley.co.uk
www.hlilleyelectricalandplumbing.
co.uk

Harbro Electrical Wholesale
5 & 6 Whitworth Road
South West Industrial Estate
PETERLEE 
Co. Durham, SR8 2LY
t: 0191 518 1998
e: philip@harbroelectrical.co.uk
www.harbroelectrical.co.uk

Hatton Electrical Wholesale Ltd
Units 11 & 12 Swan Business Park
Avenue Farm Industrial Estate
Birmingham Road
STRATFORD-UPON-AVON
Warwickshire, CV37 0HS
t: 01789 415005
f: 01789 414020
e: sales@hattonelectrical.co.uk
www.hattonelectrical.co.uk

Hedley & Ellis Ltd
Newark Road
Eastern Industrial Estate 
PETERBOROUGH
Cambridgeshire, PE1 5UA
t: 01733 551681
e: sales@hedleyandellis.com
www.hedleyandellis.com

Herts Electrical Wholesale Ltd
Unit F5, Stephenson Close 
HODDESDON
Hertfordshire, EN11 0BW
t: 01992 440022
e: info@hertselectrical.com
www.hertselectrical.com
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Holland House Electrical Co Ltd
120 Scotland Street 
GLASGOW
Lanarkshire, G5 8NX
t: 0141 429 5681
f: 0141 420 1065
e: enquiries@hh-electrical.co.uk
www.hheonline.co.uk

Horton Electrical Wholesale Ltd
Unit 16, Io Centre 
Minden Road
SUTTON 
Surrey, SM3 9BL
t: 020 8644 6621
e: sales@hortonelectrical.co.uk
www.hortonelectrical.co.uk

IBA Buying Group Ltd
Centrix House 
Crow Lane East
NEWTON-LE-WILLOWS
Merseyside, WA12 9UY
t: 01925 273139
f: 01925 594133
e: info@theiba.co.uk
www.theiba.co.uk

IDSL Supplies Ltd
Unit 3 The Ashway Centre
Elm Crescent 
KINGSTON UPON THAMES 
Surrey, KT2 6HH
t: 020 8547 0033
e: sales@idslsupplies.co.uk
www.idslsuppliesltd.com

Impulse Electrical Supplies Ltd
Unit 5 Kingscroft Court Industrial Estate
Ridgway
HAVANT
Hampshire, PO9 1LS
t: 02392 455655
e: sales@impulseltd.co.uk
www.impulse-electrical.com

Independent Electrical Wholesalers Ltd
Unit 3, Neepsend Industrial Estate 
80 Parkwood Road 
SHEFFIELD
South Yorkshire, S3 8AG
t: 0114 275 1052
f: 0114 275 3256
e: sales@iewltd.co.uk

JG Harrison & Sons Ltd
New Brunswick Street 
HALIFAX
West Yorkshire, HX1 5BW
t: 01422 363525
f: 01422 330588
e: sales@jgharrison.co.uk
www.harrisonlighting.co.uk

JLUX Solutions Ltd 
TA JM Electrical Wholesale
Unit K, Toome Retail Park
Hillhead Road
TOOMEBRIDGE
County Antrim, BT41 3SF
t: 02879 639660
e: sales@jmelectricalwholesale.co.uk
www.jmelectricalwholesale.co.uk

John Cribb & Sons Ltd
117-119 Dale Valley Road
Oakdale
POOLE
Dorset, BH15 3HZ
t: 01202 733888
e: sales@johncribb.co.uk
www.johncribb.co.uk

Juice Electrical Supplies Ltd
1 Redgate Street
Pinxton
NOTTINGHAM
Nottinghamshire, NG16 6LN
t: 0333 456 7895
e: online@juiceelectricalsupplies.co.uk
www.juiceelectricalsupplies.co.uk

Kent Electrical Supplies Ltd
Unit 2, 24a Longley Road 
RAINHAM
Kent, ME8 7RU
t: 01634 263333
f: 01634 264444
e:mail@wholesaleelectrical.co.uk
www.mikeselectrical.co.uk

KEW Electrical Distributors
2 Chapel Road 
Southwick 
BRIGHTON
East Sussex, BN41 1PF
t: 01273 424256
e: purchasing@kewelectrical.co.uk
www.kewelectrical.co.uk

FORCE LOGIC™

STRUT SHEAR

MILWAUKEE® now an affi  liate member of the EDA.
Please contact Will Sheridan for any enquiries regarding becoming a stockist:
will.sheridan@tti-emea.com | 07599 105534

ON A SINGLE M18™ 5.0 AH
BATTERY

OVER 200 CUTS

41x41mm STRUT

CUTS IN
5 SECONDS

PERFECT WEIGHT 
DISTRIBUTION

WORKS
WITH ALL
MILWAUKEE® 

M18™
BATTERIES

TOOL TRACKING
& SECURITY

FOR GROUND & 
BENCHTOP USE

INDUSTRY-LEADING HIGH
FORCE TOOLS WITH INNOVATIVE

CORDLESS DESIGNS

OTHER SIZE DYE’S ARE AVAILABLE 
INCLUDING THE 41x41mm
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KNK Electrical Plc
Unit 2, Bilton Way 
HAYES
Middlesex, UB3 3NF
t: 020 8573 6774
f: 020 8573 6773
e: sales@knkelectrical.com
www.knkelectrical.com

L H Evans Ltd
Ocean Way 
Ocean Park 
CARDIFF
South Glamorgan, CF24 5HH
t: 029 2033 6633
e: cardiff@lhevans.co.uk
www.lhevans.co.uk

Lamp Post Electrical Supplies Ltd (The)
The Old Foundry 
Broad Oak Road
CANTERBURY
Kent, CT2 7PX
t: 01227 766525
e: sales@lamppostelectrical.co.uk
www.lamppostelectrical.co.uk

LAMPS - Lighting and Mains Power 
Solutions Ltd
Unit 10, Drakes Drive 
Crendon Industrial Park
LONG CRENDON
Buckinghamshire, HP18 9FE
t: 01844 201199
e: sales.lcd@lampsltd.co.uk
www.lampsltd.co.uk

Lancashire Electrical Distributors Ltd
Unit 4H, Pepper Road, 
Bramhall Moor Technology Park
Hazel Grove
STOCKPORT
Cheshire SK7 5BW
t: 0161 429 8100
e: sales@lancselec.co.uk
www.lancselec.co.uk

LECTRI-CALL Ltd
Unit 4, Baswich Business Park
Tilcon Avenue 
BASWICH
Staffordshire, ST18 0YL
t: 01785 251077
e: iba@lectri-call.co.uk
www.lectri-call.co.uk

LED Electrical Ltd
Electricity House 
10 Kenyon Road
Lomeshaye Industrial Estate
NELSON
Lancashire, BB9 5SP
t: 01282 695269
f: 01282 616818
e: sales@led-electrical.co.uk
www.led-electrical.co.uk

Leeds Electrical Distribution Ltd
561 Stanningley Road
Bramley 
LEEDS
West Yorkshire, LS13 4EL
t: 0113 3450607
e: sales@ledleedselectrical.com
www.leedselectrical.net

LEW Electrical Distributors
Unit 2 Somerby Way
Heapham Road Industrial Estate
GAINSBOROUGH
Lincolnshire
DN21 1QT
t: 01427 616414
e: info@lewelectrical.co.uk
www.lewelectrical.co.uk

LH Electrical Ltd
Emerald House
23 Northside Business Park
Hawkins Lane 
BURTON-ON-TRENT
Staffordshire, DE14 1DB
t: 01283 533003
f: 01283 533191
e: sales@lhel.co.uk
www.lhelectricalltd.co.uk

Lightsave Ltd
121 Loverock Road
READING
Berkshire
RG30 1DZ
t: 0118 939 3218
e: sales@lightsave.co.uk
www.lightsave.co.uk

Links Electrical Supplies Ltd
1st Floor Office Suite 
Hafren House 
5 St.Giles Business Park 
NEWTOWN 
Powys, SY16 3AJ
t: 01686 624555
e: buying@linkselectrical.co.uk
www.rdcpelectrical.com

A WINNING
COMBINATION
with Scolmore Group’s comprehensive range of solutions

Wiring Accessories Fire & Security Electrical AccessoriesLightingCircuit Protection

EDA 2026 Advert.indd   1EDA 2026 Advert.indd   1 03/02/2026   11:1503/02/2026   11:15
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Lloyd & Jones
Langton House 
74B Regent Road
BOOTLE 
Merseyside, L20 1BL
t: 0151 955 4700
f: 0151 955 4728
e: sales@lloyd-jones.com
www.lloyd-jones.com

Lockwell Electrical Industrial
Arburg House
Tachbrook Park Drive 
WARWICK
Warwickshire, CV34 6RH
t: 01926 421400
www.lockwell.co.uk

London & Kent Electrical Ltd
369 Woolwich Road 
Charlton 
LONDON 
Greater London, SE7 7AJ
t: 020 8853 0026
e: info@lkele.co.uk
www.lkele.co.uk

London Cable & Lighting Ltd
72 Greyhound Hill 
Hendon 
LONDON 
Greater London, NW4 4JB
t: 020 8203 6061
e: info@londoncable.co.uk
www.londoncable.co.uk

M & D Electrical Distributors
Ramsay Brow 
WORKINGTON
Cumbria, CA14 4BS
t: 01900 66217
f: 01900 605663
e: sales@mdelectricaldistributor.co.uk
www.mdelectricaldistributor.co.uk

M.H. Electrical Distributors
2 Station House 
Lowlands Road
RUNCORN 
Cheshire, WA7 5TQ
t: 01928 591888
e: sales@mhelec.co.uk
www.mhelec.co.uk

Mac Electrical Wholesale Ltd
Unit 9, 51a Tullyard Road
COOKSTOWN
County Tyrone, BT80 9BB
t: 0288 676 0006
f: 0288 676 0001
e: brian@mewltd.co.uk

Mains Electrical Distributors Ltd
Unit 1, Spaces Business Centre
Greatham Street
HARTLEPOOL
County Durham, TS25 1PU
t: 01429 894030
e: davidball@mainselec.co.uk

Mansfield Electrical Supplies Ltd
Unit 3B Burma Road
Blidworth
MANSFIELD
Nottinghamshire, NG21 0RT
t: 01623 792206
e: sales@mansfieldelectricalsupplies.co.uk
www.mansfieldelectricalsupplies.co.uk

March Electrical Supplies Ltd
Unit 4
57 Thorby Avenue
MARCH
Cambridgeshire
PE15 0AR
t: 01354 661846
e: sales@marchelec.co.uk
www.marchelec.co.uk

Mastertrade Electrical Supplies Ltd
Unit 1 Navigation Point
Golds Hill Way 
TIPTON
West Midlands, DY4 0PY
t: 0121 522 6229
f: 0121 557 4434
e: sales@mastertrade.co.uk
www.mastertrade.co.uk

M.D.E. Electrical Supplies
63 Colchester Road 
IPSWICH
Suffolk, IP4 4ST
t: 01473 727382
f: 01473 713231
e: jo@mdeelectrical.co.uk
www.mdeelectricalsupplies.co.uk

Mech-Elec Wholesale Limited
Unit 6, Dereham Business Hub
Salhouse Road
DEREHAM
Norfolk, NR19 1FU
t: 01362 562072
e: sales@mech-elecwholesale.co.uk
www.mech-elecwholesale.co.uk

Medlock Electrical Distributors
109-115 Eleanor Cross Road
WALTHAM CROSS
Hertfordshire, EN8 7NT
t: 01992 715370
e: sales@medlocks.co.uk
www.medlocks.co.uk

Midshires Electrical & Lighting Ltd
Unit 3-6, Hartburn Close
Crow Lane Industrial Estate
NORTHAMPTON
Northamptonshire, NN3 9UE
t: 01604 403333
f: 01604 570777
e: sales@midselec.co.uk
www.midselec.co.uk

Mike’s Electrical Supplies Ltd
Unit 6, Deal Business Park
Southwall Road 
DEAL
Kent, CT14 9FH
t: 01304 366755
f: 01304 366044
e:mail@mikeselectrical.co.uk
www.mikeselectrical.co.uk

Moss Electrical Co Ltd
Maxmor House 
Sandpit Road 
DARTFORD
Kent, DA1 5BU
t: 01322 282700
f: 01322 282741
e: sales@mosselectrical.co.uk
www.mosselectrical.co.uk

MP Moran
293-301 Kilburn High Road 
Kilburn 
LONDON
Greater London, NW6 7JR
t: 020 7328 5566
e: sales@mpmoran.co.uk
www.mpmoran.co.uk

Mr Ohms Ltd
35 Stephenson Way
FORMBY
Merseyside
L37 8EG
t: 01704 616388
e: sales@mrohms.com
www.mrohms.com

NE Electrical Wholesalers Ltd
Unit 5 Tinsley Industrial Estate
Shepcote Way 
Tinsley 
SHEFFIELD
South Yorkshire, S9 1TH
t: 0114 256 0640
e: sales@ne-electrical.co.uk
www.ne-electrical.co.uk

NEW Electrical Distributors Ltd
1 Bishopsgate Business Park
Widdrington Road 
COVENTRY
West Midlands, CV1 4NA
t: 02476 632 849
e: sales@new.ie
www.new.ie

Northern & Central Electrical
Unit 1A & 1B, Cricket Street Business Centre
Cricket Street 
WIGAN
Lancashire, WN6 7TP
t: 01942 247654
f: 01942 820297
e: sales.wig@ncelectrical.co.uk
www.ncelectrical.co.uk

Oldfield Electrical Supplies Ltd
Unit 6 Snaygill Industrial Estate
Keighley Road 
SKIPTON
North Yorkshire, BD23 2QR
t: 01756 793361
e: info@oldfieldgroup.co.uk
www.oldfieldelectrical.co.uk

Ormrod Electric Ltd
173-175 Chiswick High Road
Chiswick 
LONDON
Greater London, W4 2DR
t: 020 8994 0118
e: enquiries@ormrod.com
www.ormrod.com
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P&M Electrical Wholesale Ltd
Unit 5, Moss Road 
Stanway
COLCHESTER 
Essex, CO3 0LE
t: 01206 576400/500
f: 01206 576700
e: info@pmew.co.uk
www.pandmelectricalwholesale.co.uk

P.W. Sales
Unit 1, Mill Court
17 Castlewellan Road 
BANBRIDGE
County Down, BT32 4AX
t: 028 4066 2744
f: 028 4062 2606
e: info@pwsales.com

Panesar Electrical Co. Ltd
362-364 High Street North
Manor Park
LONDON
Greater London, E12 6PH
t: 020 8503 4314
e: info@peclights.com
www.peclights.com

Park Electrical Distributors Ltd
Unit 3 Queens Park 
Earlsway
Team Valley Trading Estate 
GATESHEAD
Tyne & Wear, NE11 0QD
t: 0191 497 0707
f: 0191 497 0708
e: info@park-electrical.co.uk
www.park-electrical.co.uk

Parr Electrical (Liverpool) Ltd
Unit 8, Vesty Business Park
Vesty Road 
BOOTLE
Merseyside, L30 1NY
t: 0151 521 6161
f: 0151 525 5831
e: sales@parrelectrical.co.uk
www.parrelectrical.co.uk

Peak Electrical Supplies Ltd
9-10 Brookfield Way
Brookfield Park Industrial Estate
Tansley 
MATLOCK 
Derbyshire, DE4 5ND
t: 01629 760056
e: info@peakeelectricalsupplies.co.uk
www.peakeelectricalsupplies.co.uk

Peco Electrics
3 Lower Pleasance 
DUNDEE
Tayside, DD1 5QU
t: 01382 226657
e: sales@pecoelectrics.com
www.pecoelectrics.com

Phase Electrical Distributors Ltd
Head Office 
42 Hammonds Drive
EASTBOURNE 
East Sussex, BN23 6PW
t: 01323 411544
f: 01323 411644
e: sales@phase-electrical.co.uk
www.phase-electrical.co.uk

Pinnacle Electrical Supplies Ltd
4 Turbine Road 
BIRKENHEAD
Merseyside, CH41 9BA
t: 0151 647 2386
f: 0151 666 1452
e: sales@pinnacle-mail.co.uk
www.pinnacleelectricalsupplies.co.uk

Powersaver Electrical Supplies Ltd
Unit 1 Burnham Trading Park
Burnham Gate 
BURNLEY
Lancashire, BB11 4AJ
t: 01282 448888
e: burnley@powersaver.co.uk
www.powersaver.co.uk

Premier Electrical Ltd
Unit 17, Denton Holme Trade Centre 
CARLISLE
Cumbria, CA2 5DF
t: 01228 513222
e: sales@premiercarlisle.co.uk
www.premierelectricalltd.uk

Premier Electrical Wholesalers 
(Stoke-on-Trent) Ltd
15 Mayer Street 
Hanley
STOKE-ON-TRENT
Staffordshire, ST1 2JB
t: 01782 202554
f: 01782 273990
e: sales@premier-electrical.co.uk
www.premier-electrical.co.uk

Prime Electrical Wholesalers Ltd
Unit D3, Pandora Business Park
Greengate 
Middleton 
MANCHESTER
Greater Manchester, M24 1RU
t: 0161 653 9015
f: 0161 653 9603
e: sales@primeelectrical.co.uk
www.primeelectrical.co.uk

PS Electrical Wholesalers Ltd 
Cavendish House
Clarke Street
POULTON LE FYLDE
Lancashire
FY6 8JW
t: 01253 351 111
e: sales@pselectricalwholesale.co.uk
www.pselectricalwholesale.co.uk

Quantum Electrical Distribution Ltd
Quantum House
Dialog
Fleming Way
CRAWLEY
West Sussex
RH10 9NQ
t: 01293 213007
e: crawley@quantum-electrical.com
www.quantum-electrical.com

R & M Distribution Ltd
Unit 1, Carwhinney
Mitchelston Industrial Estate
KIRKCALDY 
Fife, KY1 3LS
t: 01592 655565
e: hello@rmdist.com
www.rmdist.com

R & M Electrical Group Ltd
Turnpike House
Tollgate
Chandlers Ford
EASTLEIGH
Hampshire, SO53 3TG
t: 023 8034 1444
e: info@rm-electrical.com
www.rm-electrical.com

R.S. Electrical Supplies
Unit 2, City Estate 
Corngreaves Road 
CRADLEY HEATH
West Midlands, B64 7EP
t: 01384 868666
e: info@rselectricalsupplies.co.uk
www.rselectricalsupplies.co.uk

Ralco Electrical Supplies
Unit 7, Vulcan Business Centre
Vulcan Way
New Addington
CROYDON
Surrey, CR0 9UG
t: 01322 520350
f: 01322 526289
e: sales@ralco-elec.co.uk
www.ralco-elec.co.uk

Rapid Electrical Distributors Ltd
Unit 10 Coln Industrial Estate
Old Bath Road 
Colnbrook
SLOUGH 
Berkshire, SL3 0NJ
t: 01753 681858
f: 01753 687591
e: info@rapidelectrical.co.uk
www.rapidelectrical.com

Rapid Renewables Ltd
Unit 10, Coln Industrial Estate
Old Bath Road
Colnbrook
SLOUGH
Berkshire, SL3 0NJ
t: 01753 983978
e: admin@rapidrenewables.co.uk
www.rapidrenewables.co.uk 

Rayton Electrical Wholesale Ltd
Rayton House, Mander Street,
WOLVERHAMPTON
West Midlands, WV3  0JZ
t: 01902 424084
f: 01902 422407
e: sales@raytonelec.co.uk
www.raytonelec.co.uk

Recon Electrical Ltd
Units 1-6 Ambrose Buildings
Broombank Road 
CHESTERFIELD
Derbyshire, S41 9QJ
t: 01246 455565
f: 01246 455244
e: sales@reconelectrical.co.uk
www.reconelectrical.co.uk

Red Electrical Distributors Ltd
Unit 19, Worcester Trade Park
Sherriff Street 
WORCESTER
Worcestershire, WR4 9AB
t: 01905 28694
e: sales@redelectricaldistributors.co.uk
www.redelectricaldistributors.co.uk
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Reform Electrical Distributors Ltd
Unit 3 Southern Trade Park
Belgrave Road
SOUTHAMPTON
Hampshire, SO17 3ES
t: 02382 023192
e: sales@reformelectrical.co.uk
www.reformelectrical.co.uk

Regent Electrical Distributors
Unit 3m, Sparrow Way
Lakesview Business Park
Hersden
CANTERBURY
Kent, CT3 4JH
t: 01227 719997
e: accounts@regentelectrical.com
www.regentelectrical.com

Reliable Electrical Supplies Limited 
Unit 1 Oakfield Trading Estate
Oakfield Road
Altrincham
MANCHESTER
Greater Manchester, WA15 8EJ
t: 0161 302 9494
e: sales@reliableelectricalsupplies.co.uk
www.reliableelectrical.co.uk

Reward Electrical Distributors Ltd
Unit 2, 280 Foleshill Road
COVENTRY 
West Midlands, CV6 5AH
t: 02476 706100
f: 02476 706101
e: sales@rewardelec.co.uk
www.rewardelectrical.co.uk

Rifina Co Ltd
Unit 8, Alexandra Way
Ashchurch Trading Estate
TEWKESBURY
Gloucestershire, GL20 8NB
t: 01684 299660
e: sales@rifina.com
www.rifina.com

Riverbank Electrical Wholesalers Ltd
12F Lawson Street 
KILMARNOCK
Ayrshire, KA1 3JP
t: 01563 537617
e: mail@riverbankelectrical.com
www.riverbankelectrical.com

Round Electrical Distribution Ltd
Units 3 & 4, Construction House
Gaerwen Industrial Estate 
GAERWEN
Isle of Anglesey
LL60 6HR
t: 01248 421306
e: sales@roundelectrical.co.uk

Ryness Electrical Supplies Ltd
T/A Wholesale Lighting
Votec House
Hambridge Lane
NEWBURY
Berkshire, RG14 5TN
t: 01635 556600
e: sales@ryness.co.uk
e: sales@wholesalelighting.co.uk
www.ryness.co.uk

S.M. Electrical Supplies (Edinburgh) Ltd
Unit 1, Block 7 
Peffermill Industrial Estate
EDINBURGH 
Midlothian, EH16 5UY
t: 0131 661 0044
f: 0131 652 2498
e: sales@smelectrical
suppliesedinburgh.co.uk
www.smsupplies.com

S.M. Electrical Supplies Ltd
161-167 Rosslyn Street 
KIRKCALDY
Fife, KY1 3HT
t: 01592 656190
f: 01592 656199
e: info@smsupplies.com
www.smsupplies.com

Sarnia Electrical Supplies Ltd
Brock Road 
ST PETER PORT
Guernsey,
Channel Islands, GY1 1RS
t: 01481 725320
e: accounts@sarniaelectrical.co.uk

Service Electrical Distributors Ltd
Unit B2, Kingfisher Business Park,
Hawthorne Road
BOOTLE
Merseyside, L20 6PF
t: 0151 319 4455
e: sales@sedltd.co.uk
www.sedltd.co.uk

Smart Merchants Ltd
Unit 4, Priory House
Mimram Road 
HERTFORD
Hertfordshire, SG14 1NN
t: 01992 536393
f: 08718 827840
e: sales@smartmerchants.co.uk
www.smartmerchants.co.uk

Smith Bros. (Caer Conan) 
Wholesale Ltd
Greyfriars House
Sidings Court 
DONCASTER
South Yorkshire, DN4 5NU
t: 01302 366922
f: 01302 329025
e: sales@smithbrosuk.com
www.smithbrosuk.com

SND Electrical Wholesalers (UK) Ltd
23-25 Constitution Hill
Hockley
BIRMINGHAM
West Midlands, B19 3LG
t: 0121 236 5012
f: 0121 233 3654 
e: sales@sndelectrical.co.uk
www.sndelectrical.co.uk

Solen Energy UK Limited
19 Montague Road
WIDNESS
Cheshire, WA8 8FZ
t: 0151 448 9662
e: info@solenenergy.com
www.solenenergy.com

Specialised Lighting Company Ltd  
(T/A Whitefield Electrical)
65 Sunnybank Road
BURY
Greater Manchester, BL9 8ES
t: 01617 669444
e: info@whitefieldelec.co.uk
www.whitefieldelectrical.co.uk

Specialist Instrument Services  
(part of UK Test Instruments)
2 Diamond Point
Diamond Road
NORWICH
Norfolk, NR6 6AN
t: 01603 406148
f: 01603 406253
e: norwich@contactsis.co.uk
www.sis-calibration.co.uk

Spring Electrical Ltd
198-202 Kingston Road 
EWELL
Surrey, KT19 0SF
t: 020 8393 4000
e: info@springelectrical.com
www.springelectrical.com

SRM Electrical Ltd
7 Hiron Way
Budbrooke Industrial Estate
WARWICK
Warwickshire, CV34 5WP
t: 01564 393105
www.srmelectrical.co.uk

STA Group Ltd
199-203 Farnham Road
SLOUGH
Berkshire, SL1 4XS
t: 01753 336455
e: slough@stagroup.co.uk
www.staelectrical.co.uk

STB Electrical Wholesale Ltd 
887 - 889 Wimborne Road 
BOURNEMOUTH
Dorset, BH9 2BJ
t: 01202 548627
e: sales@stbelectrical.co.uk

Stearn Electric Co Ltd
Votec House 
Hambridge Lane
NEWBURY 
Berkshire, RG14 5TN
t: 01635 556600
e: info@stearn.co.uk
www.stearn.co.uk

Strike Electrical Distributors Ltd
245 Green Lane 
WALSALL
West Midlands, WS2 8HS
t: 01922 626240
f: 01922 626260
e: info@strikeelectrical.co.uk
www.strikeelectrical.co.uk



Scan to 
download

However, digital innovations in electrical distribution and safety are looking to lower these risks and, ultimately, save lives. With 
digital innovations in the electrical space, we can build electrical distribution networks with active safety at their core. An active 
safety system provides an elevated level of  protection and advanced visibility, helping to anticipate, predict, alert, and protect 
against electrical faults. It is a system that puts safety at its core.
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TLC Electrical Distributors Ltd
Common Lane 
WATNALL
Nottinghamshire, NG16 1HD
t: 0115 945 8999
f: 0115 945 8777
e: sales@tlcelec.co.uk
www.tlcelec.co.uk

Trafford Electrical Wholesalers
Units D & E, North Stage
Broadway 
SALFORD
Greater Manchester, M50 2UW
t: 0161 877 2747
e: sales@traffordelectrical.co.uk
www.traffordelectrical.co.uk

UK Cables Ltd
Votec House 
Hambridge Lane 
NEWBURY 
Berkshire, RG14 5TN
t: 01635 556600
www.ukcables.co.uk

UK Electric Ltd
Votec House 
Hambridge Lane
NEWBURY 
Berkshire, RG14 5TN
t: 01635 556600
e: enquiries@uk-electric.net
www.uk-electric.net

UK Electrical Wholesale  
(Chelmsford) Ltd
5 Atholl Road 
Dukes Park Industrial Estate
CHELMSFORD 
Essex, CM2 6TB
t: 01245 467220
e: sales@ukchelmsford.co.uk
www.ukchelmsford.co.uk

Unilec Supplies
Unit 2 Queensferry Industrial Estate
Chester Road
DEESIDE
Flintshire, CH5 2DJ
t: 01244 534480
e: sales@unilec.com

Universal Electrical Supplies Ltd
3 South Elgin Place 
CLYDEBANK
West Dunbartonshire, G81 1XP
t: 0141 952 8794
f: 0141 951 8590
e: sales@universalelectricalsupplies.com

Upex Electrical Distributors 
(Durham) Ltd
2 Aerial House 
School Aycliffe Lane
NEWTON AYCLIFFE
County Durham, DL5 6QF
t: 01325 315315
f: 01325 329941
e: orders@upexelectrical.co.uk
www.upexelectrical.co.uk

Upex Electrical Distributors 
(Yorkshire) Ltd
Unit 1 - The Olive Grove 
Plews Way
Leeming Bar Industrial Estate
NORTHALLERTON
North Yorkshire, DL7 9UL
t: 01677 427212
e: sales@upexelectrical.co.uk
www.upexelectrical.co.uk

Ventilation, Mechanical and Electrical 
Distributors Limited  
T/a VME Distributors 
Unit 4D, Withey Court Ty Coch Way
CWMBRAN 
Torfaen, NP44 7EZ
t: 01633 484000
e: sales@vmegroup.co.uk
www.vmegroup.co.uk

W Kingsbury Ltd
Unit 1 - BMA Trading Estate
Alltycnap Road
Johnstown 
CARMARTHEN
Carmarthenshire, SA31 3RB
t: 01267 236661
e: wkingsburyltd@btinternet.com
www.wkingsbury.com

Warrington Electrical Supplies Ltd
Unit 1B, New Cut Lane
Woolston
WARRINGTON
Cheshire, WA1 4AG
t: 01925 822800
f: 01925 822808
e: sales@warringtonelectricalsupplies.co.uk
www.warringtonelectricalsupplies.co.uk

Superlec Electrical Distributors Ltd
1 Barton Road
Riverside Park
MIDDLESBOROUGH
North Yorkshire, TS2 1RX
t: 01642 217341
e: sales@superlecdirect.com
www.superlecdirect.com 

Swadlincote Electrical Supplies Ltd
Unit 9, Rinkway Business Park
Rink Drive 
SWADLINCOTE
Derbyshire, DE11 8JL
t: 01283 224571
e: sales@sesiba.net
www.swadlincoteelectricalsupplies.net

Swanson Mackay & Co. Ltd
Unit 6, Freemans Parc
Penarth Road
CARDIFF
South Glamorgan, CF11 8EQ
t: 02920 706400
e: cardiff.sales@swansonmackay.co.uk
www.swansonmackay.co.uk

Switch Electrical Distributors Limited
Unit H, 11 Dundyvan Way
COATBRIDGE
North Lanarkshire, ML5 4FR
t: 01236 803727
e: sales@switch-ed.net

Switch Electrical Supplies Ltd
Unit 3, Wilson Business Park
Harper Way
CHESTERFIELD
Derbyshire, S44 5JX
t: 01246 825 645
e: sales@switchelectricalsupplies.co.uk
www.switchelectricalsupplies.co.uk

T N Robinson Ltd
Daw Bank 
STOCKPORT
Cheshire, SK3 0EH
t: 0161 480 9678
f: 0161 477 3074
e: accounts@tnr.co.uk
www.tnr.co.uk

Tan Sales (London) Ltd
Unit 12,  Brunswick Industrial Park
Brunswick Way 
LONDON
Greater London, N11 1JL
t: 020 8920 4180
f: 020 8920 4189
e: info@tansales.co.uk
www.tansales.co.uk

Tec-Supplies Group Ltd
Bridge House 
Hall Road
Heybridge 
MALDON
Essex, CM9 4NF
t: 01621 850115
e: sales@tec-supplies.com
www.tec-supplies.com

Templegate Electrical Supplies Ltd
30 Vale Lane
BRISTOL
City of Bristol
BS3 5RU
t: 0117 971 2555
e: sales@templegate.co.uk
www.templegateelectrical.co.uk

Thames Electrical Supplies Ltd
Unit 7 Horizon Business Centre
Alder Close
ERITH
Kent
DA18 4AJ
t: 020 8310 3848
e: sales@thameselec.co.uk
www.thames-electrical.co.uk

The Electrical Network Ltd
27 Blackhall Street 
PAISLEY
Renfrewshire, PA1 1TD
t: 0141 842 1981
e: headoffice@electricalnetwork.co.uk
www.electricalnetwork.co.uk

TLA Distribution Ltd
Units 63-69
Moorbridge Road
BINGHAM
Nottinghamshire, NG13 8GG
t: 0115 989 3999
e:  sales@tlauk.net
www.tlauk.net 
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Warvill Wholesale Supplies Ltd
103a Pasture Street 
GRIMSBY
Lincolnshire, DN32 9EP
t: 01472 350918
e: warvills@btinternet.com

Warwick Electrical Wholesalers Ltd
44 Churton Street 
LONDON
Greater London, SW1V 2LP
t: 020 7834 0901
f: 020 7630 9742
e: sales@warwickelectrical.co.uk
www.warwickelectrical.co.uk

Wavertree Electrical 
(T/a Target Electrical Supplies)
Head Office, Unit 3, Mill Lane Trade Park
Wylam Road 
LIVERPOOL
Merseyside, L13 4BF
t: 0151 228 5544
e: saleswavertree@targetelectrical.co.uk
www.wavertreeelec.co.uk

WEB (M&E) Products Ltd
Unit 5, Bingley Street
BRADFORD 
West Yorkshire, BD8 9BU
t: 01274 547260
e: info@web-ltd.co.uk
www.web-ltd.co.uk

West Base Electronics Ltd 
Unit 3
Imperial Park Business Centre
Stonefield Way
SOUTH RUISLIP
Middlesex
HA4 0JW
t: 020 8842 3544
e: contact@westbasedirect.com
www.westbasedirect.com

Westminster Electrical Wholesale Ltd
Unit 9 Southfields
WELWYN GARDEN CITY
Hertfordshire, AL7 4ST
t: 01707 830054
e: sales.wgc@westminsterelectrical.com
www.westminsterelectrical.com

Wharfside Electrical Wholesalers
17-18 Wharfside
Fenny Stratford
MILTON KEYNES
Buckinghamshire, MK2 2AZ
t: 01908 631500
e: sales@wharfside-electrical.co.uk
www.wharfside-electrical.co.uk

Wholesale Electrical Factors  
(O/M) Ltd
Unit 7 M, Meridian Centre
King Street 
OLDHAM
Lancashire, OL8 1EZ
t: 0161 678 7782
f: 0161 678 6763
e: sales@wefoldham.co.uk
www.wefoldham.co.uk

Wholesale Electrics (Jersey) Ltd
Paragon House 
95-97 Halkett Place
ST HELIER 
Jersey
Channel Islands, JE2 4WH
t: 01534 721551
e: wholesale.electrics@gmail.com
www.wholesaleelectricsjersey.co.uk

Widnes Electrical Supplies Ltd
Unit 25 Heron Business Park
WIDNES 
Cheshire, WA8 0SW
t: 0151 420 4137
e: widneselectricalsupplies@btconnect.com

Wilson Electrical Distributors Ltd
Unit 8, Middleton Industrial Estate
GUILDFORD 
Surrey, GU2 8XW
t: 01483 502601
f: 01483 455213
e: accounts@wilsonelectrical.com
www.wilsonelectrical.com

WRM Electrical Wholesale Ltd
331-333 Newtownards Road
BELFAST
County Antrim, BT4 1AG
t: 02890 961384
e: sales@wrmelectrical.co.uk
www.wrmonline.co.uk

MLACCESSORIES.CO.UK

01582 88 77 60

SALES@MLACCESSORIES.CO.UKAS PART OF

SAME DAY 
COLLECTION FROM 
OUR WAREHOUSE

QUOTES WITHIN 
1 HOUR

DELIVER DIRECT TO 
YOUR CUSTOMERS 
WITH K-DIRECT

5PM CUT OFF NEXT 
DAY DELIVERY 
(MON-THU)
(3PM ON FRIDAYS)

LIVE STOCK 
AVAILABILITY

CSV PRODUCT  
DATA DOWNLOAD

LIVE CHAT

MANAGE AND  
TRACK ORDERS

DEDICATED AREA 
MANAGERS FOR 
PERSONALISED 
SUPPORT

98%* STOCK 
AVAILABILITY

EFFICIENT RETURNS 
AND REPLACEMENTS 
WITH MINIMAL 
DISRUPTION

EXPERT TECHNICAL 
SUPPORT FOR 
PRODUCT SELECTION 
AND SPECIFICATION

DOWNLOADABLE 
DATASHEETS AND 
INSTALLATION 
GUIDES

ADDITIONAL 
DISCOUNT FOR 
ORDERING ONLINE

MOBILE-FRIENDLY 
PLATFORM FOR 
ORDERING ON THE GO

INSTANT ACCESS TO 
INVOICES AND ACCOUNT 
DOCUMENTS ONLINE

CUSTOMER SERVICE ONLINE FEATURES

NOT JUST PRODUCTS
WE’RE BUILT TO
BACK THE TRADE!
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Worcester Electrical Distributors Ltd
Units L3 & 4, Blackpole East
Blackpole Road 
WORCESTER
Worcestershire, WR3 8SG
t: 01905 755110
e: sales@worcesterelectrical.co.uk
www.rdcpelectrical.com

Worthington & Jones Ltd
Unit A
Morfa Units
Gas Works Lane
PRESTATYN
Clwyd, LL19 7SE
t: 01745 888710
e: accounts@worthingtonandjones.co.uk
www.worthingtonandjones.com

Wydels Ltd
Irvine House
Trevithick Road
Willowbrook Industrial Estate
CORBY
Northamptonshire, NN17 5XY
t: 01536 264064
e: sales@wydels.co.uk
www.wydels.co.uk

ZLT Electrical 
(t/a The Electrical Counter) Ltd
Unit 1 Brookfield Industrial Estate
Leacon Road 
ASHFORD
Kent, TN23 4TU
t: 01233 469228
e: sales@zltelectrical.co.uk
www.electricalcounter.co.uk

DIRECTORY
EDA Affiliated Members

n  A-Z by company with products and services
n  A-Z directory of company details

In this section you’ll find information about each EDA affiliate, 
comprising manufacturers, solution providers and service providers.

Overleaf (and until page 106) you’ll find an A-Z 
listing of each business and their products and 
services.

Page 110 marks the start of the directory of 
affiliated businesses. This A-Z section offers an 
enhanced listing of each affiliate showing their 
logo, head office address and company contact 
details.
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ABB Ltd - Electrification 4 4 4 4 4 4 4 4

Agathos Systems Ltd 4

Aico Ltd 4

Airflow Developments Limited 4

ALL LED Limited 4 4

Ansell Lighting 4

Armorduct Systems Ltd 4 4 4

Astro Lighting Ltd 4 4

ATC Ltd 4

Atlantic 4 4

Aurora Lighting UK Ltd 4 4 4

B.E.G. (UK) Ltd 4

B2BE Limited 4

BELL Lighting 4 4

British Cables Company (BCC) 4

Brother UK Ltd 4 4

Cablecraft 4 4 4

Carl Kammerling International Ltd 4

Cembre Ltd 4 4

Channel Safety Systems 4

Chint Europe (UK) Limited 4 4 4 4 4

CMP Products Limited 4 4 4

Collingwood Lighting 4

Consort Equipment Products Ltd 4

Contactum Ltd 4 4

CQR Security Ltd (& Securefast Ltd) 4 4

Crompton Lamps Ltd 4

Deligo Ltd 4 4 4 4 4

Deta Electrical Company Limited 4 4 4 4 4 4 4 4 4

Detection Supplies 4 4

DEWALT (Stanley Black and Decker) 4

Dietzel-Univolt 4

Dimplex 4 4

Doncaster Cables 4 4

Draka UK Ltd 4

Draper Tools 4

Dunasfern 4 4 4

Eaton 4 4 4 4 4 4

Electrium (A Siemens Company) 4 4 4 4

Elite Security Products Limited 4

EnviroVent Ltd 4

Epicor Software (UK) Ltd 4

Eterna Lighting Limited 4 4 4

EU Fire and Security 4
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Europa 4 4 4 4 4

First Trace Heating Direct Ltd 4 4

Flexicon Ltd 4

Forum Lighting Solutions Ltd 4

FS Cables 4 4 4

F Walther Electrics Ltd 4 4 4 4

GenetiQ 4

Gewiss UK Ltd 4 4 4 4

GreenBrook 4 4 4 4 4 4

GS Yuasa Battery Sales UK Ltd 4 4

Hager Ltd 4 4

Hamilton Litestat 4 4

Heat Mat Ltd 4

Heatrae Sadia 4

HellermannTyton 4 4

Hexstone Ltd t/a Olympic Fixings 4 4

Hispec Electrical Products Ltd 4 4

Honeywell - MK Electric 4 4 4

IDEAL Electrical EMEA 4 4 4

Illuma Lighting 4

Infor 4

Integral LED 4 4

JCC 4

Kempston Controls 4 4 4 4 4 4

Kerridge Commercial Systems Ltd trading as Klipboard 4

Kewtech Corporation Ltd 4

Kidde Safety Europe Limited 4

Kingfisher Lighting (Luceco Group) 4

Knightsbridge 4 4

Kosnic Lighting Ltd 4 4

KSR Lighting Ltd 4

LAPP UK & Eire 4 4

LEDVANCE Ltd 4 4 4

Legrand Electric Ltd 4 4 4 4 4

Lewden 4 4 4 4

LINIAN 4

Luceco PLC (BG Electrical) 4 4 4 4 4 4 4

Luckins (A Trimble Company) 4

Lutron EA Ltd 4 4

Manrose Manufacturing Ltd 4

Marshall-Tufflex Ltd 4

Megaman (UK) Ltd 4 4

Megger Ltd 4

Metpro Ltd 4 4



106
EDA YEARBOOK 2026	 www.eda.org.uk

DIRECTORY OF AFFILIATED MEMBERS      n      A-Z by company with products and services

AFFILIATED MEMBERS AFFILIATED M
EM

BE
RS

Organisation Name Ca
bl

e

Ca
bl

e 
Ac

ce
ss

or
ie

s

Ca
bl

e 
M

an
ag

em
en

t

Di
st

rib
ut

io
n 

& 
Sw

itc
hg

ea
r

Re
ne

wa
bl

es
 (i

nc
l. 

so
la

r p
v, 

in
ve

rte
rs

, E
V 

ch
ar

gi
ng

, b
at

te
ry

 
st

or
ag

e,
 h

ea
t p

um
ps

)

Fi
re

 &
 S

ec
ur

ity

He
at

in
g 

& 
Ve

nt
ila

tio
n

In
du

st
ria

l C
on

tro
ls

La
m

ps

Li
gh

tin
g 

Fi
tti

ng
s 

& 
Co

nt
ro

ls

To
ol

s,
 T

es
t E

qu
ip

m
en

t &
 F

ix
in

gs
  

(in
cl

. w
or

kw
ea

r &
 s

ite
 e

qu
ip

m
en

t)

W
iri

ng
 A

cc
es

so
rie

s

Bu
si

ne
ss

 S
ol

ut
io

ns
 &

 S
er

vi
ce

s

Milwaukee UK 4

Myson 4

National Ventilation Ltd 4

Nexans 4

NG15 Ltd 4

Niglon Ltd 4 4 4 4 4

NVC Lighting Ltd 4

Omiteo Ltd 4

One Click LCA 4

Orderwise (Wise Software UK Ltd) 4

Ovia Limited 4

Procell by the Duracell Company 4 4 4 4 4 4

Prysmian Cables & Systems Ltd 4 4 4

Qing Cables Ltd 4

Recolight 4

Red Arrow Electrical Limited 4 4 4

Robus 4 4

Rointe UK Heating 4 4

Scame-UK Limited 4 4 4 4 4 4

Schneider Electric Ltd 4 4 4 4 4 4 4

Scolmore (International) Ltd 4 4 4 4 4

Securi-Flex Ltd 4

Sharp-aX Computer Systems Limited 4

Signify (Philips Lighting) 4 4

SLV Lighting UK Limited 4

Specialised Wiring Accessories Ltd 4 4

Super Rod Ltd 4 4

Switchtec Ltd 4 4

Termination Technology Ltd 4 4 4

Thorn Lighting - a member of Zumtobel Group 4

Timeguard 4 4 4 4

T I Midwood & Co (TIMCO) 4

TIS (Test Instrument Solutions) Ltd 4

Toolbank Limited 4 4 4 4

Trench Ltd 4

Triton Showers 4

Unicrimp Limited 4 4

Unistrut & Marco 4

Vent-Axia 4

Ventcroft Ltd (An NKT Company) 4 4 4

WAGO Limited 4 4 4

WERCS Limited 4

WISKA UK Ltd 4 4 4

Zehnder Group UK Ltd 4

Zip-Clip Ltd 4 4 4 4

Get in touch with us on 01753 691399 or email sales@manrose.co.uk

Quiet Fan X5 
An ultra‑quiet bathroom fan, 
IPX‑rated for Zone 1 installation, 
with a compact front tile.

Ultra Quiet Install in Zone 1

35%  quieter than XF100

British‑made ventilation, built to perform.  
Manrose leads the way in domestic ventilation, 
from extract fans and heat recovery, to hand 
dryers, heaters, and cooling solutions.

Lo‑Watt Pivotal 
Positive Input Ventilation for 
simple, effective condensation  
and mould control.

Reduces  
Condensation
and Mould

Energy 
Efficient and 
Cost Effective

We’re in the  
EDATA data pool

www.eda.org.uk/edata



Electrical Distribution: 
Highlights of 2025 and 
What’s Next With AI in 2026
As we step into March 2026, the UK electrical distribution 
sector is already feeling the momentum of change that 
began last year. For members of the Electrical Distributors’ 
Association (EDA), 2025 was a year of digital acceleration, 
sustainability initiatives, and a renewed focus on customer 
experience. Now, the big question is, what’s next?

2025 in Review: Digital and Data Take Centre 
Stage
Last year, electrical distributors embraced technology at 
scale. Cloud-based ERP systems became the backbone 
of operations, delivering better inventory visibility and 
streamlined workflows. Sustainability also moved up the 
agenda, with distributors prioritising compliance and 
energy-efficient product lines to meet regulatory demands 
while satisfying customer expectations.

The adoption of the EDATA pool grew. Built to simplify 
the usage of an ever-widening range of product data in 
their systems, this solution helps distributors manage and 
deal with vast product ranges and specification changes 
despite the labour shortage in the industry.

Customer experience was another key theme. 
Omnichannel strategies gained traction, integrating 
eCommerce platforms with back-office systems to deliver 
real-time stock updates and facilitates seamless ordering. 
Meanwhile, data-driven decision-making became a 
competitive advantage, helping businesses optimise 
pricing, more accurately forecast demand, and manage 
supply chain disruptions.

2026: The Year of AI-Embedded Technology
Today, artificial intelligence (AI) is no longer a future 
concept; it’s here, and it’s transforming distribution. AI is 
becoming embedded in everyday operations, reshaping 
how distributors work and compete.

At Epicor, our Prism technology is a prime example of this 
evolution. Built to integrate with ERP systems, Prism uses 
dedicated task AI agents with advanced machine learning 
capabilities to deliver predictive insights and automated 
decision support. Those agents are optimised for certain 
tasks, avoiding the generic AI hallucinations that we 
see in broader AI integrations elsewhere. For electrical 
distributors, this means:

• Smarter Forecasting – AI predicts demand trends 
with greater accuracy, reducing stockouts and 
excess inventory.

• Optimised Pricing – Dynamic pricing 
recommendations help maintain margins in a 
competitive global market.

• Personalised Customer Engagement – AI analyses 
buying patterns to tailor offers and improve 
service responsiveness.

Rather than replacing human expertise, AI augments it, 
freeing teams from repetitive tasks while enabling them to 
focus on strategic growth.

Key Trends to Watch in 2026

• AI Integration Across ERP Platforms – Expect 
widespread adoption of AI-powered tools like 
Epicor Prism.

• Cybersecurity and Data Governance – As digital 
adoption grows, protecting data will remain critical.

• Skills Development – Upskilling teams to leverage 
AI and analytics will be essential, with EDA playing 
a key role.

• Sustainability Through Smart Tech – AI will help 
optimise energy usage and reduce waste across 
the supply chain.

Why Act Now?
The electrical distribution industry stands at a pivotal 
moment. Those who embrace AI-driven innovation 
will not only improve operational efficiency they, will 
deliver superior customer experiences while maintaining 
compliance in an increasingly complex market.

2026 is the year to rewrite your playbook for 
supply chain success. Explore AI-powered Epicor 
solutions and stay one step ahead.
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ABB Ltd - Electrification 
Tower Court
Foleshill Enterprise Park 
Courtaulds Way 
COVENTRY 
West Midlands, CV6 5NX
t: 0333 999 9900
e: lv.enquiries@gb.abb.com
www.abb.com/low-voltage 

Aico Ltd
Maesbury Road 
OSWESTRY 
Shropshire, SY10 8NR
t: 01691 664100 
f: 01691 664111
e: enquiries@aico.co.uk
www.aico.co.uk 

Airflow Developments Limited
Aidelle House 
Lancaster Road
Cressex Business Park 
HIGH WYCOMBE 
Buckinghamshire, HP12 3QP
t: 01494 525252 
e: info@airflow.com
www.airflow.com 

ALL LED Limited
42 Sedgwick Road
LUTON
Bedfordshire
LU4 9D
t: 0208 8419000
e: sales@allledgroup.com
www.allledgroup.com 
 

Ansell Lighting 
Unit 6B Stonecross Industrial Park 
Yew Tree Way 
WARRINGTON 
Cheshire, WA3 3JD
t: 01942 433333 
f: 01942 433433
e: saleswarrington@anselluk.com
www.anselluk.com 

Armorduct Systems Ltd 
Block G2
Dandy Bank Road
Pensnett Trading Estate
KINGSWINFORD
West Midlands, DY6 7TG
t: 01384 233 445
e: sales@armorduct.com
www.armorduct.com
 

Astro Lighting Ltd 
The Astro Building
Midas
River Way
HARLOW
Essex, CM20 2GJ
t: 01279 427001
e: customerservice@astrolighting.com
www.astrolighting.com
 

ATC Ltd
ATC House
Broomhill Drive
Tallaght
DUBLIN 24
Ireland, D24 EF99
t: 0203 564 9164
e: sales@atcelec.co.uk
www.atcelec.co.uk

Atlantic 
Groupe-Atlantic UK & ROI 
PO Box 103 
National Avenue 
KINGSTON-UPON-HULL 
East Yorkshire, HU5 4JN
t: 0333 004 0391 
e: enquiries@atlantic-heat.co.uk
www.atlantic-heat.co.uk 

Aurora Lighting UK Ltd
Apex Park
6 Little Burrows
Burrowfields
WELWYN GARDEN CITY
Hertfordshire, AL7 4SW
t: 01727 836611
e: info@auroralighting.com
www.auroralighting.com 

B.E.G. UK Ltd 
Grove House, Apex Court 
Camphill Road 
WEST BYFLEET 
Surrey, KT14 6SQ
t: 0870 850 5412 
e: info@beguk.co.uk
www.beg-luxomat.com 

BELL Lighting 
Bell House
Foxbridge Way
Normanton Industrial Estate
NORMANTON
West Yorkshire, WF6 1TN
t: 01924 893380 
f: 01924 894320
e: sales@belllighting.co.uk
www.belllighting.co.uk 

British Cables Company
Delaunays Road 
Blackley 
MANCHESTER 
Greater Manchester, M9 8FP
t: 0161 7412345 
f: 0161 7412363
e: info@britishcables.com
www.britishcablescompany.com 

Brother UK Ltd 
Shepley Street 
Audenshaw 
MANCHESTER 
Greater Manchester, M34 5JD
t: 0333 7774444
www.brother.co.uk

 

Cablecraft
Shoal Group
16 Butterfield Business Park
Great Marlings
LUTON
Bedfordshire, LU2 8DL
t: 01727 840841
e: sales@cablecraft.co.uk
www.cablecraft.co.uk

Carl Kammerling International Ltd
Glanydon Industrial Estate 
PWLLHELI 
Gwynedd, LL53 5LH
t: 01758 701070 (switchboard)
t: 01758 704704 (customer services) 
f: 01758 704777
e: sales@cki.uk.com
www.carlkammerling.com 

Cembre Ltd
Dunton Park 
Kingsbury Road 
Curdworth 
SUTTON COLDFIELD 
West Midlands, B76 9EB
t: 01675 470440 
f: 01675 470220
e: sales@cembre.co.uk
www.cembre.co.uk 

Channel Safety Systems
Petersfield Business Park 
Bedford Road 
PETERSFIELD 
Hampshire, GU32 3QA
t: 01730 268231
e: sales.css@deta.co.uk
www.channelsafety.co.uk 

Chint Europe (UK) Limited
Units 9-11
Spark Business Park
Hamilton Road
STOCKPORT
Greater Manchester, SK1 2AE
t: 0161 762 9333
f: 0161 762 9898
e: sales@chint.co.uk
www.chint.co.uk    

CMP Products Limited
36 Nelson Way
Nelson Park East
CRAMLINGTON
Northumberland, NE23 1WH
t: 0191 265 7411
e: customerservices@cmp-products.com
www.cmp-products.com 

Collingwood Lighting
Brooklands House 
Sywell Aerodrome 
SYWELL 
Northamptonshire, NN6 0BT
t: 01604 495151 
f: 01604 495095
e: sales@collingwoodgroup.com
www.collingwoodlighting.com 

Consort Equipment Products Ltd
Thornton Industrial Estate
MILFORD HAVEN
Pembrokeshire,SA73 2RT
t: 01646 692172
e: sales@consortepl.com
www.consortepl.com
 

Contactum Limited
Unit 18, Eyncourt Road
Woodside Estate
DUNSTABLE
Bedfordshire, LU5 4TS
t: 020 8208 7419
e: sales@contactum.co.uk
www.contactum.co.uk

 

Crompton Lamps Ltd
Unit 2, Marrtree Business Park 
Bowling Back Lane 
BRADFORD 
West Yorkshire, BD4 8QE
t: 01274 657088 
f: 01274 657087
e: lamps@cromptonlamps.com
www.cromptonlamps.com 
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CQR Security Ltd (& Securefast Plc)
125 Pasture Road
Tarran Industrial Estate
Moreton
WIRRAL
Merseyside, CH46 4TH
t: 0151 6061000
e: info@cqr.co.uk
www.cqr.co.uk 

Deligo Ltd
Block 8
Hulbert Drive
Grazebrook Industrial Estate
DUDLEY
West Midlands, DY2 0BE
t: 01384 824 100 
f: 01384 825 077
e: sales@deligo.co.uk 
www.deligo.co.uk 

Deta Electrical Company Ltd
Panattoni Park
Luton Road
CHALTON
Bedfordshire, LU4 9TT
t: 01582 544500
f: 01582 544545
e: sales@deta.co.uk 
www.deta.co.uk 

 

Detection Supplies
Unit 4, Fordingbridge Business Park
Ashford Road
FORDINGBRIDGE
Hampshire, SP6 1BD
t: 01425 658239
e: sales@detectionsupplies.co.uk
www.detectionsupplies.co.uk

DEWALT (Stanley Black & Decker)
270 Bath Road
SLOUGH
Berkshire
SL1 4DX
t: 0330 808 0719
www.dewalt.co.uk
 

Dietzel-Univolt
A1 Connect Unit 2
Cole Green Lane
WELWYN GARDEN CITY
Herefordshire, AL7 4FW
t: 01707 379820
e: sales@univolt.co.uk
www.univolt.co.uk
 

Dimplex
Millbrook House 
Grange Drive 
Hedge End 
SOUTHAMPTON 
Hampshire, SO30 2DF
t: 0344 879 3587 
e: pre-sales@glendimplex.com
www.dimplex.co.uk 

Doncaster Cables
Unit 1, Madingley Court
Chippenham Drive
Kingston
MILTON KEYNES
Buckinghamshire, MK10 0BZ
t: 01302 821700 
e: sales@doncastercables.com
www.doncastercables.com

Draka UK Ltd
Chickenhall Lane 
EASTLEIGH 
Hampshire, SO50 6YU
t: 02380 295555 
f: 02380 608605
e: sales.gb@prysmiangroup.com
www.drakauk.com
https://uk.prysmiangroup.com 

Draper Tools
Hursley Road
CHANDLER’S FORD
Hampshire, SO53 1YF
t: 02380 266355
e: customerservice@drapertools.com 
www.drapertools.com

Dunasfern
Unit 1, Madingley Court
Chippenham Drive
Kingston
MILTON KEYNES
Buckinghamshire, MK10 0BZ
t: 01908 282200
e: enquiries@dunasfern.com
www.dunasfern.com

 

Eaton Electric Ltd
252 Bath Road 
SLOUGH 
Berkshire, SL1 4DX 
t: 08700 545333 
e: uk-marketing@eaton.com
www.eaton.com/uk
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Electrium Sales Ltd 
(A Siemens Company)
Lakeside Tower
Lakeside Business Park
Walkmill Lane
CANNOCK
Staffordshire, WS11 0XE
t: 01543 455 000 
e: info@electrium.co.uk
www.electrium.co.uk 

Elite Security Products Ltd
Unit 7 Target Park 
Shawbank Road 
REDDITCH 
Worcestershire, B98 8YN
t: 01527 515150 
e: info@espuk.com
www.espuk.com 

EnviroVent Ltd
Harrogate West Business Park
Unit 1, Bardner Bank
Killinghall
HARROGATE
North Yorkshire HG3 2SP
t: 01423 810810 
e: sales@envirovent.com 
www.envirovent.com 

Eterna Lighting Limited
Huxley Close
WELLINGBOROUGH
Northamptonshire
NN8 6AB
t: 01933 673144
e: enquiries@eterna-lighting.co.uk
www.eterna-lighting.co.uk

 

EU Fire and Security
Units 2, 3 & 4 The Pavilions
Bridgefold Road
ROCHDALE
Greater Manchester
OL11 5BY
t: 01706 658880
e: sales@eufireandsecurity.com
www.eufireandsecurity.com

EUR    PA
Europa
Europa House
Airport Way 
LUTON 
Bedfordshire, LU2 9NH
t: 01582 692440
f: 01582 692450
e: sales@europa-plc.com
www.europa-plc.com 

First Trace Heating Direct Ltd
Quayside Court
Docklands
PRESTON
Lancashire, PR2 2RZ
t: 01772 761 333
e: sales@firsttrace.co.uk
www.first-traceheating.co.uk  

Flexicon Ltd
Delta Point
Greets Green Road
WEST BROMWICH
West Midlands, B70 9PL
t: 0121 580 6300
e: flexiconsales@atkore.com
www.flexicon.uk.com 

Forum Lighting Solutions Ltd 
Gorse Mill
Gorse Street
Chadderton
OLDHAM
Greater Manchester, OL9 9RJ
t: 0161 359 4949
e: info@forumlightingsolutions.com
www.forumlightingsolutions.com

FS Cables
Shoal Group
16 Butterfield Business Park
Great Marlings
LUTON
Bedfordshire, LU2 8DL
t: 01727 840841
e: sales@fscables.com
www.fscables.com 

F Walther Electrics Ltd
Unit 4 Cromwell Trading Estate
Cromwell Road
Bredbury
STOCKPORT
Cheshire, SK6 2RF
t: 0161 494 1233 
e: sales@walther.co.uk
www.walther-electrics.co.uk 

Gewiss UK Ltd
Unity House
Compass Point Business Park
9 Stocks Bridge Way
ST. IVES
Cambridgeshire, PE27 5JL
t: 01954 712757
e: gewiss-uk@gewiss.com
www.gewiss.com 

GreenBrook
West Road 
HARLOW 
Essex
CM20 2BG
t: 01279 772772 
e: sales@greenbrook.co.uk
www.greenbrook.co.uk
 

GS Yuasa Battery Sales UK Ltd
Unit 8, Ignition Park
SWINDON
Wiltshire, SN3 5FB
t: 01793 833555
e: info@gs-yuasa.uk
www.gs-yuasa.eu

 

Hager Ltd
Hortonwood 50 
TELFORD 
Shropshire, TF1 7FT
t: 01952 677899 
f: 01952 675581
e: info@hager.com
www.hager.co.uk
 

Hamilton Litestat
Unit 10, Carrick Business Centre 
4 - 5 Bonville Road 
Brislington 
BRISTOL 
City of Bristol, BS4 5NZ
t: 01747 860088
e: uksales@hamilton-litestat.com
www.hamilton-litestat.com 

Heat Mat Ltd
3 Danworth Farm 
Cuckfield Road 
HURSTPIERPOINT 
West Sussex, BN6 9GL
t: 01444 247020 
e: sales@heatmat.co.uk
www.heatmat.co.uk 

Heatrae Sadia
Brooks House
Coventry Road
WARWICK
Warwickshire, CV34 4LL
t: 0344 871 1535
e: specifier@heatraesadia.com
www.heatraesadia.com

HellermannTyton
UK Distribution Centre
Cley Road
Kingswood Lakeside
CANNOCK
Staffordshire, WS11 8AA
t: 0808 164 2204
e: uk-pt@hellermanntyton.com
www.hellermanntyton.co.uk

Hispec Electrical Products Ltd
Units 21 A, B, C & D Drumhead Road
Chorley North Business Park
CHORLEY
Lancashire, PR6 7BX
t: 01257 262197
f: 01257 262472
e: customerservices@hispec.co.uk
www.hispec.co.uk 

Honeywell - MK Electric
The Arnold Centre 
Paycocke Road 
BASILDON 
Essex, SS14 3EA
t: 01268 563000
e: mkorderenquiries@honeywell.com
www.mkelectric.co.uk

IDEAL Electrical EMEA
Unit 3 Europa Court
Europa Boulevard
Westbrook
WARRINGTON
Cheshire
WA5 7TN
t: 01925 444 446
e: eur.sales@idealindustries.com
www.idealind.com

Illuma Lighting
11 Sills Road 
Willow Farm Business Park 
CASTLE DONINGTON 
Derbyshire, DE74 2US
t: 01332 818 200 
e: sales@illuma.co.uk
www.illuma.co.uk

Integral LED
Unit 6, Iron Bridge Close 
Iron Bridge Business Park 
LONDON 
Greater London, NW10 0UF
t: 020 8451 8700 
f: 020 8459 6301
e: sales@integral-led.com
www.integral-led.com 
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JCC
Lux Park
Chichester Business Park
City Fields Way
CHICHESTER
West Sussex, PO20 2FT
t: 01243 838999 
f: 01243 838993
e: sales@jcc.co.uk
www.jcc.co.uk 

Kempston Controls 
Shirley Road
RUSHDEN
Northamptonshire, NN10 6BZ
t: 01933 411411
e: sales@kempstoncontrols.co.uk
www.kempstoncontrols.co.uk

 

Kewtech Corporation Ltd
Suite 3, Halfpenny Court
Halfpenny Lane
Sunningdale
ASCOT
Berkshire
SL5 0EF
t: 0345 646 1404
e: sales@kewtechcorp.com
www.kewtechcorp.com

Kidde Safety Europe Ltd
Unit 15C The Beehive
Lions Drive
BLACKBURN
Lancashire, BB1 2QS
t: 03337 722227 
e: admin.kiddesafety@carrier.com
www.kiddesafetyeurope.co.uk

Kingfisher Lighting (Luceco Group)
Kingfisher House
Crown Farm Way
Forest Town
MANSFIELD
Nottinghamshire, NG19 0FT
t: 01623 415900
e: sales@kingfisherlighting.com
www.kingfisherlighting.com 
 

Knightsbridge
Unit E, Chiltern Park 
Boscombe Road 
DUNSTABLE
Bedfordshire, LU5 4LT
t: 01582 887760
e: sales@mlacccessories.co.uk
www.mlaccessories.co.uk
 

Kosnic Lighting Ltd
Unit F, Kennetside 
Bone Lane 
NEWBURY 
Berkshire, RG14 5PX
t: 01635 523 713
f: 0845 838 6852
e: sales@kosnic.com
www.kosnic.com 

KSR Lighting Ltd
Optimum House
Beeding Close
BOGNOR REGIS
West Sussex, PO22 9TS
t: 02392 674343
e: sales@ksrlighting.com
www.ksrlighting.com
 

LAPP UK & Eire
Unit 3, Perivale Park 
Horsenden Lane South 
GREENFORD 
Middlesex, UB6 7RL
t: 020 8758 7800 
e: sales.uk.luk@lapp.com
https://lapplimited.lappgroup.com

LEDVANCE Ltd
Sterling House
810 Mandarin Court 
WARRINGTON 
Cheshire, WA1 1GG
t: 01925 465000 
e: csc.uk@ledvance.com
www.ledvance.com 

Legrand Electric Ltd
Sterling House 
810 Mandarin Court
WARRINGTON
Cheshire, WA1 1GG
t: 0345 605 4333 
f: 0345 605 4334
e: legrand.sales@legrand.com
www.legrand.co.uk
 

Lewden
Unit 4, Bradbury Drive 
Springwood Industrial Estate 
BRAINTREE 
Essex, CM7 2SD
t: 01376 336200 
e: sales@lewden.co.uk
www.lewden.com
 

Monsoon dMEV 100 
Delivers near‑silent continuous Delivers near‑silent continuous 
extraction from 13dB(A) with a extraction from 13dB(A) with a 
high‑pressure axial impeller. It suits high‑pressure axial impeller. It suits 
kitchens, bathrooms, and utility kitchens, bathrooms, and utility 
rooms, with boost via switched live rooms, with boost via switched live 
or humidistat. or humidistat. 

Monsoon dMEV R 
Designed to continuously extract Designed to continuously extract 
stale, moist air from wet rooms stale, moist air from wet rooms 
such as kitchens and bathrooms. such as kitchens and bathrooms. 
Operating quietly and efficiently, Operating quietly and efficiently, 
they help prevent condensation they help prevent condensation 
and mould while maintaining and mould while maintaining 
excellent indoor air quality. excellent indoor air quality. 

Continuous running 
ventilation fans

Leading UK supplier 
of ventilation products

We work exclusively with 
Electrical Wholesalers, offering 
an award‑winning free 
design service. With 95% of 
products available for next‑day 
delivery before 2pm and low 
carriage‑paid options, we 
deliver a best‑in‑class service.

Free Quotations

Free Site Visits

Free Ducting Layout   

Free Consultation

Free Tech Support

Get the service you deserve. Call us on 01823 690 290 
or email nvagroup.co.uk



Designed with  
electricians,  
for electricians

Speed & ease of installation Breadth of range & availability Versatility of application

Building our product design briefs directly 
from the feedback provided by our 
contractor customers is fundamental to 
our design and development culture. Each 
comment or conversation point becomes an 
objective of the design brief, ensuring that 

our products provide the maximum benefit 
to all of our customers. This feedback 
has had a significant impact on product 
development and now all key ranges are 
developed with the following aspects in mind:

Scan QR for 
electrician video

Skypack™  Pro ToughLED™ Pro Line of Light

RadiaLED® Rapid Pro EscapeLUX™ Range Skytile® Base CCT

Find out more at jcc.co.uk
01243 838999  |  sales@jcc.co.uk

V50™ & V50™ Pro X50® Fireguard® Next Gen.

Toughbay™  Pro Niteflood® Toughflood™ Pro & 
Toughflood™ Pro Marine
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LINIAN
34-38 Payne Street
Port Dundas Trading Estate
GLASGOW
Lanarkshire
G4 0LF
t: 0141 4654858
e: orders@linianclip.co.uk
www.linianclip.co.uk

plc

Luceco PLC (BG Electrical)
Luceco Group, Luceco Distribution Centre 
Stafford Park 1 
TELFORD 
Shropshire, TF3 3BD
t: 01952 238100 
f: 01952 238180
e: sales@bgelectrical.co.uk
e: UK_sales@luceco.com
www.bgelectrical.co.uk 
www.luceco.com 

Luckins (A Trimble Company) 
Cherryholt House 
Cherryholt Road 
STAMFORD 
Lincolnshire, PE9 2EP
t: 01780 750500
e: luckinssales@trimble.com
www.luckinslive.com

Lutron EA Ltd
3rd Floor
51 Lime Street 
LONDON
Greater London, EC3M 7DQ
t: 020 7702 0657 
f: 020 7480 6899
e: eacs@lutron.com
www.lutron.com/europe 

Manrose Manufacturing Ltd
Unit 23, 53 Suttons Park Avenue 
Earley 
READING 
Berkshire, RG6 1AZ
t: 01753 691399 
f: 01753 692294
e: sales@manrose.com
www.manrose.co.uk 

Marshall-Tufflex Ltd
55-65 Castleham Road
ST LEONARDS ON SEA
East Sussex, TN38 9NU
t: 01424 856600 
e: sales@marshall-tufflex.com
www.marshall-tufflex.com

 

Megaman (UK) Ltd
Megaman House 
2 Quadrant Park 
Mundells 
WELWYN GARDEN CITY 
Hertfordshire, AL7 1FS
t: 01707 386000
f: 01707 386001
e: sales@megamanuk.com
www.megamanuk.com 

Megger Ltd
Archcliffe Road 
DOVER 
Kent, CT17 9EN
t: 01304 502100 
e: uksales@megger.com
uk.megger.com

Metpro Limited
Units 8/9 The Woods Bank Trading Estate
Woden Road West
WEDNESBURY
West Midlands, WS10 7SU
t: 0121 552 2100
f: 0121 552 3363 
e: sales@metpro.co.uk
www.metpro.co.uk

Milwaukee Tool UK
Techtronic Industries (UK) Ltd
Suite A, Second Floor
Marlow International, Parkway
MARLOW
Buckinghamshire, SL7 1YL
t: 01628 894400
e: uk.enquiries@tti-emea.com
www.milwaukeetool.eu 

Myson
Purmo Group UK Ltd
Eastern Avenue
Team Valley Trading Estate
GATESHEAD
Tyne and Wear, NE11 0PG 
t: 0191 491 4466
f: 0330 0415474
e: generalenquiries.uk@purmogroup.com
www.myson.co.uk 

National Ventilation Ltd
Stathe Road
Burrowbridge
BRIDGWATER
Somerset, TA7 0RY
t: 01823 690290
f:01823 690 291
e: info@nvagroup.co.uk
www.nationalventilation.co.uk 
 

For all your test equipment 
and tool needs since 2005 

t: 01274 752 407    e: sales@tis-tic.co.uk

Test Instrument Solutions provides trusted electrical testing 
and calibration services with over 72 years’ expertise.

testinstrumentsolutions.co.uk
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Nexans
Nexans House 
Chesney Wold 
Bleak Hall 
MILTON KEYNES 
Buckinghamshire, MK6 1LA
t: 01908 250850 
f: 01908 250851
e: wholesale.uk@nexans.com
www.nexans.co.uk

Niglon Ltd
Unit 1 Highlands Park, Stirling Road,
Cranmore Industrial Estate, Shirley
SOLIHULL
West Midlands, B90 4NE 
t: 0121 711 1990
e: sales@niglon.co.uk
www.niglon.co.uk 

NVC Lighting Ltd
NVC Park 201 
Hollymoor Way 
Rubery 
BIRMINGHAM 
West Midlands, B31 5HE
t: 0121 457 6340 
f: 0121 453 1325
e: sales@nvcuk.com
www.nvcuk.com 

Olympic Fixing Products Ltd
Suite 7
The Globe Centre
St James Square
ACCRINGTON
Lancashire, BB5 0RE
t: 01282 778923
e: accrington@olympicfixings.co.uk
www.olympicfixings.com 

OVIA Ltd
Scolmore House
Mariner
TAMWORTH
Staffordshire, B79 7UL
t: 01827 300640 
e: sales@oviauk.com
www.oviauk.com
 

Procell by the Duracell Company
Spencer House
23 Sheen Road
RICHMOND
Surrey, TW9 1BN
t: 0800 716 434
www.procell.com/en-gb

Prysmian Cables & Systems Ltd
Chickenhall Lane 
EASTLEIGH 
Hampshire, SO50 6YU
t: 02380 295555 
f: 02380 608605
e: sales.gb@prysmian.com
https://uk.prysmiangroup.com
 

Qing Cables Ltd
Unit 2, Barnett Way
Barnwood
GLOUCESTER
Gloucestershire, GL4 3RT
t: 01242 224141
e: enquire@qingcables.com
www.qingcables.com 

Red Arrow Electrical Ltd
Cortonwood Drive
Brampton
BARNSLEY
South Yorkshire, S73 0UF
t: 0114 279 8999
e: sales@redarrowelectrical.co.uk
www.redarrowelectrical.co.uk
 

Reuse | Recycle.

Recolight
Airport House
265 Purley Way
CROYDON 
Surrey, CR0 0XZ
t: 0208 253 9750
e: info@recolight.co.uk
www.recolight.co.uk 

Robus
Nangor Road 
DUBLIN 12 
Ireland
D12 E7BP
t: 0800 973 220 
f: 0800 973 221
e: info@robus.com
www.robus.com 

Rointe UK Heating
Unit A3 Hampton Business Park
Club Way
Hampton
PETERBOROUGH
Cambridgeshire, PE7 8JA
t: 0203 321 5928
e: sales@rointe.co.uk
www.rointe.co.uk 
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Scame UK Ltd
Tewkesbury Business Park
Unit 5503 Shannon Way
TEWKESBURY
Gloucestershire, GL20 8GB
t: 01684 299600
e: sales@scame.co.uk 
www.scame.com 
 

Schneider Electric Ltd
Stafford Park 5 
TELFORD 
Shropshire, TF3 3BL 
t: 0330 587 8030 
e: gb-customerservices@se.com
www.se.com/uk

 

Scolmore International Ltd
Scolmore House
Mariner
Tamworth
Staffordshire, B79 7UL
t: 01827 63454 
e: sales@scolmore.com
www.scolmore.com
 

Securi-Flex Ltd
Units 4 & 6-10 Mackley Industrial Estate
Henfield Road  
SMALL DOLE 
West Sussex, BN5 9XR
t: 03333 446 623 
e: sales@securiflex.co.uk
www.securiflex.co.uk
 

Signify (Philips Lighting)
Unit 3, Guildford Business Park 
GUILDFORD 
Surrey, GU2 8XG
t: 0845 601 1283 
e: lighting.uk@signify.com
www.signify.co.uk
www.lighting.philips.co.uk/ 
support/connect/contact-us 

SLV Lighting UK Ltd
Unit E, Chiltern Park
Boscombe Road 
DUNSTABLE 
Bedfordshire, LU5 4LT
t: 020 3968 1100
f: 020 3968 1109
e: info@uk.slv.com
www.slv.com 

Specialised Wiring Accessories Ltd
5a Warren Business Park
Knockdown
TETBURY
Gloucestershire, GL8 8QY 
t: 01453 844333
e: sales@swaonline.co.uk
www.swaonline.co.uk

 

Super Rod Ltd
Unit 12, Gilchrist Thomas Industrial Estate
BLAENAVON
Gwent, NP4 9RL
t: 01495 792000
e: sales@super-rod.co.uk
www.super-rod.co.uk

 

Switchtec Ltd
Brooms Road
Stone Business Park
STONE
Staffordshire, ST15 0SH
t: 01785 818600
f: 01785 811900
e: sales@switchtec.com
www.switchtec.com 

Termination Technology Ltd
Unit 4B, 4C, 4D & 1A 
Croft End Industrial Estate
Croft End Road, St. George 
BRISTOL
City of Bristol, BS5 7UW
t: 01179 354900 
f: 01179 354800
e: sales@termtech.co.uk 
www.termtech.co.uk 

Thorn Lighting 
- A member of Zumtobel Group 
Durhamgate
SPENNYMOOR
County Durham, DL16 6HL
t: 0191 365 2222
e: info.uk@zumtobelgroup.com
www.thornlighting.co.uk/en-gb
 

T I Midwood & Co (TIMCO)
TIMCO House
Green Lane
NANTWICH
Cheshire, CW5 6BJ
t: 01829 261111
e: sales@timco.co.uk
www.timco.co.uk
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TIS (Test Instrument Solutions) Ltd
Units 12, 14 & 15
Luddite Way Business Park
Rawfolds Way
CLECKHEATON
West Yorkshire,
BD19 3DQ
t: 01274 752407
e: sales@tis-tic.co.uk 
www.testinstrumentsolutions.co.uk
 

Timeguard
Panattoni Park
Luton Road
Chalton
LUTON
Bedfordshire, LU4 9TT
t: 020 8450 8944 
e: csc@timeguard.com
www.timeguard.com 

Toolbank Limited
Long Reach
Galleon Boulevard
DARTFORD
Kent, DA2 6QE
t: 0344 463 6001
www.toolbankb2b.com 

 

Trench Ltd
15 Vaughan Park
Sedgley Road East
TIPTON
West Midlands, DY4 7UU 
t: 0121 544 7011
e: sales@trenchltd.com
www.trenchltd.com

Triton Showers
Shepperton Park 
Triton Road 
NUNEATON 
Warwickshire, CV11 4NR
t: 02476 372222
f: 02476 349828
e: serviceenquiries@tritonshowers.co.uk
www.tritonshowers.co.uk

Unicrimp Ltd
Scolmore House
Mariner
Lichfield Road Industrial Estate
TAMWORTH
Staffordshire, B79 7UL
t: 01827 300600
e: sales@unicrimp.com
www.unicrimp.com 

Unistrut & Marco
Delta Point
Greets Green Road
WEST BROMWICH
West Midlands
B70 9PL
t: 0121 580 6300
f: 0121 580 6370
e: enquiries@atkore.com
www.unistrut.co.uk 

Vent-Axia
Fleming Way 
CRAWLEY 
West Sussex, RH10 9YX
t: 0344 856 0590
f: 01293 565169
e: info@vent-axia.com
www.vent-axia.com
 

Ventcroft Ltd (An NKT Company)
Faraday Road
Astmoor Industrial Estate
RUNCORN
Cheshire, WA7 1PE
t: 01928 581098
e: sales.uk@nkt.com
www.ventcroft.co.uk
 

WAGO Limited
Unit 1 Handley Road
Houlton
RUGBY
Warwickshire, CV23 1GA
t: 01788 568008
f: 01788 568050
e: uksales@wago.com
www.wago.com/gb 

WERCS Limited
Suite 2.01
Grosvenor House
TELFORD
Warwickshire, TF2 9TW
t: 0845 643 0304
e: wercs@wasteexperts.co.uk
www.wercs.org

WISKA UK Ltd
Unit 7, Hurling Way 
St. Columb Major Business Park 
ST. COLUMB MAJOR 
Cornwall, TR9 6SX
t: 01208 816062
f: 01208 816708
e: info@wiska.co.uk
www.wiska.co.uk 

Zehnder Group UK Ltd
Concept House
Watchmoor Point
CAMBERLEY
Surrey GU15 3AD
t: 01276 605800
e: info@zehnder.co.uk
www.zehnder.co.uk 

Zip-Clip Ltd
Zip-Clip Group HQ
Offas Dyke Business Park
WELSHPOOL
Powys, SY21 8SS
t: 01686 623366
e: info@zip-clip.com
www.zip-clip.com 
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Agathos Systems Ltd
Midland Works
Station Road
Carlton
NOTTINGHAM
Nottinghamshire, NG4 3AP
t: 0115 940 1828
e: support@agathos.co.uk
www.agathos.co.uk

B2BE Limited
62 Hagley Road
10th Floor, Lyndon House 
Edgbaston
BIRMINGHAM
West Midlands, B16 8PE
t: 0121 250 0117
e: uk.info@b2be.com
www.b2be.com

Epicor Software (UK) Ltd
6 Arlington Square West
BRACKNELL
Berkshire, RG12 1PU
t: 01344 468468 
e: info.uk@epicor.com
www.epicor.com/en-uk

GenetiQ
4th Floor, West Wing
The Maylands Building
HEMEL HEMPSTEAD
Hertfordshire
HP2 7TG
t: 01442 878879
e: info@genetiqsoftware.com
www.genetiqsoftware.com/en-gb/

Infor
Central Boulevard
Blythe Valley Park
SOLIHULL
West Midlands, B90 8BG
t: 0121 295 9500
www.infor.com/en-gb

Kerridge Commercial Systems Ltd 
trading as Klipboard
Cygnet House
Cygnet Way
Charnham Park
HUNGERFORD
Berkshire, RG17 0YL
t: 01488 662000
e: hello@klipboard.com
www.klipboard.com

NG15 Ltd
Pure Offices 
Lake View Drive, Sherwood Park 
NOTTINGHAM 
Nottinghamshire, NG15 0DT
t: 01623 759035 
e: talk2us@ng15.co.uk
www.ng15.co.uk
www.e-pim.co.uk

Omiteo UK
The Old Mill 
Canalside Industrial Park
Kinoulton Road, Cropwell Bishop
NOTTINGHAM
Nottinghamshire, NG12 3BE
t: 07904 990366
e: welcome@uk.omiteo.com
www.omiteo.com

One Click LCA
85 Great Portland Street
First Floor
LONDON
Greater London, W1W 7LT
e: hello@oneclicklca.com
www.oneclicklca.com/en-gb

OrderWise (Wise Software UK Ltd)
Newton Court, Saxilby Enterprise Park 
Skellingthorpe Road 
LINCOLN 
Lincolnshire, LN1 2LR
t: 01522 704083
e: enquiries@orderwise.co.uk
www.orderwise.co.uk
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Sharp-aX Computer Systems Limited
R & R House
Northbridge Road
BERKHAMSTED
Hertfordshire, HP4 1EH
t: 01442 505 950
e: support@sharp-ax.com
www.sharp-ax.com
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